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These superfine frames, made of 
choicest Idaho White Pine and Pon- 
derosa Pine, are masterpieces of 
design, with all up-to-date refine- 
ments. Manufactured with that care 
and precision which distinguish 
super-quality production. Your cus- 
tomer will appreciate these frames 
of beauty and strength. so firmly 
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and precisely fitted. Weatheriiie 
tongue and groove joints between 
pulley stiles, blind stops and cuas- 
ings. Made in standard and to spe- 
cial detail. Our Permatol-treated 
frames bear the brand of NDMA, 
signifying minimum standard ap- 
proval of National Door Mirs. Aszn. 
Handle this profit line. 
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LONG LAKE LUMBER 


idaho White Pine ... Ponderosa Pine 


Kiln-dried in Moore Cross-Circulation Kilns. 
All building and industrial items. Mixed Car 
assortments of Frames, Package and Lineal 
Trim, Mouldings, Lath, Cut Stock. 


TOXIC—PRESERVATION 


i APPROVED 
NATL. DOOR MFRS. ASSN. 


LONG LAKE LUMBER COMPANY 
SPOKANE PINE PRODUCTS CO. w™ 


Member National 
Door Mfrs. Assn 
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VITAL 
MINUTES 


The three minutes required to 
make the WOODLIFE dip are 
vital to home owner and builder, 
alike. To the home owner they 
mean freedom from future swell- 
ing, warping, checking, grain 
raising, decay and blue stain. To 
‘the builder they mean customer 
satisfaction and a reputation for 
building quality that lasts. 


Protection Products Mfc 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 






Quality- 
Protected 
all the 
way 

ia from 
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MEDFORD 


Western Pines and Firs 


From the great lumber plant of the Medford 

poration, at Medford, Oregon, comes a surf ss- 
ingly fine line of products in Ponderosa Pine, 
Sugar Pine, Douglas Fir and White Fir. de 
thick Sugar Pine Selects, kiln-dried in M ore 
and Fryer cross-circulation kilns. Yard S$! ck, 
Cut Stock, Lath, Mouldings, Factory Items. © -m 
plete planing mill and cut stock departmer 





Members Western Pine Assn. and West Coast Bureau of 
Lumber Grades and Inspection 


MEDFORD CORPORATION, Medford, Oregon 
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Pictures and describes many beautiful new barns in a way that 
creates a desire for better, more complete, and more profitable farm 
buildings. 

% Shows how to plan buildings to make work easier 


. . to provide 
most animal comfort... to increase production. 
* 


Explains how to eliminate costly building mistakes, avoid dissatis- 
faction, delays, and lost time. 
* 


Enables you to figure more accurately on both labor and materials, 
and to SELL YOUR BARN JOBS AS COMPLETE “PACKAGE-UNITS” 
. . usually without price competition. 


For Free Copies of The Louden Barn Plan 
Book, write us on your regular letterhead. 


THE LOUDEN MACHINERY CO. 
1310 N. Court St. Est. 1867 ) Fairfield, lowa 
Branches: Albany,N.Y . . 


Toledo, Ohio 


) Oo} Op co = 


"EVERYTHING FOR FARM BU/LDINGS” 


- St.Paul,Minn. . . 
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This Country of Ours 


Priorities and the *6,000 Ceiling 
Shift Emphasis to Remodeling 


HE $6,000 ceiling on Defense 
housing priorities, while affect- 
ing every lumber dealer in one 

phase of business or another, has nev- 
ertheless not created so bad a situation 
as existed in 1917 and 1918 when 
there was a critical shortage of lum- 
ber and transportation. Shortages to- 
day are chiefly in the metals. 

As the situation clarifies, it becomes 
definite that the $6,000 ceiling relates 
specifically to Defense housing in De- 
fense areas or within a_ reasonable 
commuting distance of a Defense proj- 
ect and relates specifically to homes 
built for sale or rent for Defense work- 
ers and for the purpose of relieving 
a congested condition in a Defense 
area. 

This $6,000 ceiling does not mean 
that houses above and below this fig- 
ure cannot be built for private indi- 
viduals. The Government agencies 
hope that private business, both in and 
out of Defense areas, will strive to 
carry on in the normal channels of 
business wherever and whenever pos- 
sible, and that they will use whatever 
they have on hand whether or not the 
materials on hand are on the critical 
list. 

The entire object of Government ac- 
tion these days, it appears, is to ar- 
range for a continuous flow of raw ma- 
terials to the Defense industries. As 
Defense workers must have homes, the 
Government has decided that Defense 
housing under $6,000 shall be given 
a priority. It is understood that deal- 
ers situated so as to be unable to ob- 
tain a priority order, will inevitably 
be hard pressed to get materials for 
home construction. The salvation for 
the average lumber dealer today is to 
be in the remodeling field. Remodel- 
ing uses less of the critical materials. 
At least it can be said that remodeling 
jobs can be found that use little, if any, 
of the materials on the critical list. 

Even in the metropolitan centers of 
the country, most of which are in De- 
fense areas, dealers will find that they 


will have to rely upon the remodeling 
and repair business for the major part 
of their income. In the first place, a 
higher priority rating can be obtained 
on a remodeling job than can be ob- 
tained on a new home-building job. 
And secondly, in many metropolitan 
areas, the $6,000 house provides too 
little house for the needs and desires 
of the average homebuilder. 

It has been stated by dealers con- 
tacted, that the $6,000 ceiling on De- 
fense housing eliminates from 80 to 
85 per cent of the building in metro- 
politan areas. It has been stated that 
a $9,000 ceiling in metropolitan areas 
would be more in keeping with actual 
conditions. This, of course, is true 
within the metropolis itself, but on the 
the other hand the argument has been 
advanced that many $6,000 homes 
can be built on the outskirts of the 
city to provide satisfactory living quar- 
ters for large numbers of people. Some 
metropolitan lumber dealers have ad- 
mitted that much of their business is 
already of the repair and remodeling 
nature, as well as commercial, and that 
therefore they are not unreasonably 
affected by the $6,000 ceiling. Almost 
all agree upon the fact that a $7,500 to 
an $8,500 ceiling would be more ap- 
propriate for metropolitan housing, in- 
asmuch as quality is to a large meas- 
ure excluded from the present day 
$6,000 house. 

While it is true that new houses can 
and probably will be built during the 
present period that are much more ex- 
pensive than the $6,000 house, the 
chief difficulty which has not as yet 
been surmounted is the problem of re- 
plenishing materials used that are now 
on the critical list. There is no reason 
why materials on hand should not be 
used in any business enterprise that 
seems desirable, but the authorities ad- 
mit that there may be some difficulty 
and perhaps some delay in replenish- 
ing supplies needed now for the De- 
fense industry and for the Defense 
housing program. 


How long or how soon it will be 
before this economic blockade is dis- 
solved no one can guess. It is quite evi- 
dent however that no blockade of this 
type can long continue. Elsewhere in 
this issue it is told how the nai! situ- 
ation which seemed so critical several 
weeks ago has been resolved and also 
it is told how continued Non-Defense 
building is still possible, therefore, it 
is believable that the American Gov- 
ernment will not allow any large por- 
tion of its industrial life to perish, but 
will find a way to release a sufficient 
amount of critical material, or substi- 
tutes therefore, to enable the average 
lumber dealer to carry on. Many 
manufacturers of course, are working 
on this same problem from the stand- 
point of discovering substitutes for 
materials on the critical list. 


In relation to the remodeling and 
repair field, there appears to be only 
one small fly in the ointment. The 
American people educated as_ they 
have been to enjoy almost unlimited 
credit, have been set back by the regu- 
lations on installment buying which, 
it happens, also affects Title 1, which 
covers modernization of homes. It has 
been reported that under the three 
year plan, it was possible to sell a good 
many more persons on remodeling 
their homes than seems to be the case 
today when the installment paying 
plan has been reduced to a period of 
18 months. To overcome this, more 
selling and sifting of prospects will be 
required to conform with the new con- 
ditions. 

Regardless of this necessity of re- 
educating the American people to 
shorter credit plans, the lumber dealer 
who turns his attention to the remodel- 
ing and repair field, will find that he 
can weather the uncertainties of the 
times and that he will in that pursuit 
obtain the greatest cooperation from 
his manufacturing suppliers and the 
American Government. 


Today is not the time for business 
men to sit down and whine. There is 
work to be done, and all hands are 
needed to do it. Although the going 
may be rough, profits are still to be 
made, and materials will be found to 
keep the building industry going. 
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$5,000 Farm Package 
Steals the Show 


When the Ohio Homes Foundation 
Department of the Ohio Association 
of Retail Lumber Dealers considered 
sponsoring the demonstration “House 
and Barn” at this year’s Ohio State 
Fair, they had modestly hoped to 
counteract the misconceptions and 
propaganda about the high cost of 
building and to stimulate interest in 
farm building. In actuality, they not 
only stimulated interest, they stirred 
up a demand. 

The chief motive for displaying the 
demonstration “I arm Home and 
3arn” was the idea that it was far bet- 
ter to show the people something than 
to tell them about the current building 
costs. The result was sensational. The 
three bedroom home and the 26’ x 36’ 
barn, both of which could be erected on 
any Ohio farm at approximately $5,000 
literally stole the show at the State 
Fair. Except at the races, no other ex- 
hibit had such large and continuous 
crowds. 

Win Kinnan, fair director, asserted 
that it was the finest exhibit ever 
shown at the Ohio Fair. He predicted 
in a radio address that similar demon- 
strations would be sought by State fair 
managers throughout the country in 
1942. Modestly, the sponsors thought 
that about 10,000 descriptive booklets 
illustrating the exterior and the inte- 
rior of the farmstead would take care 
of all visitors who were truly inter- 
ested. As it happens, they now find 
themselves in the position of having to 
mail out approximately 23,000 descrip- 
tive booklets. 

The demonstration ‘“Farmstead” 
was open for 60 hours during Fair 
Week. Mechanical checkers revealed 

a age oe i o eg 





the smallest number of guests in any 
hour was 762 and the greatest number 
was 844, or a grand total of 46,785. 
In fact, the press of the throng was so 
great, that the line started forming 
each day a full hour before the exhibit 
opened and at night it became the un- 
pleasant duty of a uniformed police- 
man to tell those in the rear of the 
line that the exhibit would close before 
they could be admitted, and that it 
might be well to come back another 
day. So great was the congestion in 
front of the Farmstead, at one time, 
that State police had to be summoned 
to maintain order. On another occa- 
sion a delegation of farmers appealed 
to the Fair management to increase 
the number of hours during which the 
exhibit would be open for inspection. 

Incidentally, the sponsors made the 
interesting point that although the key- 
stone of the agricultural program at 
State and County Fairs is the Ameri- 
can Farm Home, yet year in and year 
out, everything but the home is exhib- 
ited. So for the first time, a demon- 
stration farm home and barn has been 
shown at a State Fair and it is evident 
from the interest of the public that 
farm building, our industry’s greatest 
latent and undeveloped market, can be 
revived if someone will merely take an 
intelligent interest in it. 

The analysis of registration cards, 
one of which was made out by an adult 
member of each visiting family, has not 
been completed, but a study of the first 
1,000 registration cards showed that 
720 were home owners, that 212 con- 
templated building, and that 308 were 
interested in remodeling. If the same 
percentage holds true for the entire 
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46,000, it will mean that the exhibit 
has uncovered approximately 10,000 
prospects for new construction and 
some 14,000 remodeling prospects, an 
average of 270 building prospects for 
“ach of Ohio’s 88 counties. The names 
of those planning to build or remodel 
will be forwarded to their local retail 
lumber yards that cooperated by pub- 
licizing the Farmstead Exhibit in their 
local papers with advertising and news 
stories. 

A few points on how this vast crowd 
was assembled will be interesting to 
others who hope to approximate the 
excellent results obtained at the Ohio 
State Fair. 

The Farmstead was designed by 
Prof. R. C. Miller of the Agricultural 
engineering Dept., of Ohio State Uni- 
versity. It reflects the minimum re- 





FREE BOOK 


giving complete description of Model Home 
and Barn, including floor plans, spécifica- 
tions and cost, will be mailed to your home 
address given below. 


VA es 0) No 
Name/ Tank, Jachsen 


St. or R. F. D. Ran... piecsanseesns 


City & State O 


(Indicate if you want book) 





PLEASE ANSWER THESE QUESTIONS 


Do you own a farm? es (] No 


LL 


Do you own city property? [] Yes WNo 


How many acres? 





More than one? ................. 


Toot 







Do you plan to build? Yes (1) No 


Yes CNo 
iran 


Do you plan to remodel? 
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t quirements for a healthful and efficient ‘iim, eines Rae? theless 7-0" 
) house and barn combination on the i = ; ; toe 
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ing price schedule on yellow pine, plus 
average freight into Ohio, plus a 
dealer mark-up of from 40 to 50 per- 
cent. 
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Public interest in the Farmstead 
demonstration was developed in ad- 
vance of the Fair opening by a State- 
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wide contest con- escorted through the Farmstead Ex- 

4 ducted by the Co- hibit on Typical Farm Family Day. 
lumbus DIS- Every county winner received an 

ul/f PATCH to select award, the gifts running from a com- 
Ohio’s most typ-  Plete tractor to a drum of barn paint. 

inal feem fannily. Lumber dealers throughout the State 


The Frank Engel were asked to cooperate by placing ads 
and publicity in their local papers call- 
ing attention to the exhibit. After the 
full information was sent to the local 
newspapers, however, the publicity 
wheels began to turn, for the news- 
paper men went out and sold the deal- 
ers on the campaign. 

The enterprise was made possible in 
a large measure by the cooperation of 
the National Lumber Manufacturers 
Association, the Douglas Fir Plywood 
Association, the Red Cedar Shingle 





family of Millers- 
burg was the win- 
ner from among 
259 entries from 
the 88 counties in 
the State. The 
winning family — 
father, mother, 
daughter and two 
sons—lived in the 
model home dur- 



































ca oenr are ; ing Fair week. 84 Bureau and the Southern Pine Asso- 
ae of the 88 county gation. 
1 winners attended Asa result of the inquiries for dupli- 
ELEV. OF FRAMING AND TRANSVERSE SEC. the Fair and were (Continued on page 42) 
k 26-0" > K 26-0" >| 
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Hardwood Manufacturer Uses 
American Lumberman Plan 


\ letter from Ray R. Swanson of 
the Zickgraf Hardwood Co., Ine., 
manufacturers of Appalachian hard- 





wood at Franklin, N. C., tells about 
a home he built for his personal use 
from AMERICAN LUMBERMAN house 
plan No, 245, 

\ few minor changes were made in 
the original plan, and Mr. Swanson 
had the house floored with red and 
white birch and paneled throughout 
with white pine. The dark blue roof 
with shutters to match, contrast with 
the white siding. 





Merchandising Tips from a 
Consumer Survey 

\ survey was made by the Coahoma 
County Chamber of Commerce, Clarks- 
ville, Miss., with two thousand ques- 
tionnaires mailed out to representative 
citizens of the county, querying them 
on their buying habits. From these re- 
plies a composite picture of the buying 
in the county was compiled. 

The following table shows the 
amount of merchandise bought out- 
side the county, as revealed by the sur- 
ve\ ; 

Ladies ready to wear....... $7 362.90 
Men’s clothing ........... 2,944.32 


Children’s clothing ........ 1,886.00 
I oto ceca 3,751.00 
Printing & office supplies.... 4,168.50 


Beauty supplies and services. 88.00 
i, eee 5,846.00 
Automobiles and accessories. 3,965.00 
Building material .......... 1,425.00 
[-lectrical appliances ....... 1,253.00 


—< 


0 ee eee 430.00 
DEE ccauhidedwanaaewee 1,161.75 
ee 8,812.50 
ee errr eer ee 3,041.60 


On the basis of this survey it was 
estimated that of the $340,664.03 of 


House built from 
American Lum- 
berman house 
plan No. 245 by 
R. R. Swanson for 
his personal use 


family income in the county, $286,- 
932.70 staved at home. 

Here is what the customers told lo- 
cal merchants to do in order to increase 
their business, “stock more merchan- 
lise, extend more courtesy to custom- 
ers, install time payment plan, offer 
genuine values, treat all customers 


alike, cut overhead expenses, inaugu- 
rate an aggressive advertising cam- 
paign, modernize the stores, improve 
delivery service, provide adequate 
parking space, make adjustments in 
case of error, employ home town peo- 
ple, local merchants should buy locally, 
allow a cash discount, make better dis- 


— 
plays. 





Newspaper Section Devoted 
to Dealer's 60th Anniversary 

Sixty years in the building materials 
business were commemorated in an 
entire section of a Sunday edition of 
the Hutchinson, Kan. News Herald 
devoted to the history and _ activities 
of The L. J. White Lumber Co. 

One feature briefly traces the growth 
of the White business from 1881 when 
L.. J. White delivered lumber from a 
freight car to the people of Canton, 
Kan., up to the present thriving busi- 
ness at Hutchinson headed by S. E. 
Hostetter. The story of the source of 
the materials now sold at the White 
yard is told, as is information about 
the products of the company in the 
building field. 

















Photographs of houses are displayed under glass panels, set in 
front of the sales counter, at office of McDowell & Torrence Lum- 
ber Co., of Xenia, Ohio, these photographs being changed from 
time to time to keep the interest of the public fresh. In its mer- 
chandising, the company makes extensive use of plans, maintain- 


ing a large library of them, to meet almost any need, and keeps 
them readily available. 
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Mill at Klickitat, Wash. 











Mill at Libby, Mont. 


Picturing Two Completely Modern Operations 


From Timber Management and Logging Methods to Manufacturing 
and Drying Processes, They're Up-to-the-Minute 


With headquarters in Portland, Oregon, 
the J. Neils Lumber Co., a truly important 
factor in the manufacture of the western soft 
pines, operates two widely separate and 
vastly different plants; one at Libby, Mon- 
tana, and one at Klickitat, Wash. 

Soth plants are modern to the nth degree; 
both kiln dry 100% of their production which 
aggregates 130 million feet annually; both 
have developed much of their labor saving 
equipment. Here the similarity stops. Both 
plants are operated separately and independ- 
ently, including sales, although sales repre- 
sentatives are the same. 

J. Neils Lumber Co. is a family affair 
with Paul Neils, Portland, president and 
general manager. Walter Neils, his brother, 
is manager of Libby operations. Arthur 
Neils, who is the son of President Paul 
Neils, is assistant manager at Libby in 
charge of plant construction and maintenance. 
Alfons Agather, nephew of the Neils broth- 





All lumber is handled in and out of dry sheds 
by lift trucks and carriers 


ers, is the superintendent of shipping for the 
Libby plant. At Klickitat, Hugo Schmidt, 
brother-in-law of Paul and Walter, is man- 
ager; and Gerhard Neils, another brother, 
is sales manager. 


Logging operations for the big Libby plant 
are in charge of George Neils, another of the 
Neils brothers and a true son of the lumber- 
man founder of the business which bears his 
name. The late Julius Neils at one time was 
associated with the Shevlin interests. He 
started the J. Neils Lumber Co. at Sauk 
Rapids, Minn., in 1895, and in 1900 estab- 
lished a second mill at Cass Lake. He oper- 
ated there for many years. Several of the 
key men at Cass Lake are still active in the 
Libby and Klickitat operations. George 
Neils’ record in the woods has won the ad- 
miration of loggers and timbermen through- 
out the Inland Empire territory. 


~ 


At Libby the company cuts 7 million feet 
per month 12 months a year and it all goes 
through the dry kilns. About 30% of the 
cut is Idaho white pine, 7% Engelman 
spruce, 45% Ponderosa pine, 18% fir and 
larch. 

While this wide variety of species has its 
advantages in shipping mixed cars it also 
presents problems in manufacture, seasoning 
and handling, entailing many sorts. As the 
company improved and developed its plant 
and swung from the old method of air dry- 
ing to 100% kiln drying, huge shed capacity 
for storing dry lumber became necessary. 
Manager Walter Neils was facing the prob- 
lem of acquiring the dry sheds without the 
expenditure of too much capital. He met 
this problem with the use of simply con- 
structed sheds serviced by the now popular 
lift trucks. J. Neils Lumber Co. pioneered 
this method of handling and _ constructed 
sheds at relatively small cost which will store 
all upper grades, piled in units, and handled 
in and out by lift trucks and carriers. 

The lower grades are handled in the same 
way and piled in units on specially con- 
structed pile foundations in the yard after 
kiln drying. These piles are protected by 
pre-fabricated pile covers which are set on 
top by the lift trucks. 


In loading kiln cars the company has its 
own patented automatic sticker placers for 
the kiln trucks and with Moore Dry Kiln 
Co.’s stacker and unstacker units, four men 
handle all lumber onto kiln trucks which by 
the old method formerly used took 16 men. 

Modern efficient handling prevails through- 
out the entire plant. At the unstacker the 
stickers are automatically separated and re- 
turned to the stacker by belt conveyor. 

At Klickitat the plant though smaller (42 
million feet annually) is just as modern with 
just as many surprising company develop- 
ments, but methods and equipment very much 
different. 

Here Hugo Schmidt, in charge, will prob- 
ably go down in lumber history as “One- 
Man Hugo.” He wants to run each unit 
of the plant with one man—to see two men 
on the same job makes him nervous. He 
has a one man double cutting bandmill, one 
man carriage, one man operating the resaw, 
including the merry-go-round, one man 





Simply constructed dry sheds met the problem 
of changing over to kiln dried methods 
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operates the trimmer, feeds and turns his 
own lumber and checks the log lengths. He 
has a one-man automatic sorter, a one-man 
stacker, and one man handling the stickers 
on the dry kiln trucks. In the huge storage 
shed one man operates two large bridge 
cranes. Hugo’s motto is, “One man grows 
where two grew before and he grows fatter.” 
He is not satisfied with simply designing his 
plant so that one man operates a unit but 
it must be so arranged that he does it easily. 
In other words each of these one-man jobs 
must be an easy job. 

This company is just as progressive in its 


View of the knot glu- 
ing machine, an inno- 
vation which has im- 
proved the product, 
raising the grade and 
service of the board 
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development of modern ideas in the woods 
as it is in the plant. The latest develop- 
ment there is electric falling and bucking. 
Here again this is the company’s own de- 
velopment, using a small tractor with a 
generator installed on it so that the tractor 
may move into the woods, close to the tree 
to be felled, and generate the power that 
runs the power falling and bucking saw. 

In contrast with the variety of species at 
Libby, the Klickitat plant cuts 95% pon- 
derosa pine and 100% is kiln dried in the 
latest type Moore cross circulation kilns. 
A new automatic kiln stacker is being in- 
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stalled with a new device for handling cross 
stickers. 

The initial sawmill equipment is a double 
cutting band and a vertical resaw. Power is 
furnished by 2,000 kilowatt generators which 
in addition to running the plant take care 
of a dry ice plant. 

However, all Neils’ improvements are not 
necessarily labor saving devices. Many of 
them are innovations for improving their 
product such as the knot sealer which has 
attracted much attention from other pine 
manufacturers and further development of 
which is a major project of the Western 
Pine Association research department. This 
piece of equipment rapidly and easily im- 
pregnates loose knots with glue under high 
pressure, thereby raising the grade and 
service of the board. Gerhard Neils, sales 
manager of the J. Neils Klickitat plant, is 
the originator of the knot gluing process. 

This company, in addition to its complete 
sawmill and planing mill operation, has a 
box factory and cut stock department second 
to none. 

In the box factory Harry Thorn, super- 
intendent, has invented an_ electro-gauge. 
This is used in sawing cut stock with one- 
inch stops controlled by electricity through 
a system similar to a telephone switchboard, 
making it possible for the cutoff sawyer to 
set it up for any number of special trims. 

Now to complete this picture of modern 
operation, its timber management is being 
developed on a sustained yield plan which 
should insure operation of the Klickitat 
plant indefinitely. 





Government Adopts Increased Farm Production Program 
Advocated by American Lumberman 


Plans for the greatest farm production 
program in history were discussed by farm- 
ers and farm leaders from twelve north-cen- 
tral States meeting in Chicago Sept. 18 in an 
agricultural Defense conference, the second 
in a series of four regional meetings called 
by Secretary of Agriculture Wickard to plan 
for full mobilization of America’s agricul- 
tural resources, for improved nutrition at 
home and for shipment to nations fighting 
aggression abroad. The other regional con- 
ferences were held in Salt Lake City, New 
York City and Memphis. 

As part of the Farm Defense Program, 
Secretary, Wickard, in a formal proclama- 
tion on Sept. 8, announced that the Depart- 
ment of Agriculture will support prices for 
hogs, eggs, evaporated milk, dry skim milk, 
cheese and chickens until Dec. 31, 1942. 
Farm production in general is in good bal- 
ance but greatly increased supplies of some 
commodities will be needed, the announce- 
ment said. The adjustment machinery of the 
National Farm Program will be applied to 
the whole range of agricultural commodities 
to assure plenty of the commodities for 
which there is increased need, while continu- 
ing to hold in check the production of com- 
modities of which we already have large 
reserves. We are not going to repeat the 
mistakes of the first World War which 
brought a long series of difficulties for farm 
people. The goals for 1942 call for the larg- 
est production in the history of American 
agriculture, but we are not going to have to 
plow up the hills and the plains to get it. 
We have adequate reserves of feed grains 


for increased production of livestock prod- 
ucts, and it will not be necessary materially 
to increase total crop acreage next year. 

Of all the farm commodities of which in- 
creases are needed, the most urgent need is 
for more milk, it was stated. We need to 
consume more dairy products in this country 
for improved health and strength, and the 
British will need tremendous quantities of 
cheese, evaporated milk, and dried skim milk. 
To reach the production goals for 1942 the 
greatest effort will be required in dairying. 
In general, the production goals reflect sug- 
gested or expected production substantially 
larger than in recent years for livestock 
products, with adequate supplies of feed 
grains to supply increased livestock num- 
bers, expanded production of oil-producing 
crops, and a continuation of about the cur- 
rent level of production or less of cotton, 
wheat, and tobacco. 

Goals for 1942 provide for a total farm 
production 15 percent higher than the 1924- 
29 average. Using 100 as the index of farm 
production for the 1924-29 period, the aver- 
age for the 1936-40 period was 105. For 
1941 it is estimated to be 113, and for 1942 
it is expected to be 115. If 1942 production 
goals are reached, it will be the third suc- 
cessive year of record production. While 
total production next year would be only 
about 2 percent greater than this year, much 
larger increases occur in the vitamin and 
mineral-rich livestock products for which de- 
mand is increasing in this country and which 
are the foods most needed by the British. 

The British Government expects to need 


from this country about a fourth of its sup- 
ply of animal protein foods or the equivalent 
of enough to feed 10 million people. Total 
sritish needs for United States farm prod- 
ucts are expected to amount to about 6 to 8 
percent of total United States farm produc- 
tion. Total exports, including Lease-Lend 
shipments, may amount to as much as 8 to 
10 percent of total production. 





Does Big Sanding Job Quickly 
with New Equipment 


Muskecon, Micu., Sept. 29—A letter re- 
cently received by Clarke Sanding Machine 
Co. here from A. W. Kutsche & Co., De- 
troit, Mich., contractors who worked on the 
Non-commissioned Officers’ Housing Project 
at Fort Custer, Mich., is a statement by a 
completely satisfied customer. 

The Kutsche company recently purchased 
three “Dreadnaught” MV-8 floor sanders 
and two “Dreadnaught 7” speed edgers, 
both Clarke company products, and used 
them for sanding 160,000 feet of new fir 
flooring in this housing project. The work 
was completed in less than scheduled time 
with the machines, and each machine aver- 
aged in excess of 2,600 square feet each day. 

Ease of handling, high-speed performance, 
fast cutting qualities, savings in sandpaper 
costs, and high quality workmanship ac- 
complished by the “Dreadnaught” machines 
were also subject of comment in the letter 
signed by the contractor. 
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Priorities, Defense Housing 
Occupy Woodwork Jobbers 


Effects of Defense housing and priorities 
on private home building was a major topic 
of speakers at the Sixth Annual Meeting of 
the National Association of Woodwork Job- 
bers, September 23-24, Edgewater Beach 
Hotel, Chicago. The meeting drew a record- 
breaking registration of 343, due to keen in- 
terest in the timely subject matter of prin- 
cipal speakers representing Government 
agencies concerned with Defense. 

The following officers were elected for the 
coming year: Frank W. Radford, Radford 
Co., Oshkosh, Wisconsin, chairman, Board 
of Directors; C. A. Schneider, Roberts Sash 
& Door Co., Chicago, treasurer, and W. M. 
Steinbauer, secretary-manager. 

The first speaker to be introduced by 
Chairman Frank W. Radford was Mathias 
Niewenhous, Executive Assistant to the Co- 
ordinator of Defense Housing, Division of 
Defense Housing Coordination, Washington, 
D. C., who spoke on “Defense Housing—The 
Building Industry’s No. 1 Job.” The inter- 
est of the association members in Defense 
housing, he began, is two-fold: (1) patri- 
otic; (2) to determine its effects on busi- 
ness. He then outlined the basic policy of 
the Defense housing program, which is that 
no Defense activity shall be retarded by lack 
of housing, and no Defense worker shall be 
forced to live in sub-standard conditions. 
The speaker then listed various public agen- 
cies concerned with Defense housing, includ- 
ing those that build directly with public 
funds, and those that assist in financing of 
private construction. 

The second speaker at the opening session, 
Walther Buchen, president, The Buchen Co., 
Chicago, discussed “Selling Problems in a 
National Emergency.” He pointed out that 
business rarely is free from selling or other 
problems, although their nature may change 
constantly, then stressed the need for high 
grade selling and promotional effort to match 
the quality of manufacturing operations. Mr. 








W. E. Difford, managing director, Douglas Fir 
Plywood Association, Tacoma, Wash., who 
spoke on prefabrication with plywood 
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Left to right: Fred C. 
Anderson, Anderson 
Corp., Bayport, Minn.; 
S. S. Edwards, Amer- 
ican Sash & Door Co., 
Kansas City, Mo.; 
Mrs. F. C. Anderson; 
Mrs. Frank W. Rad- 
ford; Frank W. Rad- 
ford, Radford Co., 
Oshkosh, Wis. (elected 
chairman); J. D. Row- 
land, Anderson Corp., 
Bayport, Minn. 


Buchen dwelt at some length on promotion 
methods and advertising technique, as di- 
rected to both consumers and various trade 
factors, citing the recently launched cam- 
paign of Ponderosa Pine Woodwork as an 
example of successful technique. 

W. E. Difford, managing director, Doug- 
las ir Plywood Association, Tacoma, 
Wash., reported on developments in prefab- 
rication of houses with plywood. He de- 
clared that prefabricated houses have cre- 
ated a new industry, and are expected to be 
an important factor in maintaining industrial 
activity following our Defense program. 
The speaker reviewed the growth of pre- 
fabrication, an industry that has jumped 
from infancy to manhood almost overnight. 

He touched on launching of the associa- 
tion’s Dri-Bilt with Plywood program in 
1938, described activities of the earlier fab- 
ricators, then showed and described the mod- 
ern, assembly-line methods now in use. 

During his address Mr. Difford showed 
for the first time a new illustrated booklet, 
“Prefabrication With Plywood,” in which 
are listed the names of principal concerns 
who are producing prefabricated houses for 
the private construction market, for Defense 
housing, or both. “These 27 concerns,” he 
stated, “represent a capacity of 2,500 houses 
a month.” 

“To give you an idea of the growth of 
this industry,” added Mr. Difford, “you must 
remember that three years ago there were 
no more than three large fabricators in the 
whole country, with a limited capacity.” 

The first speaker on the Wednesday morn- 
ing program was Warren G. Bailey, director, 
Division of Priorities, Chicago Office, Office 
of Production Management, Chicago, who 
discussed “The Priorities System—How It 
Operates and What It Means to You.” 


He began by suggesting the need for bet- 
ter understanding of the priorities system, 
and of the efforts being made to assist busi- 
ness where priorities are necessary. “De- 
fense agencies,” he stated, “have resorted to 
four methods in a determined effort to pro- 
vide sufficient supplies for any emergency: 
(1) to increase domestic production, if pos- 
sible; (2) to find new sources of supply 
close enough to home to insure delivery; (3) 
to find substitutes; (4) to salvage and re- 
claim materials where possible.” 

The speaker indicated that we in America 
never have been too good at planning, sched- 
uling, dispatching and routine production, 
but that we now have an opportunity to do 
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a superior job of it. He added that we never 
have done too well on inventory control of 
materials, and that now is the time for rapid 
inventory turnover — scheduled turnover, 
which pays, especially now when “short” 
materials must not be hoarded. 

Mr. Bailey then gave a detailed descrip- 
tion of how the priorities system operates, 
and of Preference Rating Certificates on ma- 
terials and equipment used in both military 
and non-military operations. He outlined 
the Priorities Critical List and described the 
issuing of Preference Certificates by Army 
and Navy contract officers, then took up 
General Preference Rating Orders, or lim- 
ited blanket ratings. 


The remainder of the session was devoted 
to a symposium, “Is the Woodwork Indus- 
try Faced with Material Shortages?” pre- 
sented by representatives of various branches 
of the industry. Practically all of the seven 
speakers who participated stressed the impor- 
tance of determining how much of jobbers’ 
stocks and output were going into Defense 
activities. Only by procuring this informa- 
tion, they declared, can individual concerns 
improve their chances of getting supplies. 





L. to r.: W. M. Steinbauer, secy.-mgr., NAWJ, 

Chicago; Harry H. Steidle, Washington repr., 

Douglas Fir Plywood Assn.; S. O. Hall, National 
Door Manufacturers’ Assn., Chicago 
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PROGRESSIVE HARDWOOD GROUP CREATES 


Enthusiastic Delegates Hear Leaders Outline Future Program 


ATLANTA, GA. Sept. 19.—Following a 
vear’s work by a special committee, the Na- 
tional Hardwood Lumber Association, meet- 
ing here in its 44th annual convention, has 
established the Hardwood Products Foun- 
dation. President G. E. Reynolds, ot Al- 
bany, Ga., declared the creation of this 
research body to be the association's out- 
standing achievement of the year. 

Vice president D. C. MacLea, of Balti- 
more, chairman of the committee in charge, 
presented an exhaustive report to the direc- 
tors the day before the convention opened. 
At the second session of the convention, 
when the report had been accepted, Chair- 
man MaclLea announced that enough firms 
had underwritten the Foundation to provide 
the $150,000 a year, for three years, needed 
to launch the new organization. 


Form Hardwood Products Foundation 


The Foundation is an independent body, 
and membership in the National Hardwood 
lumber Association does not in itself in- 
clude Foundation membership. The _ re- 
search group consists of firms agreeing to 
pay one-quarter of one percent of annual 
sales of hardwoods into the research treas- 
ury. This applies to charter members. It 
is proposed that firms coming in later will 
agree to pay one-half of one percent for the 
remaining period of the first three years. 

The Foundation will work primarily for 
its subscribers. Chairman MaclLea declared 
that the uses for hardwoods are legion in 
number, and that only the uses appearing 
to lend themselves to market expansion 
would be studied. Since wood is perhaps 
the most complex of so-called raw materi- 
als, many of whose chemical and mechanical 
possibilities are still undeveloped, it offers 
a wide and fruitful field for research. In 
the beginning the Foundation will draw 
upon the work of government and univer- 
sity laboratories, will coordinate their find- 
ings and apply them to the practical prob- 
lems of the member firms. Many markets, 
the chairman said, are quite certain to be 
gained or lost through the changes forced 
upon industry by war and preparedness. In 
dustries showing the most marked progress 
are investing as much as two _ percent of 
gross incomes in research. 

Following greetings from friendly Presi- 
dent Reynolds to this friendliest of trade as- 


sociations, the opening session of the con- 
vention reflected the sober and earnest 
colors of the national emergency. Governor 
Eugene Talmadge, on the program to wel- 
come the lumbermen to Georgia, could not 
be present and was represented by Z. D. 
Cravey, State Commissioner of Natural Re- 
sources. 

The featured address at the opening ses- 
sion was by E. E. Cox, the veteran Georgia 
Congressman who has long represented 
President Reynolds’ district in Washington. 
Speaking on “Our Critical Times,” Mr. 
Cox declared that the country is facing per- 
ils as great as those faced by George Wash- 
ington. The liberties of the people, he said, 
are threatened by arbitrary powers. It 1s 
necessary to take the emphasis from so- 
called reforms and to put it wholly upon 
Defense. The softening process must be 
stopped. 

Foreign dictators have to be repressed, 
but they do not represent the only danger. 
There is the danger of destroying free en- 
terprise. The traditional American eco- 
nomic pattern must not be torn to pieces 
under the guise of Defense. 

Mr. Cox made two points: the danger to 
small business enterprise through govern- 
ment bureaucracy, and the danger to all in- 
dustry through irresponsible labor leaders. 
The power in priorities control can be used 
to punish or destroy any business. Business 
is not always wise, but 99 percent of busi- 
ness is honest. Organized labor is not al- 
ways wise, but the danger lies in the labor 
leaders who are racketeers. To strike 
against Defense is sabotage and_ treason. 
Labor should have a living wage and _ bet- 
ter. It should have good working condi- 
tions. But labor can not have these things 
if the business that pays the wages is stran- 
vled. Strikes are being called to broaden 
the powers of the racketeering leadership. 
The racketeer controls the laborer’s right to 
work. Through the check-off the racketeer 
compels the employer to deduct from the 
worker’s wages the money used to impose 
the closed shop and thus to narrow. the 
\merican worker's right to work. 

America must look to the future. After 
wars are over, the country must continue 
living and working. It will take all the old 
pioneer strength and all the old liberties to 
meet the shocks of war and the reconstruc- 
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tions of peace. What shall it profit us if 
we take the Four Freedoms to the world 
and lose them in America? 

Vice president D. C. MacLea, presiding 
at the afternoon session, announced that 
Raymond Moley, editor of Newsweek, was 
in a New York hospital and so was unable 
to keep his appointment to speak on the 
subject, “Inflation—-The Great Destroyer.” 
Mr. MacLea stated that Mr. Moley’s paper 
would be printed in the year book and be 
sent to the trade press. 


Fleishel Speaks on Industry Unity 


Mare L. Fleishel, president of the Na- 
tional Lumber Manufacturers’ Association, 
speaking on the subject, “Unity in the Lum- 
ber Industry,” outlined the factors leading 
up to the industry’s campaign for better 
public relations and for a better understand- 
ing by the public of lumber’s problems and 
its capacity to serve the people of America. 

Lumbermen have the important duty of 





G. E. REYNOLDS, J. W. MeCLURE, 
Albany, Ga.; Chicago; 
President Secretary-Treasurer 


producing for the Defense program, and 
they are justified in feeling proud of their 
high service in that field. Conditions of 
governmental cooperation are improving. 
3ut the industry has received much unfair 
and misleading publicity. Some lumbermen 
have tried to organize trade promotion cam- 
paigns, and while they have received little 
industry support they have succeeded in 
keeping the spark alive. We can not expect 
an automatic lumber market, and we must 
vay heavy and necessary taxes and will pay 
them cheerfully. But we must be prepared 
also for the period after the war. 

It is our opportunity to tell the public 
what we are doing with our stewardship, 
and what we are prepared to do in serving 
the future needs of the country. A working 
organization has been built for this purpose. 
Its work can not be done locally or-region- 
ally. It ought to have the support of lum- 
bermen, in addition to the work they do for 
the promotion of their own species of lum- 
ber. This program can and will bring 
unity to the lumber industry. 
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FOUNDATION 


Dr. Milton P. Jarnagin, of the Univer- 
sity of Georgia, then made a brief state- 
ment introducing the film, “The Nation’s 
Economic Opportunity No. 1.” Doctor 
Jarnagin said the South had been handi- 
capped by King Cotton, and he described 
the successful efforts to diversify agriculture 
in the cotton-growing states east of the 
Mississippi River. Figures show that the 
cash received by farmers for live stock and 
livestock products exceeds the cash received 
for cotton by about 40 percent. Research 
is disclosing crops that have high stock- 
feeding value. These studies indicate that 
the acreage of the South can be divided 
roughly into thirds: forests, field crops and 
grass. Scientific forestry can make lumber- 
ing continuous. The long growing season 
can make scientific agriculture an equally 
important part of southern prosperity. 

The film, photographed chiefly in the area 
around Albany, Ga., and much of it on 
lands owned by President Reynolds, showed 
graphically the operation of ‘“double-duty 
acres,’ producing forests and supporting 
live stock. 

One of the lively and entertaining fea- 
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tures of the convention was a Hardwood 
Quiz Contest, with Stanley F. Horn, as 
Quiz Master. The contest involved two 
teams, and so far as the teams were con- 
cerned the performance was unpremeditated 
and unrehearsed. One team was the cham- 
pion of the American Red Cross and the 
other of British War Relief. The associa- 
tion put up a $100 prize. The teams con- 
sisted of Al Demontcourt, A. O. Ratcliff, 
C. D. Dasher and L. L. Shertzer for the 
Red Cross; and of John I. Shafer, T. J. 
McHugh, W. W. Kellogg and J. J. Linehan 
for British War Relief. The judges were 
John W. Bailey, Blucher Blair and N. F. 
McGowin. The questions were an _ enter- 
taining mixture: technical points about 
hardwoods, plays upon words, points from 
the grading rules and the like. 

At the opening of the Friday morning 
session, President Gordon E. Reynolds pre- 
sented his formal report of the year’s work. 
This report and the report of Secretary 
John W. McClure were printed in an earlier 
issue. 





Hardwood's Place in Defense 


One of the strong and forward-looking 
addresses of the convention was presented 
by Earl McGowin, president of the South- 
ern Pine Association. Mr. McGowin served 
nearly a year as lumber consultant with the 
OPM, in Washington, and he has also 
served as a State Senator in the Alabama 
legislature. Discussing ‘“Hardwood’s Place 
in the Defense Program,” Mr. McGowin 
stated that one of the striking occurrences 
in Washington, brought about by the Defense 
effort, has been the revolution in procedure. 
Defense brought an immediate and enormous 
demand for lumber of all kinds. Every day 
brought new and urgent orders, each with 
its deadline. For a time, each agency did 
its own buying, competing with all other 
agencies. And each buyer, seeing the diffi- 
culty of getting orders accepted and _ filled, 
bought ahead of his immediate needs in the 
effort to accumulate his own private sur- 
plus. This buying has been coordinated, 
and the centralized buying has worked well. 
There was an instance of fifty million feet, 
bought from many mills. This order was 
placed in two or three days at fair prices. 

Mr. McGowin suggested the “stock-pile” 
idea; general purchasing by the govern- 
ment of lumber to be stored at the mills and 
delivered as needed. This enabled mills to 
cut for future delivery, on definite orders, 
and to keep labor steadily employed. 


Future Needs for Lumber 


Anticipating a question, Mr. McGowin 
said it was impossible to predict future 
needs for lumber. It is known how much 
lumber is needed to shelter a soldier, but no 
one knows if the army will be increased by 
a million men, two millions or not increased 
at all. But it is certain that industrial needs 
will increase and probable that industrial 
housing will create a big market. The lib- 
eral attitude taken by the government of 
late toward ceiling prices indicates a desire 
not to interfere unduly with normal business. 
Along with this there is a responsibility 
resting upon manufacturers to prove their 
efficiency in capital processes and costs. It 
is the part of wisdom for each manufacturer 
to keep his own prices in line and to do 
some individual stabilization. Should prices 
rise unduly, the government has little choice 
except to impose limits, and it is easier to 
get involved in red tape than to escape 
from it. 

Looking to the post-emergency period, 
Mr. McGowin approved the Hardwood 





Products Foundation and its program of 
research. Without careful advance study, 
the industry will be at a serious disadvan- 
tage. Nearly every other great industry is 
using its experience in Defense, its discov- 
ery of new processes and uses, to prepare 
for post-emergency competition. Many 
lines of industry are turning again to wood, 
and if lumbermen are to hold this advan- 
tage they must now begin looking to the 
future with its renewed competition. 

The industry needs to prove to the public 
that wood is a permanent material. The 
public has little knowledge of wood. Even 
engineers and architects are lacking in tech- 
nical and practical knowledge of wood. "We 
have been told, and with some basis in fact, 
that it is harder to find the right uses for 
wood than to restore the forests. This in- 
vestigation and this public education can be 
managed by forward-looking associations. 
It all comes to the business of giving cus- 
tomers a good product. 


Secretary Discusses Uses of Wood 


Secretary McClure paid a special tribute 
to the “Parkwood” exhibit at the conven- 
tion, an exhibit of jewelry, compacts, trays, 
table tops and an immense assortment of 
other objects made from hardwoods and fin- 
ished by a process that protects them 
against injury from liquids or even burning 
cigarettes. This demonstration of what can 
be done with wood, so the secretary said, 
should be of immense value in proving to 
the public what can be done with this ma- 
terial; the wide scope of its use and _ its 
adaptability. 

A. O. Ratcliff, chairman of the Inspection 
Rules Committee, presented a printed list of 
recommended changes in the grading rules. 
All were accepted save the proposed change 
in No. 3 A common, plain and quartered 
oak. The proposed change read: “Stand- 
ard, except admits also cuttings 4” x 18” or 
larger.” After lengthy discussion this was 
rejected. 

The convention extended a vote of thanks 
to the Inspection Rules Committee. 

W. J. LeClair, of the Canadian Lumber- 
men’s Association, Ottawa, in an eloquent 
and moving speech told of Canada’s efforts 
and sacrifices during two years of shooting 
war. He stated that Canada’s lumber con- 
trol is more stringent than that of the United 
States. This control is operated by commit- 
tees of lumbermen.. It has been forbidden 
to export certain hardwoods needed for the 
Canadian war effort, and this serious hard- 
ship has not been protested by lumbermen. 
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“We know,” Mr. LeClair said, “that we 
have your understanding and support.” 

The afternoon session dealt with the in- 
dustrial Southeast and hardwood’s part in 
its development. J. B. Wand, of Jackson- 
ville, Fla., the first speaker, stated that At- 
lanta is the center of the greatest hardwood 
empire. For but a few years has the South- 
east understood and practiced a proper care 
of its forests, and in earlier years the area 
felt obliged to exploit its forest lands to 
repair the losses of the War between the 
States. Fourteen states have more than 
two-hundred million acres of forest land; 
only a small percentage of which is Feder- 
ally owned. Soft woods in the area amount 
to nearly four-hundred billion board-feet ; 
hardwoods to something less than half that 
amount. 

The problem of hardwoods in the South 
is not only scientific care of the forests but 
also the development of markets and uses 
for more kinds and_ grades. Industrial 
chemistry is already doing much and will 
do more. The balancing of scientific for- 
estry and diversified agriculture will, in 
the course of not so many years, realize 
the promise of wealth and power for the 
Southland. 

H. L. Morris, of the Southeastern Hard- 
wood Manufacturers’ Club, described the 
development of the industry in the South- 
east. Manufacturers in time had to seek 
new sources and new markets. This club 
was organized to aid them. 

T. B. Bledsoe, of the Carolina-Virginia 
Hardwood Club, described the growth of 
furniture making in the South. 

Norman Fox, Toronto, then invited the 
association to hold its 1943 convention in 
his city. The convention for 1942 is already 
scheduled for Chicago. 


Outlines Wage-Hour Program 


C. Arthur Bruce, of Memphis, at President 
Reynold’s request outlined a wage-hour 
problem that is troubling some manufactur- 
ers. Two minimum wage scales have been 
recommended; one of 35 cents an hour for 
lumber manufacturers, one of 40 cents an 
hour for manufacturers of furniture “and 
furniture parts.” No one knows what a 
“furniture part” is; at least in the meaning 
of the order. It may be that lumber manu- 
facturers will find themselves ordered to 
pay the higher wage by virture of cutting 
special stock for furniture manufacturers. 
There must be, so Mr. Bruce said, either 
an equalization of the hourly rates or a 
clear and reasonable definition of “furni- 
ture parts.” 

Wilson Compton of NLMA, was one of 
the visiting secretaries introduced. At Mr. 
Reynolds’ request he explained that after 
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much labor and difficulty the priorities 
board was persuaded to give lumbermen an 
A-10 priorities rating for saws, and in fact 
most of the equipment needed in mills and 
logging camps; he urged lumbermen not to 
abuse this favorable rating, for it can be 
withdrawn at any time. The very great 
value of this rating will be more apparent 
within a few weeks. Wilson Compton gave 
much credit for the favorable rating to M. 
L. Fleishel and to Ben R. Ellis. 
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The president and the vice presidents were 
re-elected, as follows: 


President, Gordon E. Reynolds, Albany, 
Ga. 

First vice president, D. C. MacLea, Balti- 
more. 

Second vice president, George Henderson, 
Keltys, Tex. 


Third vice president, E. B. Maxwell, 
Montreal, Que. 


Here and There at the Hardwood Meeting 


Southern lumber manufacturers, both of 
soft woods and of hardwoods, are thinking 
at the moment chiefly about government ef- 
forts to fix prices. The immediate cause of 
this preoccupation, of course, is the ceiling 
on southern pine and the possibility of fixed 
prices for all species and grades. 

Henderson Baker, of the Henderson Ba- 
ker Lumber Co., Nashville, Tenn., said that, 
while the price finally agreed upon for south- 
ern pine was rather more liberal than most 
manufacturers expected, the methods used 
by the government men were disturbing. He 
illustrated this by telling a story of an inci- 
dent he witnessed years ago in a little saw- 
mill. 

The owner of the mill had set his boy to 
sweeping up sawdust and collecting waste. 
The boy wasn’t doing the job to suit his 
father; so the latter suddenly collared him 
and gave him a going over with a stick. A 
few moments later, when the boy was push- 
ing his broom and wiping tears on his shirt 
sleeves, Mr. Baker asked if he’d been hurt. 
“Naw,” said the boy, “he didn’t hurt me 
much, but I don’t like the way he done 
snuck up on me.” 


The government men, so far, Mr. Baker 


said, seem to. take little account of the fac- 
tors that go into prices. Figures show that, 
while there is a fairly wide difference in net 
profits as among individual mills, the aver- 
age net profit is too narrow even to take up 
the added overhead of the current wage- 
hours increases. If prices are fixed, then 
such factors as wages that enter into costs 
must also be fixed. A manufacturer can’t 
pay his overhead unless he can get the nec- 
essary money out of his selling prices. 

“There’s one manufacturing practice, and 
I think a good one,” Mr. Baker said, “that 
is hit by fixed prices. We have lumber 
grades and have to have them. But plenty 
of mills sweeten their grades and charge a 
little more than the average market. Cus- 
tomers know this. While we need the 
standards of known grades, there isn’t any- 
thing in nature that requires a furniture 
manufacturer, for instance, to make his 
product out of a given grade or to use all 
of that grade for the purpose. He has his 
own standards. Probably he’ll buy a given 
grade and then, in the course of manufac- 
ture, will cut out certain allowed defects. If 
he can buy the same grade from a certain 
manufacturer who consistently sweetens it 
up, he’s willing to pay more. He has less 
wastage. 

“We have a hardwood band mill at 
Myrtlewood, Ala., where we put a lot of 
skill and good materials into our product. 
Our prices are above the going market. I 
can’t remember ever making a sale on a 
competitive bid. Some other manufacturer, 
sticking exactly to the grading rules, can al- 
ways undersell us. Our regular customers 
know that ‘Baker grades’ run consistently 
above the standards of the rule book. On 
the other hand we saw a certain amount of 
pine, and in that field we stick exactly to 
the rules. I can tell you about certain big 
pine mills whose grades are consistently bet- 
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ter than the rules. They sell their uppers 
for as much as $10 a thousand above the 
market; because their customers know the 
extra quality is there and is worth the extra 
price. 

“This individuality, of course, which 
manufacturers deliberately build up to suit 
their own trade, will be knocked out by 
price fixing. With no margin of profit large 
enough to absorb the loss in a lower and 
fixed selling price, everybody will be forced 
to manufacture according to the standard al- 
lowed by the rules. The inbetween grades 
which special customers know, and which 
are made especially for them, will be out. 
They'll have to take the grade according to 
the rule, with its larger wastage, or go to 
the next grade above.” 


* * * 


Alf. C. Farris, of the Farris Hardwood 
Lumber Co., Nashville, operating a _ big 
plant along the river, said that while at the 
moment there seemed to be a flurry in busi- 
ness, with few orders coming in, yet in gen- 
eral the hardwood volume was satisfactory 
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and the prices fair. He, too, said the prin- 
cipal immediate danger to hardwood manu- 
facturing lay in political control. The saw- 
mill man is in the middle of a squeeze; 
surrounded by social security with its min- 
imum wages and by price ceilings. “The 
government men,” he said, “are getting more 
and more hard-boiled. They change their 
regulations faster than we can learn them. 
Our accounting department sometimes has 
as much as thirty minutes a day to work 
for this business. The rest of the time it 
works for the government men.” 


* * * 


Several southern manufacturers have 
called this journal’s attention to statements 
made by Dorothy Thompson in regard to in- 
flation and price control. 


“Inflation occurs,” this columnist says, 
“when there is no balance between the 
money in circulation (purchasing power) 
and the amount of consumers’ goods that 
can be bought. If there is more money than 
consumers’ goods—radically more money— 
we get inflation. Goods become more and 
more precious and money progressively 
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worthless. . . Mr. Henderson will not be 
able to control prices unless he is prepared 
to put a ceiling over wages or divert part 
of wages into savings. . . There is no price 
control in the face of inflation without con- 
trol of purchasing power, and there are only 
two ways to reduce purchasing power: put 
a ceiling over wages, or force the partial 
investment or saving of wages.” 
x ok Ox 


A Memphis manufacturer who asked not 
to be named said the most serious danger 
at the moment is the attitude of southern 
labor organizers in their work among col- 
ored labor. These organizers, he said, are 
stirring up racial animosities and are mak- 
ing promises that, if kept, would issue in- 
evitably in a violent social revolution. Racial 
problems are being slowly worked out in 
the South, and in course of time, if there 
is no outside interference, they can be 
worked out in a satisfactory way. He con- 
siders this violent campaign by irresponsible 
labor organizers the most dangerous attack 
upon unity and security that is now active 


in the South. 
* ok * 


M. L. Fleishel, president of the National 
Lumber Manufacturers’ Association, tells us 
that there are numerous indications of a bet- 
ter understanding and a fuller and more con- 
structive cooperation by the government with 
lumbermen. Earl McGowin, president of 
the Southern Pine Association, drawing on 
his long experience as a lumber consultant 
with the OPM, said that the most recent 
actions of the government in regard to price 
ceilings indicate a general desire on the part 
of Federal officials not to interfere unduly 
with normal, private business. Mr. McGowin 
believes that the best way to avoid wider 
and more rigid control of prices and limi- 
tations upon sales is for each manufacturer 
to make a reasonable effort to keep his own 
prices at a fair level. 

* * * 

While attending the National Hardwood 
Lumber Association’s convention at Atlanta, 
this journal sat at the lunch counter in the 
hotel next to a big and genial manufacturer 
from Ohio. Our friend proved to be F. J. 
Huff, of the Marsh Lumber Co., Dover. 

Like most manufacturers in this famous 
old hardwood area north of the Ohio River, 
Mr. Huff gets most of his logs from farm- 
ers’ wood lots. 

“The hardest time to get logs,” Mr. Huff 
said, “was just after the first war. Farmers 
had ready money and wouldn’t sell trees. In 
the main these people look upon their wood 
lots as a kind of savings that they plan to 
use for their old age. We usually get the 
logs when the farms change hands. Our 
company has been in business about 25 





years, and when we started we figured on a 
five-year supply. We still figure on a five- 
year supply, after a quarter of a century; 
so we'll probably run along indefinitely 
without too much standing timber in sight 
at any one time. 

“Our principal item is red oak. We have 
a soft-textured oak that takes treatment 
green as well as dry. You may be surprised 
to know that we manufacture nearly a mil- 
lion feet of maple a year. We get it in 
small jags from little mills. One fellow 
may have 5,000 feet; another perhaps no 
more than 200. 

“T’ve noticed that more retailers are carry- 
ing stocks of hardwood. They usually sell 
it by the piece, and prices by the piece don’t 
scare the average buyer. If he wants one 
piece or five pieces, he wants to know the 
total price of his purchase and isn’t inter- 
ested in prices by the thousand. This retail 
market is getting steadily more important, 
and so it’s important for manufacturers to 
know about that market.” 





Wholesale Yard Distributors 
Meet in Atlanta 


ATLANTA, Ga., Sept. 22.—Special empha- 
sis was put upon the increasing interest 
shown in the activities of lumber organiza- 
tions at the annual meeting of the National 
Wholesale Lumber Yard Distributors’ As- 
sociation held in the Atlanta-Biltmore Hotel 
here recently. Secretary J. Jackson Kidd, 
Jr., advised that during the past year the 
organization had been asked to take part 
in the deliberations of the Industry’s De- 
fense advisory committee, and had named 
a representative, and that the group was 
represented at the January meeting with 
Leon Henderson. Mr. Kidd mentioned 
other instances of cooperation to advance 
the interests of the industry, and to show 
the increasing recognition that is being ac- 
corded the association. Mr. Kidd foresaw 
prospects of the organization’s looming up 
as an increasingly important factor in any 
program of cataloging the resources of the 
country. 


The election of officers resulted in the 
re-election of the slate as follows: 


President—D. Carlysle MacLea, MacLea 
Lumber Company, Baltimore. 

First vice-president—D. J. Cahill, West- 
ern Hardwood Lumber Company, Los An- 
geles, Cal. 

Second vice-president—Fred G. Christ- 
mann, Christmann Veneer & Lumber Co., 
St. Louis. 

Secretary-Treasurer — J. Jackson Kidd, 
Jr., Kidd & Buckingham Lumber Co., Bal- 
timore. 
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Acknowledging representations made by 
E. C. Hole, manager AMERICAN LUMBER- 
MAN, as to the necessity for providing an 
adequate supply, of nails especially and of 
other building accessories, to all building 
material dealers, J. Douglas Brown, chief 
Priorities Branch, Labor Division, Office of 
Production Management, writes under date 
of Sept. 19: 

“The Office of Production Management 
has been cognizant of the difficulties experi- 
enced by the lumber trade in securing nails 
for the building of small homes throughout 
the nation. On Sept. 2 the Priorities Branch 
of the Office of Production Management is- 
sued supplemental order M-21-b, which 
gives to warehouses priority in securing 
nails and other steel products. Under this 
order the warehouses will be able to secure 
an adequate supply of nails for distribution 
to the lumber trade and to retail dealers. It 
may be a few weeks before this order is 
operating smoothly, but we are hopeful that, 
after that time, the difficulties to which you 
refer may be removed.” 

In the opinion of the Iron and Steel 
Branch of OPM, the rating of A-9 provided 
is sufficiently high to allow the steel mills 
to provide the lumber dealers with an ade- 
quate supply of nails. 


SUPPLEMENTARY PRIORITIES ORDER 
M-21-b 

Supplementary Order M-21-b follows: 

(a) Definition. For the purpose of this 
Supplementary Order, ‘Warehouse’ means 
any person who receives physical delivery 
of steel from a producer for sale or resale 
in the form received. 

(b) Limitation of 
houses. 


Deliveries to Ware- 

(i) After October 5, 1941, no Warehouse 
shall accept from a Producer any delivery 
of steel on consignment or otherwise until 
a quota has been established for such Ware- 
house, pursuant to paragraph (c), and no 
such delivery shall be made or accepted ex- 
cept within the limits of such quota. 

(ii) For the period between the effective 
date of this Supplementary Order and Oc- 
tober 5, 1941, no Warehouse shall accept 
from a producer and no producer shall make 
to a Warehouse any delivery of any type of 
steel product in excess of one-third of the 
deliveries of such type of product by such 
producer to such Warehouse during the first 
quarter of 1941. 

(c) Quota. On or before September 15, 
1941, each Warehouse desiring to obtain a 
quota. shall file in quadruplicate with the 
Director of Priorities a report in form pre- 
scribed by the Director. After such filing, 
the Director shall establish a quota for such 
Warehouse and shall notify such Warehouse 
as to the amount of such quota. The Direc- 
tor may from time to time establish a quota 
for any type of steel product and may vary 
the amount of any quota established for any 
product or group of products. 


(d) Assignment of Preference Rating to 


Cac 
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Dealers Assured Adequate Nail 


Supply by Priority Rating A-9 


Deliveries to Warehouses. The Director of 
Priorities will issue to each Warehouse for 
which a quota is established pursuant to 
paragraph (c) a certificate assigning a pref- 
erence rating of A-9 to deliveries of steel 
to such Warehouse, within the limits of 
such quota. Such preference rating may be 
changed from time to time by the Director 
of Priorities. 

(e) Limitation of 
houses. 


Deliveries by Ware- 
Except as permitted by paragraph 
(t), no Warehouse shall make deliveries of 
alloy steel from its stock except on Defense 
orders. After making provision for present 
and anticipated Defense orders, and subject 
to the terms of General Preference Order 
M-21, a Warehouse may make deliveries of 
carbon steel from its stock to non-Defense 
customers. 


({) Exemption of Small Sales by Ware- 
houses. A Warehouse may, during any cal- 
endar month, make deliveries of the mate- 
rials in the quantities specified below, on 
any rated or unrated order, provided that 
the total amount of each such material de- 
livered to all customers in this manner dur- 
ing any calendar month shall not exceed ten 
percent (10%) of the average monthly de- 
liveries of each such material by the Ware- 
house to all customers during the first cal- 
endar quarter of 1941, and further provided 


that nothing contained in this paragraph 
shall be construed to excuse any person 
from complying with the applicable provi- 
sions of General Preference Order M-14, 
to conserve the supply and direct the dis- 
tribution and use of tungsten in high speed 
steel. 

Material Deliveries Not to Exceed 
(1) Alloy Tool Steel 
(2) Stainless Steel 50 Ibs. per item 
(3) Other Alloy Steel 300 Ibs. per order 

(g) Special Instructions. The Director of 
Priorities may from time to time issue spe- 
cific directions to Warehouses requiring 
them to earmark stocks or to make deliver- 
ies during specified periods in fulfillment of 
contracts, commitments, or purchase orders 
for particular purposes or to particular per- 
sons. Such directions will be made primarily 
to insure satisfaction of all Defense require- 
ments of the United States, both direct and 
indirect, and they may be made, in the dis- 
cretion of the Director of Priorities, with- 
out regard to any preference ratings as- 
signed to particular contracts, commitments 
or purchase orders. 

(h) Effective Dates. This Supplementary 
Order shall take effect on the 2nd day of 
September, 1941, and, unless sooner termi- 
nated by direction of the Director of Priori- 
ties, shall expire on the 30th day of Novem- 
ber, 1941. 


50 Ibs. per item 


Classification Instructions For Steel Ware- 
house Report PD-83 


On and after September 1, 1941, each 


warehouse must obtain from its customers 
information regarding each delivery from 
warehouse stock, which will permit classifi- 
cation with respect to the group and product 
classifications shown below. This informa- 
tion is required in order to complete the 
monthly report on Form PD-83 which will 
be provided at a later date. 


Group Classification 


(The letters used to designate the fol- 
lowing groups are not to be construed as 
preference ratings.) 


Group A, Army-Navy 


Contracts, commitments, or purchase or- 
ders for products to be delivered to or for 
the account of the Army or Navy of the 
United States. (Include in this group PD- 
3 Preference Rating Certificates and direct 
Army er Navy Contracts.) 


Group B, Maritime-U. S. Agencies 


Contracts, commitments, or purchase or- 
ders for products to be delivered to or for 
the account of the United States Maritime 
Commission, the Panama Canal, the Coast 
and Geodetic Survey, the Coast Guard, the 
Civil Aeronautics Authority, the National 
Advisory Commission for Aeronautics, the 
Office of Scientific Research and Develop- 


ment. (Include in this group PD-4 Pref- 
erence Rating Certificates and direct con- 
tracts from the various 7overnment 


Agencies herein listed.) 


Group C, Lend-Lease 


Contracts, commitments, or purchase or- 


ders for products to be delivered to or for 
account of the Government of Great 
Britain and the government of any other 
country whose defense the President 
deems vital to the United States. (Include 
in this group orders placed by the Pro- 
curement Division, United States Treasury, 
which bear the symbol “DA” on the order 
form.) 


Group D, Priorities Division 


Contracts, commitments, or purchase 
orders to which the Director of Priorities 
assigns a preference rating of A-10 or 
higher. (Include in this group all PD-2 
Preference Rating Certificates or blanket 
ratings issued by the Priorities Division 
and all other Defense Orders as defined 
in General Preference Order M-21 which 
are not included under Groups A, B, C, 
E, and F.) 


Group E, Other Export 


Contracts, commitments, or purchase or- 
ders for products to be exported from the 
United States and not included under 
Group C, above. (Include in this group 
all orders for export which are not in 
Group C.) 


Group F, Warehouse 

Contracts, commitments, or purchase or- 
ders for delivery to warehouses for resale 
from their stock. (Include in this group, 
and in no other, all sales to warehouses.) 


Group G, OPACS 

Contracts, commitments, or purchase or- 
ders for products covered by any Civilian 
Allocation Program which may be deter- 
mined by the Office of Price Administra- 
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tion and Civilian Supply. 
ratings.) 


group only “B” 
Group H. All Other 


(Include in this 


Contracts, commitments, or purchase or- 
ders for products not included in Groups 


A to G, above. 


(Include in this group all 


orders which cannot be specifically identi- 
fied as being in Group A to G, inclusive.) 


Product Classification 


1—Ingots, Blooms, 
Billets, Slabs, 
T ube Rounds 
and Sheet and 
Tin Bars 
Structural] 
Shapes and pil- 
ing 
3—Plates (Univer- 
sal & Sheared) 
4—Rails — Over 60 





» 


lbs. 
5—Rails—A11 
Other 
6—Tie Plates and 
Track Accesso- 


ries including 
Track Spikes 

7—Hot Rolled 
Bars Carbon, In- 
cluding Hoops 
and Bands 


12—Wire Rods 

13—Wire and Wire 
Products 
Including Fence 


Posts 
14—Black Plate 
15—Tin & Terne 

Plate (Hot 


Rolled ana 








Cold Reduced) 
16—Sheetsand Strip, 
Hot Rolled 
17—Sheetsand Strip, 


Cold Reduced 
Sheetsand Strip, 
Galvanized 
19—Sheets and Strip 

all Other 
20—Tool Steel Bars 
21—Wheels ana 
Axles 


18 














8—Hot Rolled 22—-Forgings Armor 
Bars, Concrete Plate and Ord- 
Reinforcing nance 

9—Hot Rolled Bars 093--Forgings A 1 1 
Alloy Other 

10—C old Finished 24—-Steel Castings 
Bars (Carbon & ok eles 
Alloy) 25—Skelp 

11—Pipe and Tubes 26—All Other 


Copies of form PD-83-a may be secured 
from offices of the- Priorities Field Service, 
a list of which follows: 


District Priorities Offices 


Jurisdictions and district managers of the 
Priorities Field Service of the OPM are as 
follows: 

Maine, Massachusetts, New Hampshire, 
Rhode Island and Vermont—William P. 
Homans, 30 Pearl Street, Boston, Mass. 

Connecticut, New Jersey, New York City, 
Jamaica, N. Y., Albany, N. Y., and Buffalo, 
N. Y¥.—John D. Pollock, 25 Broad Street, 
New York City. 

Delaware, District of Columbia, Mary- 
land, Philadelphia, Pa., and Virginia—Fred- 
erick W. Slack, 925 Chestnut Street, Phila- 
delphia, Pa. 

Pittsburgh, Pa., and West Virginia— 
Charles F. Cruciger, Grant Street and Ogle 
Way, Pittsburgh, Pa. 

Alabama, Jacksonville, Fla., Miami, Fla., 
Georgia, Mississippi, North Carolina, 
Puerto Rico, South Carolina, and Tennes- 
see—John B. Reeves, 104 Marietta Street, 
Atlanta, Ga. 

Illinois, Indiana, Iowa, Minnesota, and 
Wisconsin—Warren G. Bailey, 164 West 
Jackson Boulevard, Chicago, II. 

Michigan—Walter Hall, 160 Fort Street, 
West, Detroit, Mich. 

Cincinnati and Columbus, Ohio—Bruce 
W. Burroughs, 34 East Fourth Street, Cin- 
cinnati, Ohio. 

Cleveland, Ohio— William T. Walker, 
East Sixth Street and Superior Ave., Cleve- 
land, Ohio. 

Kansas City, Mo., and Kansas—Clifford 
H. Carr, Federal Reserve Bank Building, 
Kansas City, Mo. 

Arkansas and St. Louis, Mo.—Louis E. 
Crandall, 411 Locust Street, St. Louis, Mo. 

Louisiana, Oklahoma, and Texas—James 
B. Crockett, Wood and Akard Streets, Dal- 
las, Tex. 

Arizona, Los Angeles, Calif., and Hawaii 
—G. Howard Hutchins, 1151 South Broad- 
way, Los Angeles, Calif. 

San Francisco, Calif., and Nevada—An- 
drew L. Kerr, 400 Sansome Street, San 
Francisco, Calif. 

Colorado, Nebraska, New Mexico, Utah, 
and Wyoming—Virgil L. Board, U. S. Na- 
tional Bank Building, Denver, Colo. 

Alaska, Idaho, Montana, Oregon, and 
Washington—William D. Shannon, 957 
Stuart Building, Seattle, Wash. 
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Continued Non-Defense Building 
Is Possible 


WasuincTon, D. C., Sept. 29.—Builders 
and home-financing institutions are urged 
to investigate thoroughly and keep in touch 
with their local markets and supplies, if 
they wish to take advantage of residential 
construction activities under the restrictions 
which will be imposed by Defense priorities. 

Ormond E. Loomis, assistant to the Fed- 
eral Home Loan Bank Board, declared that 
“business as usual” is over, Defense hous- 
ing must take precedence over all other 
residential construction, and that limitations 
will be severe. But he added that there will 
be a tremendous amount of Defense housing 
in which private industry will have a major 
share, and that even non-Defense projects 
will be possible for those who keep an ef- 
fective check on “the possibility of deliver- 
ies of essential materials on the critical 
lists.” 

Describing the rigid controls which were 
clamped down during the last war, Mr. 
Loomis said that considerable confusion has 
developed with regard to priority procedures 
in the present emergency. 


Only Restriction Is on Scarce Materials 


“Remembering 1917 and ’18, certain con- 
tractors and developers have interpreted the 
few rulings that have appeared as drastic 
restrictions of private building,” he declared. 
“The regulations of 1918 were more severe 
than are now contemplated. They had to 
be. At that time, there was a critical short- 
age of two large items affecting building 
construction — lumber and _ transportation. 
Today we have no similar shortage. The 
transportation facilities of the country are 
not yet overtaxed. Lumber for residential 
construction is more than adequate. 

“Priorities are determined by scarcities, 
and in the line of building materials the 
scarcities are chiefly in metals. At present, 
priorities announced relate only to specific 
critical materials and manufactured prod- 
ucts. If a house or anything else can be 
built without these critical materials, there 
is no restriction. Priorities are created to 
give preference to the first need—Defense— 
and not essentially to restrict non-Defense 
activities, although inevitably in some quar- 
ters they will have that effect. Only in 
cases where the total supply of a critical 
material or product is preempted by priori- 
ties for Defense needs, does the priority 
ruling become a restriction of non-Defense 
activities. 

“Difficulties in non-Defense construction, 
of course, are sure to increase. It would be 
presumptuous, however, to assume that non- 
Defense construction will be impossible. 
Large quantities of certain building mate- 
rials, including lumber, brick and cement, 
not on present critical lists, are available 
and at little above normal prices. These, 
plus economies in the use of certain mate- 
rials and the wider use of acceptable sub- 
stitutes, may make possible a considerable 
volume of construction in non-Defense areas. 


Reconditioning Old Buildings Should Be 
Favored 


“During a period of emergency, only such 
housing should be built as the emergency 


and urgent local needs require. Frugality 
and good business demand that, during a 
period of Defense emergency, maintenance 
and reconditioning of existing dwellings to 
provide additional facilities should to the 
fullest practicable extent be favored over 
new construction. 

“Old houses can be made attractive and 
suitable at much less expense in time, 
money and materials. They can be provided 
without increasing public utilities and com- 
munity services. They can add substantially 
to the individual income of the owner and 
to the total income of the community, thus 
enabling them to carry more easily their tax 
and other financial burdens. For these rea- 
sons, repairs and reconditioning, to permit 
greater usefulness, should be favored in our 
National Defense emergency. 


Estimates Need for 2!/, Billion Annual 
Repairs 


“Lest someone may fear that I am talking 
about a program that can not amount to 
much in volume, let me give you a few 
figures. As of April 1, 1940, total family 
dwellings in urban communities alone num- 
bered 21,621,985. Estimated major repairs 
on these dwellings in the current fiscal year 
will total approximately $1,500,000,000, and 
minor repairs approximately $725,000,000, 
making a combined total of $2,225,000,000. 

“In the existing Defense area alone, the 
figure for this fiscal year is $1,600,000,000, 
of which $473,000,000 represents minor re- 
pairs and $1,127,000,000 major repairs.” 

Mr. Loomis warned that “implicit in any 
system of priorities is a recognition of short- 
ages.” All business and every citizen, he 
said, will be limited to some degree so that 
“others who are our agents may have sup- 
plies needed to prosecute a world war.” 
There will be severe strains and changes 
in the nation’s economy, he added, which 
will have an impact on every segment of 
American life. 

“The building and home-financing indus- 
tries of the country can neither avoid the 
strain and toil of severe adjustments, nor 
can they escape anxiety and readjustments,” 
declared Mr. Loomis. 

“If the imposition of priorities should 
temporarily cripple and nearly stop con- 
struction, we must quickly make alterations 
and find other means of usefulness. No mat- 
ter how complete the diversion from new 
construction, there is still much to be done 
in alterations, repairs, maintenance and re- 
conditioning. These offer a comparatively 
undeveloped means of serving our commu- 
nities in meeting the problems of the fu- 
ture.” 





New Publishing Dates for 
Credit Book 


The Lumbermen’s Credit Association, 
Inc., Chicago, IIl., has announced that be- 
ginning this year, Fall editions of the Lum- 
bermen’s Credit Rating Book will be avail- 
able Nov. 1 instead of Oct. 1. Spring 
editions will henceforth be issued May 1 in- 
stead of April 1. 


37 





38 




















U 


=) I . 





Amemcanfiumberman 














October 4, 19 


| f \ Program For 200,000 


Privately Owned Defense Housing Units, Under $6,000 


D. 
Defense 


W ASHINGTON, 
impact of the program upon the 
national economy, housing operations in 
every field have been affected by the short- 
ages in the products manufactured from 
critical metals, without which livable hous- 
ing cannot be produced,” Donald M. 
Nelson, OPM director of priorities, in an- 
nouncing details of a broad plan, effective 
Sept. 22, to grant priority assistance for the 
construction of 200,000 privately-owned De- 
fense housing units. The plan was approved 
in principle by the Council of OPM, after 
its details had been worked out by OPM 
officials in collaboration with Charles F. 
Palmer, Defense housing coordinator. The 
difficulties encountered in obtaining many 
materials, he explains, have been the result 
of the greater need for them in the manu- 
facture of armament for National Defense, 
and continues: “Yet plants manufacturing 
tanks, guns, shells and other essentials of 
National Defense can not be operated, and 
ships can not be built, without workers, and 
workers must have places to live. The pro- 
duction of housing has been in competition 
with the production of other Defense essen- 
tials, and was delayed because the scarce 
materials needed for both were diverted by 
priorities from housing into other uses. Be- 
cause of this, a decision had to be made to 
regulate the flow of critical materials to in- 
sure the necessary supply for housing. The 
construction of new Defense plants and the 
development of new industrial areas have 
shifted the centers of employment; decreased 
the demand for housing in some areas, and 
increased it rapidly in others. This makes 
it necessary to provide new, adequate and 
convenient housing for workers—close to 
the job—even if this means additional diffi- 
culties for the construction of other resi- 
dential housing not essential to the success 
of the National Defense program. 

“A list of Defense areas has been devel- 
oped in which there is an acute shortage of 
housing for Defense workers. Defense 
housing within these areas, both public and 
private, may be granted priority assistance. 
The decision to give preferential status to 
Defense housing—thus putting homes for 
workers ahead of other homes—was an- 
nounced originally some weeks ago. The 
plans announced today constitute steps to 
put the program into effect. 


Sept. 29.—"With the 


Says 


Priorities on All Materials for Project 


“To expedite the building of essential De- 
fense housing, project preference ratings will 
be granted. The highest rating of those to 
be available for housing will be assigned to 
Defense projects which were already under 
construction on Sept. 1, 1941, and for re- 
modeling and rehabilitation, which create 
living accommodations for additional De- 
fense workers. Because the rehabilitation 
and alteration of existing dwellings will pro- 
vide additional living accommodations most 
quickly and economically, a high priority 


rating will be given to this class of work. 

Lower ratings will be granted to new con- 
struction for rent, and still lower rating 
for new construction for sale. All Defense 
housing ratings, however, will be in the De- 
fense, or ‘A’ class. By the use of project 
ratings, the Division of Priorities can as- 
sign one rating which can be used to secure 


delivery of scarce building materials, (which 
appear on the Defense Housing Critical 
List), and which will go into any one De- 


fense housing project. This procedure elim- 
inates the need for many different individual 
applications for different materials. 


Limited to Defense Units Below $6,000 


“To qualify for the priority assistance ex- 
tended under the new plan, construction 
must be confined to family units of a value 
not in excess of $6,000, if for sale, or for 
which the monthly shelter rental does not 
exceed $50. These figures represent top 
prices for housing to receive assistance un- 
der the plan. Construction in lower brack- 
ets to meet the economic situations of 
workers in different categories will be en- 
couraged, and it is expected that in most 
cases the costs involved will be substantially 
lower. Exception to the limits set will be 
permitted only in special circumstances, and 
then only on the basis of individual con- 
sideration. No application for aid will be 
considered by the priorities officials until it 
has been demonstrated that the homes in- 
volved designed for and are readily 
available to Defense workers, at prices with- 
in their reach, at locations convenient to 
their employment, and conform to minimum 
standards as developed by the Defense 
Housing Coordinator. It must also be dem- 
onstrated that such housing is being, or will 
be, built in such a way as to use minimum 
quantities of scarce materials. 


are 


Coordinator Approves; Priorities 


Fieldmen Rate 

“Before any specific privately-financed 
project can be given a rating, it must qual- 
ify as Defense housing and be approved by 
the office of the Defense Housing Coordina- 
tor. When this has been done, and the De- 
fense Housing Coordinator has recommended 
a project, a rating may be assigned in the 


field by the Priorities Division to the par- 
ticular job involved on a_ project rating 
form. This rating will be given to the 


builder of private housing. The builder can 
extend the rating by executing (signing) a 
copy of the order and serving it on his sup- 
pliers. The suppliers in turn can extend the 
rating to their own suppliers in the same 
way. 

Information Needed for Priority 


“To obtain a preference rating for a De- 
fense housing project, the user of the mate- 
rials, products and items of equipment (the 
builder) may file with the local office of 
the Federal Housing Administration, an ap- 


plication for a priority order. Copies of 
this application form may be obtained from 
such local office or from local home financ- 


ing institutions, on and after Sept. 22. The 
form shall be executed in quintuplicate. The 


applicant shall certify thereon; 

“(a) that the items of material or equip- 
ment to be purchased are necessary to the 
completion of the construction or remodeling 
or rehabilitation, 

“(b) that no practical substitute or alter- 
native source of supply is available, 

“(c) that quantities are not greater 
delivery dates earlier than required, 

“(d) that the rehabilitation shall create or 
make habitable increased living accommoda- 
tions. 


nor 


“The Application must also contain a Cer- 
tificate signed by the owner of the property, 
containing 

‘(a) a statement showing the estimated 
present market price of the property (in- 
cluding land and proposed buildings), or the 
estimated monthly shelter rental (excluding 
charge for services such as light, heat, etc.) 
per dwelling unit under present market 
conditions ; 

“(b) a statement showing the sale price 
or monthly shelter rental which he proposes 
to charge; and 

“(c) a certification that he will give rea- 
sonable preference as to occupancy to De- 
fense workers. 

“One set of drawings and _ specifications 
showing design and materials must be sub- 
mitted with the original Application.” 


Accessories and Hardware on 
Critical List 

“The Defense Housing Critical List in- 
cludes a number of materials, products, and 
items essential to housing construction. 

“Any materials under priority control not 
listed herein and which may be deemed es- 
sential in a given project by those construct- 
ing it, shall be handled as an independent 
item for priority consideration and will be 
considered on its merits in relation to that 
project. Any material not requiring pri- 
ority assistance may be used in any Defense 
housing project at the discretion of those 
constructing the project, provided such use 
of the material is consistent with any other 
regulation that may govern the project. 


STEEL AND IRON—TO INCLUDE 
1. Reinforcing steel, including rods, 

mesh, fabric, tie wire and accessories, for 

concrete and masonry construction. 


2. Structural members—to include only: 


a. Bearing plates, under 6 pounds. 

b. Joist hangers—multi-family dwell- 
ings only. 

e. Anchors, 
cleats. 

d. Angle lintles—over 
veneer masonry walls only. 

3. Steel stairs, rails, 
multi-family dwellings where necessary 
for fire hazard. protection—concrete pre- 
ferred. Uncoated ferrous metal. 


ONLY: 


bolts, tie rods, dowels and 


openings in 


ete.— only for 
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4. Insect screen mesh—made only of: 
a. Painted steel. 
b. Thin coat galvanizing and lacquered. 


5. Fire doors and their frames for 
multi-family dwellings only—wood cored 
with terneplate covers. 


6. Rooting devices, flashings, half-round 
gutters, hangers and downspouts—to in- 
clude only: 

a. Steel not heavier than 26 gauge, un- 
coated or phosphate treated and painted, 
or zine coated by electrical process and 
phosphate treated and painted, or 2 Ib. 
lead. 

b. Gravel stops, as for item “a” or 
asphalt dipped steel. 

ec. Roof ventilators (aspirator type) as 
for ttem “a”. 

d. Termite shields for infested areas 
only—as for items “a’’. 

e. Wire basket strainers only for down- 
spouts connected to sewer lines—zinc 
coated. 

f. Scruppers, and downspout connec- 
tions for flat roofs—ferrous metal zine 
coated. 

7. Lath—to include only: 


a. Ferrous metal, paint dipped. Limited 
to fire-resisting partitions, ceilings and 
soffits, and to wall tile bed base, and where 
gypsum lath and gypsum plaster is not 
permitted. 

b. Corner reinforcing —ferrous metal, 
paint dipped. Limited to not more than 
2% inch lap on each surface of internal 
angles and on each surface where different 
kinds of plaster base abut each other. 
Corner beads for vertical corners only, 
paint dipped ferrous metal generally, zine 
coated only where exposed to moisture or 
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extreme conditions of humidity. 

ec. Exterior stucco base, woven or 
welded fabric, non-metallic coated; zinc 
coated before fabrication, optional in Cali- 
fornia coastal district only. 

8. Builders and Cabinet Hardware—with 
parts of steel or iron only except neces- 
sary bushings and pin tumbler assemblies 
of brass or bronze and, optionally, latch 
bolts, dead bolts, and stop buttons in ex- 
terior lock assemblies of brass or bronze; 
knobs, push plates, drawer and other pulls 
of glass or other non-metallic material. 
Exposed steel parts for exterior use, 
Japanned or primed for painting, lacquered 
over phosphate coating or cadmium coated, 
and exclttding finishes of zinc coating, 
nickel or chromium plating except as 
below noted. 

a. Nails, screws, bolts, nuts and wash- 
ers, ferrous metal generally uncoated; zinc 
coated, optional, for roof coverings and 
wall ties only. 

b. Wall ties zinc coated for masonry 
veneer over frame construction. 

ce. Pulleys and sash balances. 

(1) Uncoated Japanned or primed for 
painting, ferrous metal. 

(2) Electroplated zine on ferrous metal 
spiral and similar sash balances. 

(3) Weights, cast iron. 

d. Self-releasing fire exit-devices, as for 
builders hardware above. 

e. Wood venetian blind hardware and 
shade fixtures, ferrous metal, primed for 
paint or lacquered. 


NOTE: Hardware used exteriorly under 
extreme exposure conditions—as in salt 
air, zinc coated in lieu of as above listed. 

9. Glazing points, zinc. 





Wholesalers Hear Explanation of Ceiling 
Rules by Price Executive 


New York, N. Y., Oct. 1—Peter Stone, 
price executive, Lumber & Building Mater- 
ials Section of the Office of Price Admin- 
istration, addressed a large gathering of 
lumbermen in the New York metropolitan 
area on Tuesday afternoon, Sept. 30, at 
the Hotel Commodore. The meeting was 
especially arranged by Sid L. Darling, di- 
recting manager of the National-American 
Wholesale Lumber Association. Over three 
hundred lumbermen . manufacturers, 
wholesalers and retailers . came from 
many States east of the Mississippi and 
listened attentively to what was said. Some 
western mills also had representatives pres- 
ent, although in the main Mr. Stone’s re- 
marks were directed to southern pine. In the 
absence of President Herrmann, who could 
not attend because of a death in his family 
occurring just as he was about to leave for 
New York, former President William H. 
Schuette, of Pittsburgh, presided over the 
meeting as chairman of the trade relations 
committee. At the outset, Mr. Stone stated 
that he was simply meeting with the lumber- 
men in various parts of the country to clar- 
ify certain interpretations of the ceiling price 
schedule. 

Dealing with the basic principles of the 
southern pine schedule, he declared that 
wherever no price has been set on a specific 
item and where that item does not appear 
in the price schedule, “it is clearly our in- 
tent to leave the price within your own 
judgment, bearing in mind that we expect 
you to maintain a reasonable relationship 
with prices in the schedule.” He cautioned 
the industry, however, that the OPA is pre- 
pared to amend the order to add other items 
if the need arises Mr. Stone also warned re- 


tail and wholesale yard distributors against 
taking “advantage” of the exclusion of dis- 
tributing yards from the schedule. 

He explained that status of seller—re- 
tailer, wholesaler or broker—is unimportant; 
any shipment coming from a mill to the 
buyer, whether by truck or wheelbarrow, 
comes under the schedule. Lumber placed 
in storage in a distribution yard and re-sold, 
does not. But if a mill formerly sold for 
direct shipment, unnecessary routing through 
a distribution yard would be regarded as 
an evasion. 


Differentiates Straight and Mixed Cars 


Where a seller had formerly sold a buyer 
in straight carlots, refusal to sell other than 
mixed cars so as to get the premium, would 
also be an evasion; abuse of the premium 
may bring its cancellation; but limited mill 
stocks may necessitate limiting quantities in 
a shipment and therefore justify shipping 
mixtures. The placing of a minimum limit 
on quantities that would be considered items, 
is to avoid evasions through adding a few 
feet of an item to convert what is really 
a straight car into what would be technically 
a mixed car. Varying width, thickness or 
classification gives a new item; but varia- 
tions in length are immaterial, and a varia- 
tion in grade does not change the item. 


Mill Prices Provide for Commissions 


“Can wholesale commissions or brokerage 
be added to the price fixed in the ceiling?” 
is, said Mr. Stone, a question often asked, 
and the answer is No. Distribution is a nec- 
essary function, and its costs are provided 
for by allowing the mills a reasonable re- 
turn out of which to pay for it. Nor will 


allowances be made for buying services for 
a contractor or manufacturing plant; Mr. 
Henderson would consider that no service 
had been rendered unless the purchases were 
at below ceiling, in which case the margin of 
difference would take care of commissions. 


Advises Invoicing Lumber and Freight 
Separately 


He counselled that a great deal of mis- 
understanding would be avoided if whole- 
salers in all cases invoiced their lumber sep- 
arately f.o.b. mill, adding allowable actual 
delivery costs. If a wholesaler makes a bid 
in expectation of obtaining lumber from a 
certain source of supply and on a certain 
rate, then finds he has to obtain it from 
a point taking a lower rate, it will be nec- 
essary for him to bill at the actual cost of 
transportation, railroad or truck. Where 
practices prevail that add to expense of de- 
livering to job site and there is clearly an 
addition to transportation expense that is 
shown on invoice as such, it would be allow- 
able. But there would seem to be no occa- 
sion for extra charges for unloading and 
tallying at job site of direct mill shipments. 
The schedule does not forbid additional 
charge for such services as unloading, check- 
ing and tallying where the expense of these 
is not included in the regular tariff rates, 
if it is clearly shown on invoice. And when 
there are shortages, reasonable charges for 
extra yard stock, which does not come under 
the schedule, may be added. Where lumber 
is shifted directly from car to a truck for 
delivery to job site, even when the service 
is performed by someone owning a distribu- 
tion yard, it will not be considered as com- 
ing through a distribution yard but as a 
direct mill shipment; but the additional 
costs of such transportation must be shown 
on the invoice as such. 

Anyone who sells for direct mill ship- 
ment, 34 pounds or 34 carloads, must not 
sell at more than the schedule; the 34,000 
pound a month limitation refers only to the 
matter of keeping records. 

The only extras included in the Order 
are those involving an out-of-pocket expense 
for services not generally considered as part 
of a transaction. Services such as loading to 
prevent shifting, bundling, marking or 
branding are due the buyer in almost any 
industry, and no allowances have been made 
for them. 

The schedule applies to all sales, including 
those to the Government. Exemptions for 
deliveries to the Army, after ceiling date, on 
contracts made before that date, must be 
specific and in writing; otherwise, ceiling 
applies. 

Following the prepared address, the meet- 
ing was thrown open, affording anyone in 
the audience an opportunity to ask questions. 
Mr. Stone was liberal in the time allotted 
for this purpose. Many problems not cov- 
ered in the prepared address were brought 
out during the question and answer period. 
Several questions from the floor indicated 
that a strict adherence to the price schedules 
would undoubtedly work a hardship. It was 
pointed out, however, that each case would 
have to be decided on its merits. The door 
is not closed to relief provided for such cases 
under the regulations. It was stated that the 
Division is contemplating some action in con- 
nection with railroad and car material ; also; 
that differentials for certain States con- 
fronted with different operating costs and 
varied freight rates were being considered. 
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New Defense Housing, Purchasing Set-ups 


WasHincton, D. C., Oct. 1.—Forecasts 
by officials of the Office of Production 
Management are to the effect that industrial 
uses for lumber will largely compensate for 
the reduction in residential housing caused 
by priorities orders, which in effect will re- 
duce the number of residential units from 
the current high levels to approximately 
100,000 during a 12-month period. 

The demand for industrial lumber and for 
box lumber, including barrel staves, is seen 
as rising as the result of Defense require- 
ments. 


OPM Gets Assistance on Planning of 
and Priorities for Housing 


In the reorganization of the Defense 
set-up, a new Defense Housing Branch was 
established in the Labor Division of OPM, 
with Joseph P. Tufts, of Pittsburgh, named 
as its chief. Its duties will be to advise 
Sidney Hillman, associate director general 
of OPM, on needed housing for Defense 
areas, and to aid the Office of Defense 
Housing Coordination and other housing 
groups by providing information and advice 
on the development of the Defense housing 
program. Sullivan Jones has been placed 
in charge of Defense housing priorities. Mr. 
Jones was at one time State architect of 
New York and was formerly chairman of 
the National Construction Planning and 
Adjustment Board and technical advisor on 
construction of the NRA industry codes. 


New Agency to Co-ordinate Lumber 
Purchases 


The Division of Purchases was reorgan- 
ized in line with the recent distribution of 
branches and sections in OPM, and lumber 
and building materials were placed in the 
Equipment and Supplies Procurement Ad- 
visory Branch, of which James MacPherson, 
assistant director of purchases, is in charge. 
This section on lumber and building mate- 
rials will be responsible for advising Gov- 
ernment Agencies on procurement problems 
and for coordinating purchases. This change 
is in addition to the recent assignment of 
industrial branches, which placed the Lum- 
ber and Building Materials Branch under 
the Division of Civilian Supply, which is 
headed by Leon Henderson. 

John L. Haynes, who had been specializ- 
ing in the lumber and building materials field 
of civilian supply, was named chief of the 
Lumber and Building Materials Branch of 
the newly created Division of Civilian Sup- 
ply. 

Henry J. Eckstein, owner of Foresta Fac- 
tors, of New York, has joined the staff of 
the Lumber and Building Material Section 
of the Office of Price Administration as a 
business specialist in lumber, it was an- 
nounced today by Doctor J. K. Galbraith, 
director of price operation of OPA. He will 
give full time to his new assignment. 


President Designates New Areas; Ap- 
proves Over Ten Thousand Units 
Action on 

Housing 


the pending Lanham Defense 
3ill to provide an additional $300,- 
000,000 for defense housing construction is 
being held up pending the return of a con- 
gressional group inspecting Defense areas 


and their housing projects. This group is a 
subcommittee of the House Committee on 
Public Buildings and Grounds, which is con- 
sidering the Lanham bill. 

A program looking to construction of 
7,390 additional homes for Defense workers 
and enlisted personnel was assured follow- 
ing President Roosevelt’s approval of a rec- 
ommendation by Defense Housing Coordina- 
tor Charles F. Palmer. In addition to 7,390 
permanent homes, 2,850 temporary shelter 
units were approved for four areas. In most 
of the localities involved, need for housing 
envisages large-scale private enterprise con- 
struction in addition. Programed construc- 
tion follows: 

Permanent housing Long Beach-San 
Pedro Harbor, Calif., 1,400 units; San Fran- 





cisco, Calif., 40; Springfield, Mass., 300; 
Houston, Tex., 150; Morgantown, W. Va., 
150; Buffalo, N. Y., 3,100; Seattle, Wash., 


1,500; Quantico, Virginia, 250; New Haven, 
Conn., 300, and Philadelphia, Pa., 200. 

Temporary shelter—Vallejo, Calif., 500; 
Baltimore, Md., 1,500; Radford - Pulaski, 
Va., 750, and Huntsville, Ala., 100. 


In addition, the President added 14 new 
localities to the Title VI Defense areas: 

Fort Smith, Ark., Army Camp; Valdosta, 
Ga., Army Air School; Baton Rouge, La., 
Army Air Field and chemical plant; Min- 
den-Shreveport, La., air base and ammuni- 
tion plant; Minneapolis-St. Paul, Minn., 
ordnance components; Joplin-Neosho, Mo., 
Army camp; Enid, Okla., flying school; 
York, Pa., artillery components; Sumter, 
S. C., Air Corps flying school; Chattanooga- 
Cleveland, Tenn., TNT plant; Cuero, Tex., 


eontract flying school; 
Tex., air training school; Midland, Tex., 
twin engine and bomber air school, and 
Lubbock, Tex., twin engine training school. 


Denison-Sherman, 


Private Enterprise Asked to Supplement 
Government Construction 


In the Government-financed program, 
3,100 homes for Buffalo were augmented by 
150 units in Niagara Falls. It was suggested 
that private enterprise could provide an ad- 
ditional 4,000 homes. In addition to 1,400 
homes approved for the Long-Beach-San 
Pedro Harbor area of California, private 
industry is asked to provide 8,000. The 
1,500 additional homes in Baltimore, Md., 
would bring the publicly-financed total to 
5,200, while private enterprise is asked to 
provide 9,000. The 1,500 approved for Se- 
attle, Wash., should be supplemented by 
5,000 homes built by private enterprise. In 
the remaining localities, it is recommended 
that private industry provide: New Haven, 
Conn., 1,000 homes; Morgantown, W. Va., 
150; Springfield, Mass., 400; Houston, Tex., 
2,000; Bristol, Pa., 100; Quantico, Va., 250. 


Housing Authority Approves 
Many Units 


The USHA has approved Defense hous- 
ing and low-rent construction contracts as 
follows: 

Fort Wayne, Ind., 75 homes, to Max 
Irmscher & Sons (Ine.), Fort Wayne, Ind., 
$293,676, to be frame construction through- 








The first 90 mm. Anti- 
Aircraft Gun Mount 
to be produced by 
private industry in the 
U. S. was completed 
by the Allis-Chalmers 
Manufacturing Com- 
pany and turned over 
to Army officials in a 
presentation cere- 
mony which took 
place at the com- 
pany's LaPorte, Ind., 
plant Sept. 17th. In- 
specting the gun after 
the presentation are 
(in the foreground 
left to right) Lt. Gov. 
Charles Dawson of 
Indiana, Max W. 
Babb, president of the 
Allis - Chalmers Com- 
pany and Colonel 
Donald Armstrong, 
executive officer of 
the Chicago Ord- 
nance District. Allis- 
Chalmers shared the 
job with more than 
225 other companies 
through sub - contract- 
ing; thus doin3z_ its 
part to avert the 
threat of priority un- 
employment 
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out; Euclid, Ohio, 500 units, to Schirmer- 
Peterson Co., Cleveland, Ohio, $1,982,000; 
Detroit, Mich., 200, to Christman Co., Lan- 
sing, Mich., $849,900; Sylacauga, Ala., 150, 
to Daniel Construction Co., Birmingham, 
Ala., $451,323; Talladega, Ala., 150, to 
Daniel Construction Co., Birmingham, Ala., 
$447,508; Sacramento County, Calif., 168, to 
Campbell Construction Co., Sacramento, 
$404,796, frame with concrete first floors; 
Lake Charles, La., two projects—72 units 
and 73 units, to T. Miller & Sons, Lake 
Charles, La., $238,397, and to Robert 
Angelle, Breaux Bridge, La., $225,556, 
frame construction with concrete first 
floors; Cabin John, Md., 120, to C. B. Ross 
Co. (Inc.), New York City, $458,286, frame 





construction throughout;- Quincey, Ill., 249, 


to T. S. Wiilis, Janesville, Wis., $882,290, 
wood frame roofs; Lerdo, Calif., 85, to Guy 
E. Hall, Bakersfield, Calif., $268,286, frame 
construction with rustic exterior and 
knotty pine interior walls; Los Angeles, 
Calif., 400, general construction awarded 
to R. E. Campbell, Compton, Calif., $1,259,- 
852; New Orleans, La., 325, to R. P. Farns- 
worth & Co., New Orleans, $075,837.14, 
frame construction; Jarren, O., 150, to 
Heller-Murray Co., Youngstown, O., $502,- 
869, frame construction; Little Rock, Ark., 
250, to Harmon Construction Co., of Okla- 
homa City, Okla., $788.887, frame construc- 
tion. 


Works Agency Awards Contracts 


The Federal Works Agency announced 
award of Defense housing contracts as 
follows: 


West Palm Beach, Fla., municipal air- 
port, to Irving Walter Contracting & Con- 
struction Co., Brooklyn, N. Y., $23,000 for 
maintenance building; Leesville, La., 
Camp Polk, 175 units and one maintenance 
building, to Salley & Ellis, Monroe, La., 
$520,559; Phillipsburg, N. J., 250 units and 
one maintenance building, to Fred J. 
Brotherton (Inc.), Hackensack, N. J., $954,- 
000; Victoria, Tex., Army Flying School, 
100 units and maintenance building, to 
McGough Bros., Houston, Tex., $310,000; 
Massillon, Ohio, 300 units to Henry Datt- 
ner, of Detroit, Mich., $1,174,000; San Diego, 
Calif., 500 prefabricated demountable 
houses, to Reginald E. Campbell, Los An- 
geles, Calif., $1,632,000. 





Army Buys Southern Pine 
Below "Ceiling" 


MemMPHIs, TENN., Sept. 26.—Government 
contracts for more than 60,000,000 feet of 
southern pine were let here this week to 217 
bidders from all parts of the South and 
Southwest. The pine will go into Army 
camp and cantonment construction from 
Texas to South Carolina. The bidding was 
highly competitive, with each bidder making 
a secret offer of whatever lot or part of a 
lot he could supply. Prices, said E. V. 
English, representing the U. S. Army’s 
Quartermaster General, were from $3 to $6 
under the ceiling set by the O. P. M., and 
pine manufacturers expressed amazement at 
prices, in view of existing conditions. 

No. 2 shortleaf pine boards, 1 x 6- and 
8-inch, random length, were bought at $28 
and $28.50 a thousand, delivered at Charles- 
ton. No. 1 roofing plank, tongue and groove, 
2 x 8-inch, 12-, 14- and 16-foot lengths, were 
sold at $36 and $36.75, delivered at Char- 
lotte, N. C. No. 2 boards, 6- and 8-inch, 
random lengths, were sold at from $29 to 
$29.75, delivered at Huntsville, Ala. Struc- 
tural grade 3 x 6- and 3 x 8-inch, in 8- and 
12-foot lengths, was priced $35.75, delivered 
Memphis; 4 x 4-inch 8- to 16-foot, were 
sold at $33.00, delivered in Texas. Dense 
No. 1, 8 x 8-inch, was $42-$44, delivered at 
Charleston. 
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Creosoted Rough for Siding 


WasHINGTON, D. C., Oct. 1.— Unusual 
uses of wood on two United States Housing 
Authority projects were revealed in connec- 
tion with plans for the projects at Seattle, 
Wash., and Lerdo, Calif. At the Seattle 
project, the buildings will feature both hori- 
zontal and vertical wall siding of rough- 
finished lumber, stained with creosote. 


Supplies Army Millwork 

Tacoma, WaSH., Sept. 27—The Tacoma 
Millwork Supply Co. has been awarded a 
$600,000 contract to supply the door and 
window frames and all inside and outside 
millwork for sixteen hundred Army can- 
tonment buildings at Santa Maria, Calif. 
The same firm supplied millwork for the re- 
cently completed 41st Division cantonment 
at Camp Murray, just south of here. 
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Graham McNamee broadcast the story of lumber recently at the Snoqualmie Falls Lumber Co., 
a Weyerhaeuser affiliate at Snoqualmie, Wash. Bringing out the fact that the Snoqualmie mill began 
in 1917 when America was deep in the problem of defense, Graham McNamee took the listeners of 
90 major stations in United States andthe short wave fans of Europe and South America on a 
30 minute tour of the workings of the lumber industry in defense. Beginning with the actual felling 
of a tree, the program continued at the site of the log pond and wound up in the sawmill beside 
the huge screaming bandsaw and headrig. The actual sounds of the activities were broadcast 
while the scenes were described. The broadcast was the 30th in the series Defense for America," 


sponsored by the National Association of Manufacturers. 


In picture above are: Left, Manager 


E. H. O'Neil, Snoqualmie Falls Lumber Co.; With back to camera, Graham McNamee; The hatless 
young man facing camera is R. F. Bradley, KOMO station, Seattle, where broadcast originated 





Amends Peeler Maximum 

WasHIncTon, D. C., Oct. 1—Pending de- 
velopment of a price schedule for Douglas 
fir peeler logs, the Office of Price Admin- 
istration has amended the Douglas fir price 
order to permit sales at prices prevailing 
from Jan. 1 to Aug. 1, 1941. A price sched- 


ule on logs is expected some time before Oc-_ 


tober 24, when the amendment expires. The 
original order stipulated prices not above 
quotations prevailing on May 1, but this 
proved unsatisfactory. 





Maritime Producers to Confer 
on British Needs 


MontTrREAL, QueE., Sept. 29.—The Mari- 
time Provinces Lumber Bureau, meeting at 
Moncton, New Brunswick, decided to seek 
a conference soon with representatives of 
the Timber Control Board of Bristol, Eng- 
land, to ascertain requirements, prices and 
specifications for lumber to be shipped to 
Britain next year. The Bureau members 
from many parts of New Brunswick and 
Nova Scotia also discussed the Maritime 
lumber industry with a view of determining 
production and costs next year. The meet- 
ing was one of the largest ever held by the 
Bureau, 


Receives Large Order for 
Glazing Material 


Detroit, Micu., Sept. 30.—The contract 
to supply glazing material for the new Ford 
airplane assembly plant at Ypsilanti, Mich., 
has been awarded to The Armstrong Co. of 
Detroit. More than 60,000 pounds of Arm- 
strong’s “Arm-Glaze” will be used. The 
windows are “Fenestra” steel sash manufac- 
tured by Detroit Steel Products Co. and the 
glazing is being done by the Ohio Plate 
Glass Co. Giant flying fortress bombers 
will be built in the plant when completed. 





Expect Large Fall Furniture 
Market 


With furniture manufacturers’ shipments 
running better than 40 percent over a year 
ago, and orders up about 70 percent; with 
dealer sales more than 22 percent ahead of 
the first eight months of 1940, and Fall 
starting off with a bang; with raw materials 
orders away ahead (walnut shipments ex- 
ceed last year by 47 percent, to date), every 
factor points to an outstanding Fall market. 
The market at the American Furniture 
Mart starts on Monday, Nov. 3 and ends 
Saturday, Nov. 8. 
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$5000 Farm Package Steals the Show 


(Continued from Page 27) 
cation of the model building, and the 
indicated interest of the exhibit-view- 
ers, the Ohio Association plans to con- 
duct a series of district meetings on 
the subject of farm construction to 
which farm owners will be invited. 

Exhibits of the materials of the co- 
operating sponsors will also be fea- 
tured at a series of local meetings to 
be held in each county of the State 
throughout the Fall and Winter, and 
at which Prof. R. C. Miller of the Ohio 
State University will speak. This se- 
ries of meeings is being promoted 
jointly by the Ohio Homes Foundation 
and the County Farm Bureau. 

The descriptive booklet, which was 
promised those who indicated a spe- 
cific interest on their registration cards, 
will be mailed to 23,000 visitors who 
requested additional information. This 
booklet which illustrates the exterior 
and interior views of the Farmstead 
will contain data pertaining to the ma- 
terials and services of the cooperating 
sponsors. 

During the exhibit, commercial ap- 
peal was laid aside for the purpose of 
showing visitors what could actually 
be done with $5,000. In spite of all 
the promotional work that had pre- 
ceded the exhibit, it was found that 
many visitors did not understand that 
both the house and the barn could be 
built for $5,000 and the moment they 
were informed of that fact, they became 
doubly interested. 

In spite of the tremendous amount 
of work entailed in such an enterprise, 
the venture was so successful, that the 
Ohio Association plans to have an ex- 
hibit of a similar nature at the 1942 
State Fair. 


Cost Analysis 


Ohio Homes Foundation Demonstration 
Farm Home (1941 Ohio State Fair) 


Item 1st bid 2nd bid 
eee eee $ 72.00 72.00 
Foundation & footers.. 225.00 256.50 
COSTE WEP 64c ccc ses 125.00 146.00 
Chimney & fireplace... 161.00 160.00 
ae | a ee 990.85 990.85 
Carpenter labor........ 440.00 475.00 
yo 330.00 355.00 
Drain tile and labor... 38.00 30.00 
Electric wiring ........ 60.00 60.00 
Electric fixtures........ 25.00 25.00 
Se eee ee 39.00 35.00 
Heating plant ........- 159.00 180.00 
Painting (interior and 

aaa 138.00 150.00 
Lath and plaster....... 325.00 325.00 
Rough hardware ...... 27.50 35.00 
Finish hardware....... 38.00 40.00 
Fioor sanding.........-. 25.00 27.50 
Blueprints (1 set)...... 5.00 5.00 





*$3,223.35 $3,367.85 

*These bids are understood to contain 

approximately 10% profit to cover cost of 
supervision of the general contractor. 


Specifications 


Ohio Homes Foundation Demonstration 
Farm Home (1941 Ohio State Fair) 


All construction shall equal or exceed 
the FHA Minimum Construction Require- 
ments. The materials described herein 
shall be new and the best of the grade or 
quality stated. Erection, application or 
installation shall be in accordance with 
the manufacturer’s directions or the best 
standard practice and shall be done in a 
workmanlike manner. 





Exeavation 
Minimum depth below finish grade line: 
30”. 
Foundation 
Concrete mix: 1 part cement, 38 parts 
sand, and 5 parts gravel or stone. 
Wall footings: 16” wide, 8” thick. 
Piers or column footings: 24”x24”", 8” 
thick. 
Foundation: 8” blocks. 
Piers or columns: 8”x8” wood posts. 
There shall be 4” drain tile on outside, 
covered with 12” of gravel. 
The basement floor slab: 4” 
1-2-4 mix. 
Areaway walls: 8” blocks. 


concrete, 


Chimney 


There shall be three flues, one 8”x8” and 

two 9”x12”, lined with terra cotta. 
Fireplace 

The wood burning fireplace shall have 
a 30”x36” opening, with a 36” damper. 

The flues shall be 9”x12”. 

The fireplace shall be lined with 
brick, 2”x4”—8”,. 

The mantel shall be shelf type. 


fire- 


Exterior Walls 

These shall be of wood frame construc- 
tion. 

Studs: 2”x4”, No. 2 Yellow Pine, center 
to center 16”. 

Sheathing: 1”x8”, No. 2 
applied horizontally. 

Building Paper: 15 lb. asphalt. 

Siding: Shall be 18” edge grain Red 
Cedar shingles, random width, with 8” 
to the weather. 


Yellow Pine, 


Floor Framing 
First floor girders: (See block wall 
shown on plan.) First floor joists 2”x8”, 
No. 2 Yellow Pine, and second fioor joists 
2”x8”, No. 2 Yellow Pine. Spaced 15”. 
Bridging 1”x3”, No. 2 Yellow Pine. 


Subflooring 


This shall be 1”x8”, No. 2 Yellow Pine, 
applied diagonally. 


Finish Flooring 

First Floor: }3x2%4,.” No. 1 Common Oak, 
underlaid with 15 lb. asphalt paper. It 
shall be filled, given two coats of shellac 
and waxed. 

Second Floor: 1”x3” flat grain Yellow 
Pine No. 1, finished with one coat white 
shellac and two coats varnish. 

Partition Framing 

Studs: 2”x4” No. 2 Yellow Pine 16” cen- 
ter to center. 

Ceiling Framing 

Joists: 2”x8” No. 2 Yellow 
center to center. 

Bridging: 1”x3” 
spaced 6’, 


Pine, 16” 


No. 2 Yellow Pine, 


Roof Framing 
Rafters: 2”x6” No. 2 Yellow Pine 16” 
center to center. 
Sheathing: 1”’x4” No. 
strips. 


2 Yellow Pine 
Roofing 


The roof shall be 16” edge grain Red 
Cedar shingles having 5%” exposure. 
Sheet Metal Work 
Gutters: 5” galvanized O. G. type, 26 
gauge. 
Downspouts: 3”, 26 gauge. 
Concrete splash blocks shall be provided 
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to carry water from conductor pipes at 
least 3’ from foundation wall. 

Roofing over front stoop, flashing and 
valleys shall be 40 lb. tin, and painted 
both sides before applying. 


Lath and Plaster 


Lath: Rock lath, with 4” grounds. 
Plaster: Two coats with putty finish. 
Decorating 

The finish in all rooms (walls and ceil- 
ing) except kitchen and bath shall be 
natural plaster. 

Walls in kitchen and bath shall have 
enamel finish. 

Interior Doors and Trim 
Doors: 2-panel Fir, 134” thick. 
Windows 

Sash Material: Fir or Ponderosa Pine 
toxic sealed, double-hung, 1%” thick, with 
single strength B grade glass. 

Balances: Spring type. 

Basement windows: 3-light steel, 
107x132". 


size 


Exterior Doors 

Exterior Doors: Stock White Pine, 1%” 
thick. There are no shutters on the basic 
house. 

Stairs 

Basement Stairs: Open type, 2”x10” Yel- 
low Pine treads, 2”x4” Yellow Pine rail. 

First to Second Floor Stairs: Closed 
type, 14%”x104%”, Yellow Pine treads and 
trim and 1%” stock rail. 


Special Floors 
Bathroom 


and kitchen floors shall be 
54” plywood to be covered with linoleum. 
Plumbing 

Septic Tank: To be built by owner. 

Water Supply: Private system. 

Supply Piping: Steel. 

Waste Piping: Soil pipe 4” cast iron; 
waste pipe 1%” galvanized; vents 4” cast 
iron. 

There shall be a 30-gallon storage tank 
for hot water, heated with local fuel. 

There shall be an allowance of $100.00 
to cover kitchen sink, bath tub, lavatory, 


water closet, laundry tray, and range 
boiler assembly. 
Heating 
Heating Plant: 20” diameter, hot air 


gravity type. 
Electric Wiring 
An allowance of $60.00 is made for wir- 
ing, which provides for 32 outlets. 
Lighting Fixtures 
An allowance of $25.00 is made for elec- 
tric lighting fixtures. 
Porch 


The porch foundation shall be concrete 
block, with floor 4” concrete of 1-2-4 mix. 
Roof: Wood shingles, and steps concrete. 


Cost Analysis 


Ohio Homes Foundation Demonstration 
Barn (1941 Ohio State Fair) 
Size 26'x36’ 


Item 1st bid 2nd bid 
[oe et) $ 20.00 $ 25.00 
Foundation & footers... 118.00 110.00 
Cement Work ....cces- 155.00 177.00 
Carpenter taber........ 420.00 400.00 
EPPOE FEO bck ceciwwscc 30.00 30.00 
Wiring (allowance).... 20.00 20.00 
Electric fixtures....... 4.00 4.00 
Sheet Metal ....ccccccs 42.00 34.40 
ENON kk ic cece ewenen 125.00 100.00 
Rough and finish hard- 

I, cisco: ain, s'e eae acetas 40.00 40.00 
ok ee 50.00 50.00 
Partitioning (allowance 

for labor and mate- 

eS eee 100.00 100.00 
Pe, aa ea 771.31 771.31 





*$1,895.31 *1,861.71 
*Includes fee of supervising contractor 


Specifications 


Ohio Homes Foundation Demonstration 
Barn (1941 Ohio State Fair) 


All construction shall equal or exceed 
the FHA Minimum Construction Require- 
ments. The material described herein 
shall be new and the best of the grade 
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or quality stated. Erection, application, 
or installation shall be in accordance with 
the Manufacturer’s directions or the best 
standard practice and shall be done in a 
workmanlike manner. 


Exeavation 


Prevailing standards shall govern this 
portion of the specifications. 


Foundation 


Concrete Mix: 1 part cement, 3 parts 
sand, and 5 parts gravel or stone. 

Wall Footings: 16” wide, 8” thick, re- 
inforced with %” rods. These shall be 
allowed to set 2 days before foundation 
walls are constructed. 

Foundation Walls: Concrete, 8” thick, 
to height indicated on plan. 

Column Footings: 24”x24”"x20”, tapered 
as shown on plan. 

Wood Columns: 4”x6”, No. 2 Yellow 
Pine. 

Floor Slab: Concrete, 4” thick. 

ixterior Walls 

These shall be of wood frame construc- 
tion, with No. 2 Yellow Pine studding, 
size 2”x6”, 24” center to center. 

Siding: %”x6”—Pattern 104, No. 2 Yel- 
low Pine. 

All exterior surfaces shall be finished 
with two coats of paint of the owner’s 
preference. 

Floor Framing 

Mow Girders: Size 6”x8”, built up of 

three 2”x8”, No. 2 Y. P. 
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Mow Joists: Size 2”x8”, No. 2 Y. P., 
spaced 24”, o. c. 
Bridging: 2”x2”, No. 2 Yellow Pine. 
Finish Flooring 
Mow Flooring: 1”x6” N. 2 Yellow Pine, 
unfinished. 
Partition Framing 


Studs: 2”x4” No. 2 Yellow Pine, spaced 
24” center to center. 


Roof Framing 

Rafters: 2”x4” No. 2 Yellow Pine, 24” 
center to center. 

Sheathing: 1”x4” strip sheathing, No. 2 
Yellow Pine. 

Roofing 

Roof: 16” edge grain Red Cedar shingles, 

laid 4%” to weather. 


Sheet Metal 
Gutters: Galvanized iron, 5” half round, 
26 gauge. 
Downspouts: 8” diameter, 26 gauge. 
Roof Flashing: 40 1b. tin. 


Interior Doors 

The interior doors shall be Batten type, 
made to owners preference, of 1”x6” No. 
2 Yellow Pine. 

Windows 

Barn sash shall be Ponderosa Pine, 1%” 

thick. 
Stairs 


First to second floor stairs shall be open, 
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with 2”x10” treads, 2”x12” carriage, 2”x4” 
rail, No. 2 Yellow Pine. 


Electric Wiring 


An allowance of $20.00 is made for wir- 
ing the barn, which sum covers 10 out- 
lets. 

Lighting Fixtures 

Only lighting fixtures required are two 
R.L.M. reflectors in hay mow, for which 
an allowance of $4.00 is made. 


Miscellaneous 


The exterior walls are to be lined to 
the second floor height with 1”x6” T&G 
No. 2 Yellow Pine. 

An allowance of $100.00 is made for 
building stalls, mangers and partitions. 
(Average cost labor and materials of such 
partitions is 20 cents per square foot, and 
the $100.00 allowance provides for 500 
square feet. This should be adequate for 
any arrangement the owner desires.) 

Note: The mention of any material in 
these specifications does not imply that 
the material so named is best for the pur- 
pose. On the contrary, although the mate- 
rial so named is satisfactory, it may repre- 
sent a MINIMUM standard. There may 
be other materials more suitable or more 
economical in the long run if a greater 
expenditure is possible. 

These specifications may be said to 
establish a minimum below which the 
owner could not go safely except upon the 
advice of competent authority. 


West Coast Grading and Inspection Put Under Control of New Bureau 


SEATTLE, WasH., Sept. 29—An _ §an- 
nouncement by the West Coast Bureau of 
Lumber Grades and Inspection states that: 

“Under provisions of the consent decree in 
the case of West Coast Lumbermen’s Asso- 
ciation, et al., this Bureau will take over Oct. 
1, 1941, the grading and inspection activities 
previously conducted by the department of 
grades of the association. These are: 

1. Publication of Standard Grading and 
Dressing Rules for West Coast Lumber. 

2. Supervision and instruction in grading 
practices at the mills of subscribers. 

3. Grade-marking and certified inspec- 
tion of mill shipments or yard stocks. 

4, Reinspection of lumber shipments on 
complaint. 

5. Licensing qualified subscribers to use 
the registered grade- and trade-marks of 
the Bureau and supervising their use. 

These services are available, at cost, to 
every manufacturer in the Douglas fir re- 
gion; and to all specifiers, distributors and 
users of West Coast lumber. 

The Bureau has adopted grading and dress- 
ing rules No. 11 of West Coast Lumber- 
men’s Association: 

The Bureau has adopted the Trade-Grade 
Mark reproduced herewith replacing the 
mark hitherto used by the West Coast Lum- 
bermen’s Association. 

The Bureau Grade-Mark is _ protected 
against infringement by U. S. Certificates of 
Registration Nos. 368989 and 368990, issued 
under the Federal Trade-Mark Act. 

The Bureau will assume on Oct. 1 the ad- 
ministration and enforcement of all grade- 
marking by licensees or Bureau inspectors, 
with either stamp. 

Stamps will contain one of the following 
symbols indicating a current Standard Grade 
of the Bureau: 


Clear Cc Sel. Mer. 1 
A D 1200# f 2 
B-B Sel, Str. 900¢ f 3 


The Bureau will take over the experi- 
enced staff of supervisors and inspectors de- 
veloped by the association during the past 
20 years. 


Inspection services, grading rules and fur- 
ther information may be obtained from the 
following Bureau offices : 

New York City, 205 E. 42nd Street; Chi- 
cago, 1032 Midland Bldg.; Washington, 
D. C., National Lumber Mfrs. Assn., 1337 
Connecticut Ave.; Eugene, Ore., 1035 Wil- 


LBR 
BUR 
MADE IN U.S.A. 
Registered Trade Mark of New Bureau 


lamette Street; Los Angeles, Room A-63, 
Chamber of Commerce Bldg.; Portland, 
Ore., 802 Yeon Bldg.; San Francisco, 278 
Monadnock Bldg., Seattle, Wash, 364 
Stuart Bldg. 


Schedule of Charges for Inspection 
Services 


Inspection Subscription—for standard 
grading rules, mill supervision and in- 
struction in grading practices and license 
to use Bureau grade-marks—2 cents per 
M feet of lumber shipment. Open to any 
manufacturer in the Douglas fir produc- 
ing region. 

Certificate Inspection, Grade - Marking 
Service and Reinspection on lumber in the 
Douglas fir producing region of Oregon 
and Washington: 

For inspection subscribers of the Bu- 
reau: $13.50 per day (8 hours) for the 
inspector’s time and expense. Overtime 
for work in excess of eight hours per day 
and for Saturdays, Sundays and holidays 
will be added to the $13.50 rate named. 

For All Others: $16.25 per day (8 
hours) for the inspector’s time and ex- 
penses. Overtime for work in excess of 
eight hours per day and for Saturdays, 
Sundays and holidays will be added to 
the $16.25 rate named. 

Certificate Inspection on piling in the 
Douglas fir producing region of Oregon 
and Washington, for all producers or dis- 
tributors whether inspection subscribers 
or not: $16.25 per day (8 hours) for the 
inspector’s time and expense. Overtime 
for work in excess of eight hours per day 
and for Saturdays, Sundays and holidays 
will be added to the $16.25 rate named. 


Reinspection service charges outside the 
Douglas fir producing region of Oregon 
and Washington. 

On shipments from inspection subscrib- 
ers: $12.50 per day for the inspector’s time, 
plus travel and subsistence charges on 
work performed away from billing points. 

On shipments from all others: $20 per 
day for the inspector’s time, plus travel 
and subsistence charges on work per- 
formed away from the billing points. 

Certificate inspection and grade-mark- 
ing charges in market areas, except Cali- 
fornia. The following rates apply to all 
lumber stocks without distinction between 
those produced by Inspection Subscribers 
or others. 1” Stock—$1.50 per M. 2” and 
3” Stock—$1.00 per M. Thicker than 38” 
Stock 75 cents per M. Charges apply to 
all lumber handled, regardless of volume 
marked or certificated. Minimum charges, 
$20 per day and $10 per half-day; these 
minimum rates may be spread over two 
or more jobs. 

Certificate inspection and grade-mark- 
ing charges in California $10 per day for 
men continuously employed on full time. 
$13.50 per day for one day’s service, plus 
transportation. $6.75 for one-half day’s 
service, plus transportation. Overtime for 
work in excess of eight hours per day and 
for Saturdays, Sundays and holidays will 
be added to the $13.50 rate named. Sub- 
sistence costs to be added to above charges 
where work is performed away from bill- 
ing points. 





Senate Investigation of De- 


e 

fense Housing Welcomed 

PHILADELPHIA, Pa., Sept. 30.—The U. S. 
Senate’s proposed investigation of this city’s 
$15,000,000 Defense housing program was 
welcomed here as a chance to publicly air 
some controversial issues that have arisen 
over both the need and method of selecting 
sites for housing purposes. Headed by Sen- 
ator Harry S. Truman, Missouri, a Senate 
committee plans to investigate six Defense 
building projects here as part of a general 
probe authorized by the Senate to be made 
in nine cities throughout the country. Di- 
rector of Public Health Hubley R. Owen, 
head of the Philadelphia Council of Defense, 
called the investigation “a good thing,” be- 
cause, he said, it will correct mistakes. 
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Newsy Notes of Persons and Places 








George Swift is back on the job as head 
of the Geo. A. Swift Lumber Co., Long 
Beach, Calif., after a vacation trip with his 
wife and son to Rogue River, Ore. 


Mr. and Mrs. John W. Blodgett, Jr. of 
Grand Rapids, Mich., are receiving con- 
gratulations on the birth of a daughter, 
Katherine Cumnock Blodgett recently. 


As part of a current improvement pro- 
gram, the American Hardwood Co. of Los 
Angeles, Calif., has completely repaved the 
yard at 1900 East 15th St. and is installing 
a new lift truck. 

R. C. Dixon of the San Francisco sales 
office of Union Lumber Co., has been ad- 
vanced to district manager at the New 
York office, and assistant to William R. 
Morris, eastern manager for the company. 

A group from the Southern California 
sash and door industry took part in a golf 
tournament at the Protrero Country Club, 
Los Angeles, Calif., on September 26. A 
dinner was held in the club in the evening. 


The Youngerman-Reynolds Hardwood Co. 
(Inc.), which for a period of years has been 
located in the Shepherd Building, Mont- 
gomery, Ala., recently moved their offices 
to the Weil Building, where they have leased 
modern and larger office space. 


W. W. Woodbridge, Seattle, Wash., man- 
ager of the Red Cedar Shingle Bureau, 
spent some time in the Los Angeles district 
on business matters before continuing a 
scheduled trip to Texas, Washington, D. C., 
and New York. Mr. Woodbridge habitually 
makes his longer trips by plane. 


Among September visitors in Cincinnati 
lumber circles was E. C. Mooney, Alexan- 
der-Yawkey Lumber Co., Prineville, Ore., 
who was seen with Clifford W. Hagemeyer, 
president, Hagemeyer Lumber Co. Mr. 
Mooney is making an extended eastern trip. 


Officials of the California Panel & Veneer 
Co., Los Angeles, Calif., treated its em- 
ployees to a fishing trip to the Coronado 
Islands recently. A fishing boat, chartered 
for the occasion, took the group to the 
hibernating waters of the barracuda. 


The Vancouver Island Hardwood Floor 
Co. had a large exhibit at the Provincial 
Exhibition at Victoria, B. C., recently, fea- 
turing various types of flooring and hard- 
wood finishing for home and commercial 
interiors. 


Another daughter for Walter J. Arling, 
of the Arling-Funch Lumber Co., Cincin- 
nati, she arrived Sept. 22, and he immedi- 
ately invited Phil deAnguera, Ivorydale 
Lumber Co., to have dinner with him in cele- 
bration of the happy event. Although girls 
are luxuries, Mr. Arling says there’s always 
room for another one in his family circle. 

F. G. Hanson, West Coast Screen Co., 
Los Angeles, Calif., is in the East on a 
business trip that is expected to keep him 
away from his office until mid-October. 


Visits to New York, Boston and Atlanta 
are on his schedule. The return trip is 
routed via Louisiana, Texas, New Mexico 
and Arizona. He is accompanied by Mrs. 
Hanson. 


Ernest Pieper, Cheim Lumber Co., San 
Jose, Calif., climaxed a fourteen-year effort 
to win the California amateur golf cham- 
pionship by defeating Robert Gardner of 
San Diego in the 1941 finals at Pebble 
Beach, four up on the 34th green. Pieper 
has taken part in 14 out of the 15 State 
amateur tournaments held since 1927. He 
was runner-up in 1931 and finished no lower 
than the quarter finals eight times. 








"It's always good business to smile," says Phil 
deAnguera, recently elected treasurer of the 
Cincinnati Lumbermen's Club to succeed the 
late J. Watt Graham. He is president of the 
lvorydale Lumber Co., which he organized 
nearly a score of years ago. Prior to that, he 
was southern buyer for the old Chicago Lum- 
ber & Tie Co., Chicago, and then managed 
that organization's concentration yards in Cin- 
cinnati 





Philip Garland of Tacoma, Wash., vice 
president and general manager of the Ore- 
gon-Washington Plywood Co., has just been 
presented with a plaque by United Airlines 
certifying to his having used airplane 
transportation in traveling a total of 100,- 
000 miles. He celebrated the presentation by 
immediately starting his second hundred 
thousand miles of air travel by taking off 
on a trip to Washington, D. C. 


The many friends of W. I*. Methvin, vice 
president of the Pine Plume Lumber Co., 
and in charge of the company’s Atlanta, Ga., 
branch office, will be pleased to learn that 
he is now up and around and steadily im- 
proving in health. However, it is going to 
be necessary for Mr. Methvin to take an 
extended period of rest from business before 
getting back into active service. In the 
meantime his son, C. B. Methvin, who has 
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been representing the company in Miami, 
Fla., has taken temporary charge of the At- 
lanta office. The home office of Pine Plume 
Lumber Co., of which W. J. Yost is presi- 
dent, is at Montgomery, Alabama. 


Donald Paine, prominent Olympia, Wash., 
retail lumberman, has been chosen general 
chairman of the Olympia Y. M. C. A. mem- 
bership campaign. 


Franklin A. Hofheins, president of the 
Am-Mex Sales Co. (Inc.), Bufialo, N. Y., 
has returned from a visit to Pacific Coast 
mills. 


O. D. Williams, Batavia, N. Y., and H. 
R. Mayfield, Schenectady, N. Y., sales rep- 
resentatives of Mixer & Co., Buffalo, N. Y., 
left by airplane on Sept. 27 for a trip to 
West Coast mills. 


H. E. Haagen, Wheeler Osgood Sales 
Corp., Tacoma, Wash., plywood and door 
manufacturers, has been elected to the board 
of directors of the Tacoma Accountants’ As- 
sociation. 


J. T. Grant, J. T. Grant & Son, Rolfe, 
lowa, recently celebrated the firm’s Golden 
Anniversary and, incidentally, is nearing the 
celebration of his own and Mrs. Grant’s 
Golden Wedding Anniversary. When he 
and Mrs. Grant were attending the North- 
west Retail Coal Dealers’ Association meet- 
ing in St. Paul, Minn., recently, he re- 
quested the hotel to: “Please reserve the 
bridal suite for our forty-sixth anniversary, 
but not at newly wed prices.” 


The Iroquois Door Co. of Buffalo, N. Y., 
has announced several changes in its staff. 
William E. Kuhn has been elected president 
of the company and its associate, the Iro- 
quois Millwork Corp., of Albany. He suc- 
ceeds Albert J. Phinney, retired, who will 
spend the winter in California. Mr. Kuhn 
has been vice president and general man- 
ager of Iroquois Millwork. His position 
as vice president of Iroquois Millwork has 
been taken by Carl G. Horn, who was sec- 
retary. Angus C. Uhl has assumed Mr. 
Horn’s duties. Charles J. Van Vleet has 
been named secretary of Iroquois Door, suc- 
ceeding the late James K. Bigger. 





Company Adds to Perpetual 
Yield Project 


MonresAno, WaAsH., Sept. 27.—Fifteen 
thousand acres of Grays Harbor county for- 
est land was purchased at public auction here 
last week by the Weyerhaeuser Timber Co., 
which announced it will add the land to its 
Clemons Tree Farm, a_ perpetual yield 
project. 





San Francisco Firm Elects New 
President 

San Francisco, CAuir., Oct. 1.— Henry 
M. Hink of this city was elected president 
of Dolbeer & Carson Lumber Co. at a meet- 
ing of the board of directors of the com- 
pany in Eureka, Calif. Vice president of 
the company since 1937, Hink succeeds the 
late J. M. Carson who had held the presi- 
dency since 1911. The board also named 
3ertram N. Bullock of Eureka as vice presi- 
dent and retained E. J. Stewart as general 
superintendent. 

Mr. Hink joined the company in June of 





0 
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1910 as office boy in the San Francisco of- 
fice of the firm. Early in his career he was 
promoted to position of salesmanager at the 
San Francisco headquarters, a position he 
held until his elevation to the vice presi- 
dency. 





Research Chemist Joins Plywood 
Corporation Staff 


New York, N. Y., Sept. 30.—Appoint- 
ment of Charles B. Hemming as chief 
chemist of United States Plywood Corpora- 
tion was announced 
today by Lawrence 
Ottinger, president. 
Mr. Hemming will 
supervise expansion 
and coordination of 
the company’s _ re- 
search facilities in 
its plants through- 





Cc. B. HEMMING, 
New York, N. Y.: 
Chief Chemist 





out the country in 
addition to continu- 
ing technical ex- 
periments in heating 
by short wave radio. 

Cementing by high 
frequency radio 
energy is one of the major problems in 
which he has engaged. 

By this method, two thick panels of wood, 
coated on one side each with a thin film of 
a suitable plastic resin, are placed between 
the plates of a metal press. The plates are 
connected to a simplified short wave radio 
transmitter. Radio energy passes through 
the wood and plastic resin film, and both 
start to heat instantaneously throughout the 
mass, regardless of thickness. Since plastic 
resin heats more quickly than wood, the heat 
causes the resin to cement the wood to- 
gether. 








Kansas Lumberman Enters 
Prefabrication Field 


A caller at the office of AMERICAN LUM- 
BERMAN the past week was Walter A. Stip- 
pich of Stippich Lumber Co., Wichita, Kan. 
Mr. Stippich reported that he was on his way 
home, after some extensive traveling devoted 
to checking into prefabricated construction. 

Mr. Stippich has made arrangements to 
offer prefabricated hangers, garages, stadi- 
ums, churches and community buildings in 
the States of Kansas and Oklahoma. His in- 
tention is to sell through the retail lumber 
dealers in these States. 





Lumberman Recovers from 
Recent Injuries 

SAN FRANCISCO, CALIF., Sept. 30.—Wm. R. 
Thorsen, San Francisco, pioneer lumberman 
and president of the West Side Lumber Co., 
Tuolumne, Calif., was recently confined to a 
hospital for three months following injuries 
received from a fall last June. Friends and 
associates are congratulating the veteran 
sugar pine manufacturer on his recovery. It 
is expected he will soon resume his routine 
duties. Mr. Thorsen maintains offices in the 
Crocker-First National Bank Building, San 
Francisco. 
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Georgia Lumber Firm 
Changes Name 


NEWNAN, Ga., Oct. 1—The lumber firm 
in Newnan that has for years operated un- 
der the name of W. S. Askew Co., recently 
changed its name and is now the Wilkinson 
Lumber Co. Frank Wilkinson is president 
of this company, and he is assisted in the 
management and operation by his three 
sons: J. C. Wilkinson, vice president, T. B. 
Wilkinson, secretary, and F. S. Wilkinson, 
treasurer. They are manufacturers and 
wholesalers of both yellow pine and hard- 
woods. In the manufacturing end of the 
business, approximately 75 percent of their 
cutting is yellow pine. 





Retail Yard Changes 


Carro_t, Nepr.—Lloyd Halliday has 
been appointed manager of the Fullerton 
Lumber Co. here. Mr. Halliday comes to 
Carroll from Coleridge, Nebr. 


Bowiz, Tex.—R. V. Garrett, former 
Bowie resident, has been named manager 
of Lyon & Matthews Co. (Inc.); he has 
been in the lumber business for a number 
of years. 


Stuart, Fra—A. M. Shrigley, for the 
past four months associated with the West 
Palm Beach office of the East Coast Lumber 
& Supply Co., has been appointed manager 
of the Stuart office, taking over the job for- 
merly handled by J. W. Ordway, who re- 
signed to enter another field of business. 


Former Stenographer Is Tractor 
Company President 


Peoria, ILL., Sept. 30.—Louis B. Neu- 
miller has been elected president of Cater- 
pillar Tractor Co. to succeed B. C. Heacock, 
president. since 1930. Mr. Heacock is now 

chairman of the ex- 

mee ecutive committee. 

_ The new president 
became affiliated 
with Caterpillar 26 
years ago as a 
stenographer and 
blue print clerk in 





: L. B. NEUMILLER, 
Peoria, IIl.; 
President 





the engineering de- 
{ partment. During the 
i first World War he 
mR took a four month 
leave of absence to 
help the U. S. ord- 
nance engineers build 
self propelled gun mounts. 





Mr. Neumiller has served in most of the 
company’s departments and is thoroughly 
familiar with every phase of “Caterpillar” 
»production. He has been vice president of 
the company since 1928 and in charge of 
the service, parts, industrial relations, train- 
ing and public relations departments. 


Manufacturer Outlines 10 Year Plan 


To enable dealers to “maintain profits 
in the reduced markets that will inevitably 
follow the curtailment of peak defense ac- 
tivity,’ the National Gypsum Co., Buffalo, 
N. Y., has embarked upon a ten-year pro- 
motional and advertising program. Mar- 
kets must be created and prepared today 
for the future if business is to continue in 
a healthy state when money flows in dimin- 
ishing volume. 

National Gypsum Co., therefore, has em- 
barked upon a national advertising cam- 
paign, designed to make “Gold Bond” a 
household word in every community; tech- 
nical advertising will reach architects and 


builders; trade and sectional advertising 
will tell the story to building materials 
buyers; sales aids are on hand to help the 
dealer display and sell; and company rep- 
resentatives will lend assistance. In the 
meantime, research will be carried on to 
develop better products and methods, and 
in these times every effort is being made 
to see that dealers receive the materials 
they need when they need them. 

All these things are being accomplished, 
in spite of pressing government demands, 
to the end that building shall continue 
through the present Defense activity and 
to build up a steady market for dealers. 





Left: Group of publication representatives talking with Dale Casto, BBDO account executive, who 
is explaining the National Gypsum Co. ten-year advertising plan 
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TECO 


LUMBER SALES 


For New Home 
Construction 
Sell Your Trade 


TECO 


TERMITE SHIELDS 


... the new 
scientific protection 
against subterranean ter- 
mites in infested regions. FHA 
designates shields a preferred 
protection —as Teco dealer in 
your area, profit by this easy 

selling “package item.” 


For light and heavy frame build- 
ings sell your trade the 


TECO 
CONNECTOR SYSTEM 


Get TECO Connector typical de- 
signs into the hands of your local 
builders and building commit- 
tees; turn their minds to timber 
for that ball park grandstand, 
water tower, school gym, loading 
dock, bridge, bus station — get 
the “how” of it from TECO today, 
the “why” of it is MORE lumber 
sales for you. 


Timber Engineering Co., Inc. 


Dept. KK-10, 1337 Conn. Ave. 
Washington, D. C. 


Timber Engineering Company, Inc. 
Dept. KE-10, 1337 Conn. Ave., Washington, D. C. 


Send us Free sales literature on Teco Connectors 
and Teco Termite Shields. 


Individual 
Firm 
Street 
F O22 Oh Se eee 

















Amemcanfiumherman 





October 4, 1941 


What the Associations Are 
Planning and Doing 


Building Problems Discussed 
by Wisconsin Architects 


Mapison, Wis., Sept. 30.—A_ resolution 
asking that priorities be “sensibly measured” 
and that “every effort be made to keep the 
construction industry intact,’ was adopted at 
the closing session of the State Association 
of Wisconsin Architects convention held at 
Hotel Loraine here recently. 

Approximately 200 architects, manufac- 
turers, and retailers of building materials 
attended the sessions, which included a dis- 
play of building materials, etc.; talks by 
L. V. Teesdale of the Forest Products Lab- 
oratory, describing the work of that institu- 
tion; T. L. O’Gara, St. Paul, discussing 
“How Lumber Helps Solve Defense Hous- 
ing Projects,’ and others. 





New York Salesmen Have 
Regular Meeting 


New York, N. Y., Sept. 29.—The Lumber 
Salesmen’s Association of New York met 
recently with between thirty and thirty-five 
members present. President Bartel presided, 
and the entire meeting was one that inter- 
ested all present. After enjoying a fine din- 
ner, and with the usual routine business 
disposed of, R. C. Harper of the Edward 
Hines Lumber Co. was elected a member of 
the association. 

Plans were discussed for a meeting in the 
near future, when prominent men from 
Washington, D. C., familiar with the latest 


developments in the procurement of lumber, 
will be present to talk about securing pri- 
ority ratings, ceiling prices, etc. 

When final plans are completed, details 
will be sent to the members so that they 
will reserve the evening, as this meeting 
may not be held on a regular date. These 
plans may also develop into a joint meeting 
with other associations affiliated with the 
lumber industry, and a very large gathering 
is expected. 





Vermont Dealers Elect Officers 
for Ensuing Year 

FAIRLEE, VtT., Sept. 29.—The annual meet- 
ing of the Vermont Retail Lumber Dealers’ 
Association was held recently at Lake Morey 
Inn, Fairlee, Vermont, with President Paul 
Taplin, of the Allen Lumber Co. (Inc.), 
Barre, in the chair. Officers for the ensuing 
year were chosen as follows: President E. R. 
Wiggins of Springfield; Vice president W. 
R. Christopherson of Shepard Lumber Co., 
3urlington; Secretary - treasurer Nate F. 
Flint of Flint Brothers Lumber Co. (Inc.), 
Barre; directors, Harold Stacy, Stacy Coal 
& Ice Co., Windsor, and Paul Taplin, Allen 
Lumber Co. (Inc.), Barre. 

Speakers at the business session included 
Paul S. Collier, secretary-manager North- 
eastern Retail Lumbermen’s Association ; 
Loyal S. Wright, field supervisor of the mer- 
chandising institute of National Retail Lum- 
ber Dealers’ Association; Lester Richwagen, 
industrial agent of Vermont; Lee G. 
Vocker, field representative of the Red 








Shown here is a group picture of the officers and directors of the Philippine Mahogany Manufac- 
turers’ Import Association (Inc.), which was taken at the recent adjourned annual meeting. This 
meeting was held at Grove Park Inn, Asheville, N. C., and was followed by a meeting of the board 


of directors. 


In attendance were members of the association, representing the industry from 


various parts of the country; matters of general interest were discussed and acted upon. Officers 

and directors who are shown in the picture are: front row, left to right, W. G. Scrim, president, 

Los Angeles, Calif.; Howard R. Black, vice president, Brooklyn, N. Y.; Roy Barto, secretary-treasurer, 

Los Angeles, Calif.; J. Raymond Peck, director, Philadelphia, Pa.; standing, left to right, G. P. 

Purchase, assistant secretary-treasurer, Los Angeles, Calif.; T. B. Bledsoe, director, Greensboro, 

N. C.; Harry D. Gaines, director, St. Louis, Mo., and Daniel R. Forbes, counsel PMMIA (Inc.), 
Washington, D. C. 
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Cedar Shingle Bureau, who also presented 
the Bureau’s motion picture reel entitled the 
“Land of the Totem.” 

Other speakers included Norman P. Mason, 
president of the Massachusetts association, 
and Jason T. Bickford, president of the New 
Hampshire association. There were field 
sports in the late afternoon, followed by an 
evening banquet attended by 100 members 
and guests. 





Michigan Salesmen Celebrate 


Fourteenth Annual Picnic 

FRANKENMUTH, MIcH., Sept. 29.—The 
Michigan Association of Traveling Lumber, 
Sash and Door Salesmen’s fourteenth an- 
nual picnic at Frankenmuth was enjoyed by 
a large group of participants recently. More 
than four hundred dealers, salesmen, and 
friends enjoyed a barbecued ox roast. Games 
of all kinds—baseball, horse shoes, etc.— 
enlivened the afternoon. 

A note never before present was the 
presence of boys in khaki, representing the 
Army. The Navy, not to be outdone, had 
none less than Lieutenant Commander Al. 
Gorwin of the Pontiac lumber Gorwins rep- 
resenting this branch of the service. 





Southwestern Lumbermen Plan 


Series of Meetings 

KANSAS City, Mo., Oct. 1—Many fall 
district and group meetings have been sched- 
uled for Southwestern area lumbermen. 
President Roy Gaither, Southwestern Lum- 
bermen’s Association, plans to attend and 
to address most of these meetings. Because 
of the unusual conditions under which retail 
yards are operating at this time, a large 
attendance is anticipated at all of these gath- 
erings. The list of meetings follows: 
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December Meeting Date Is Set 


for Massachusetts Annual 

Boston, Mass., Sept. 29.—The Massachu- 
setts Retail Lumber Dealers’ Association has 
set Saturday Dec. 6 as the date for its an- 
nual meeting with both morning and after- 
noon sessions at the Hotel Statler, Boston. 
Sheldon D. Robinson of the Sanders Lumber 
Co., Taunton, will again serve as chairman 
of the convention committee. At the busi- 
ness session in the morning the program will 
be built around Defense activities in New 
England, and the part the lumber industry 
has played and is still playing in placing its 
essential material where and when wanted 
at the big construction projects. This Massa- 
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chusetts meeting will climax a series of an- 
nual gatherings in other New England states, 
with an attendance at the afternoon session 
which—one year ago—went well over the 500 
mark. Norman P. Mason of North Chelms- 
ford, president, will preside. 





Safety Conference Emphasizes 


Results of Practices 

SEATTLE, WAsH., Sept. 24.—The lumber 
section program of the Western Safety Con- 
ference this afternoon concluded a day and 
a half session during which experts in the 
field of safety from all over the Pacific 
Northwest, in talks and discussion periods, 
reviewed the progress made. 


Philadelphia Exchange to Hear 
Noted Guest Speaker 


PHILADELPHIA, Pa., Oct. 1—M. L.. Flei- 
shel, president of the National Lumber 
Manufacturers’ Association, will be the 
guest speaker at the quarterly meeting of 
the Lumbermen’s Exchange of Philadelphia 
at Kugler’s Restaurant, Oct. 16. 

In announcing Fleishel’s acceptance to 
head the dinner-meeting program, W. D. 
D. Smith, secretary of the exchange, said: 
“We are fortunate in getting such a well- 
known figure in the lumber world to speak 
to us. He should give us some interesting 
and constructive views on many of the 
problems facing the industry today.” 





NAINA AWA 


Pine Products of Choice Quality! 








This is the modern quality lumber for today’s building needs. 


Logs of Norway Pine . . Logs of White Pine . . into the mill they 
go, to be sawn into Rainy Lake lumber. The pine of the Rainy 
Lake region is super-quality timber. Logs are thoroughly water- 
cured. Lumber is carefully seasoned, accurately manufactured. 
Lignasan-dipped to prevent sap stain. Shed Stock, Finish, Pattern 
and Flask Lumber, Siding, Sheathing, Lath, Crating. Mixed cars. 


RAINY LAKE LUMBER CO., LTD. 


Selling the Products of J. A. Mathieu Limited--Rainy Lake, Ont. 
SALES OFFICE--1304 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES 
rred Walker V rginia Minn W._R. Gillett. Eau Ciaire 
ber Sales, Minneapolis, Minn Central States L 
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Good 
Profits 
for You 





Every 
Building Owner 


a Prospect 


When it comes to BUILT-UP ROOFING, DAMP 
PROOFING and ROOF COATING, you can't 
beat ABESTO. The cold application material 
with the exclusive viscoroid base. No hot ket- 
tles. No special equipment. Anyone can 
apply it. Stock ABESTO now! Dealers are 
making good profits. Don't miss this oppor- 
tunity. TODAY, SEND FOR THE ABESTO 
CIRCULAR. 





Sold at retail through lumber dealers only. 


Abesto Mfg. Co., Michigan City, Ind. 















The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Etc. 


CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 


CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
a | and Openings around Windows 
and Doors in order f° ) ee a rea 
Connon Job— CALBAR CAULKING 
COMRO 

peor ,__ Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


voewoee FARPAULINS 















TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE, 
MIN/IMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


com St. Louis Dallas 
New York City New Orleans 


Minneapolis 
Kansas City, Kan. 
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National Retail Board of Directors Reelect 
Officers; Review Priorities 


WasuHinctTon, D. C., Sept. 27.—At a spe- 
cially called annual meeting at the Drake 
Hotel in Chicago, Sept. 22-23, the board of 
directors of the National Retail Lumber 
Dealers’ Association unanimously reelected 
the officers of the association; namely, Carl 
Blackstock, of the Blackstock Lumber Co., 
Seattle, Wash., president; John Alexander, 
Jr., of the Alexander Lumber Co., Aurora, 
Ill., vice-president; G. W. LaPointe, Jr., 
of the O & N Lumber Co., Menomonie, 
Wis., treasurer; and H. R. Northup, of 
Washington, D. C., secretary-manager. 

President Blackstock announced the _ re- 
tirement from the executive committee of 
S. D. Baldwin, of Jersey City, N. J., and 
R. S. Finkbine, of Des Moines, Iowa. 

Members of the new executive committee 
are J. A. Detweiler, of the Exchange Lum- 
ber Co. (Inc.), Rochester, N. Y.; Fred R. 
Stair, of the Farragut Lumber Co., Knox- 
ville, Tenn.; Leonard Lampert, Jr., of the 
Lampert Lumber Co., St. Paul, Minn.; S. 
L. Forrest, of the Forrest Lumber Co., La- 


CARL JOR Ip 
BLACKSTOCK, H. R. NORTHUP. 
Seattle, Wash.: Washington, D. C.; 

President Secy.-Mer. 


mesa, Tex.; Carl Blackstock; W. W. An- 
derson, of the Anderson Lumber Co., Ogden, 
Utah; F. Dean Prescott, of the Valley Lum- 
ber Co., Fresno, Calif.; John Alexander, 
Jr.; and G. W. LaPointe, Jr. 

All other active committees of the asso- 
ciation were reappointed. 

The board spent an entire two days in dis- 
cussion of the effect upon retail operations of 
the Defense program, including the Supply 
Priorities and Allocations Board, as well as 
actions and programs of the Office of Price 
Administration and the Division of Civilian 
Supply. The new Defense housing priorities 
orders were explained and discussed, and 
the board considered the recently issued con- 
sumer credit regulations of the Federal Re- 
serve Bank Board. 

It was recommended by the board that 
those agencies in Washington in charge of 
priorities and civilian allocations give every 
consideration to the recognition of civilian 
housing, farm housing, and the need for 
service buildings on the farm, and pointed 
out the part that could be played by the 
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retail lumber industry in providing the nec- 
essary housing and service buildings on the 
farm if proper consideration were given to 
the ability of the dealer to substitute mate- 
rials and at the same time, to secure the 
small amount of critical materials necessary 
to enable a large volume of needed building 
projects to proceed. It was the consensus of 
outstanding retail lumbermen from all sec- 
tions of the country that the operations of 
the priorities system to date had caused 
many shortages in accessory building ma- 
terials which are necessary to the continu- 
ance of much needed private building which 
does not have the label of Defense housing. 

The board pointed out the obvious difficul- 
ties of local suppliers of building materials 
in maintaining an adequate supply of cer- 
tain critical materials which should be on 
hand in order to enable them to promptly 
service even so-called Defense projects. 

It was recommended that retail lumber 
dealers everywhere give concerted consid- 
eration to the possibilities of substitution 
and simplification in line with a nation-wide 
movement in this respect, and discuss ways 
and means in which the retail industry 
might cooperate with Washington in its ef- 
fort to get a clear picture of the national 
inventory situation, in order that proper 
allocations can be finally made for building 
projects in all parts of the country. 

The services available to the consuming 
public and to the Government, as well as to 
producing groups generally, through the 
well-stocked, well-organized building mate- 
rial merchant, were reiterated. 





Coming Conventions 


Oct. 6-10—National Safety Council (Inc.), 
Wood Products’ Section (Oct. 6-8), 
Stevens Hotel, Chicago, Ill. Annual. 

Oct. 8-9-10—International Concatenated 
Order of Hoo-Hoo, Arlington Hotel, Hot 
Springs National Park, Hot Springs, 
Ark. Fiftieth Anniversary. 

Oct. 16-17—Florida Lumber & Millwork 
Association, Sara Sota Hotel, Sarasota, 
Fla. Semi-annual. 

Oct. 22-25—Pacific Logging Congress, 
Olympic Hotel, Seattle, Wash. Annual. 

Oct. 23—Northwest Missouri Lumbermen’s 
Association, Robidoux Hotel, St. Joseph, 
Mo. Fall meeting. 

Oct. 30, 31-Nov. 1—Lumber Merchants’ As- 
sociation of Northern California, Del 
Monte Hotel, Del Monte, Calif. Annual. 

Oct. 30—New England Lumbermen’s Asso- 
ciation, Carpenter Hotel, Manchester, 
N. H. 


Oct. 30—Pacific Division, National Wooden 
Box Association, Palace Hotel, San 
Francisco, Calif. Tri-annual. 

Oct. 31—Western Meeting, National 
Wooden Box Association, Palace Hotel, 
San Francisco, Calif. Annual. 

Nov. 5-7—Associated Cooperage Industries 
of America (Ine.), St. Charles Hotel, 
New Orleans, La. Semi-annual. 

Nov. 14—Maine Retail Lumber Dealers’ 
Association, Augusta House, Augusta, 
Me. Annual. 

Dec. 6—Massachusetts Retail Lumber 
Dealers’ Association, Hotel Statler, Bos- 
ton, Mass. Annual. 





Southwestern Lumbermen’s As- 
sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 
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The Barger (reed 


Je be dependable 
and reliable 























The P. M. Barger Lumber Company is 22 years 
old. From a small beginning in 1919 this business 
has enjoyed constant growth. 


Through the years our aim has been, and always 
will it be, to extend the best possible service to 
retail lumber and building material dealers and 
furniture manufacturers. We offer supreme qual- 
ity merchandise, unfailing dependability, com- 
petitive prices. 


TELEPHONE 876 
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Choice lumber items in Southern and Western 
woods—the best production of the best mills. 
Shingles and native hardwoods from leading 
manufacturers. 


Our millwork branch, Barger Millwork Company, 
supplies windows, doors, stock millwork items. 


Carload, pool car and motor truck deliveries. 


Write us about your lumber and millwork needs. 


DP. TH. Barger Lumber Company 


STATESVILLE, NORTH CAROLINA * P. O. BOX 1152 


BRANCH OFFICE: COLORADO BUILDING, WASHINGTON, D. C. 
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SEND US YOUR 
INQUIRIES FOR 


PINE 
MOULDINGS 


Manufactured from choice soft tex- 
tured Ponderosa Pine at our Klamath 
Falls factory. 


Can ship quick 6/4 


CUT SASH AND DOOR STOCK 
A/D $2S 


Are oversold on 5/4 but offer quick 
shipment on 6/4” shop lumber. 


Offer quick shipment 11/16” 


PINE BOARDS 


8’, 10” and 12” 
No. 3 Common 


Also Spruce Shop and Clears 





We specialize in Ladder Stock, rough. $2S 
or run to pattern in Fir, Hemlock and 
Spruce. 


We are specialists in INDUSTRIAL STOCK. 


Sitka Spruce Ponderosa Pine 


West Coast Hemlock Sugar Pine 
Douglas Fir Mouldings 
Port Orford Cedar Cut Stock 


WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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HOMES DEMAND HEAVY 


August Residential Permits 
25 Percent Above ‘40 


Wasuincton, D. C., Sept. 29.—Building 
permit valuations for new residential con- 
struction were 25 percent higher in August, 
1941, than in the corresponding month of 
1940, Secretary of Labor Frances Perkins 
has reported. “There was also a gain of 11 
percent in additions, alterations, and repairs. 
Permit valuations for new nonresidential 
construction were 46 percent under the total 
for August, 1940, when large numbers of 
contracts were awarded for additional facili- 
ties necessary for the intensified National 
Defense program. Consequently, permit val- 
uations for all building construction in Au- 
gust, 1941, were 6 percent below the total 
reported last year,’ Miss. Perkins _ stated. 
“Comparisons are based on information re- 
ceived from 2,137 identical cities with popu- 
lations of 1,000 or more which reported in 
August, 1940, and August, 1941. The total 
population of these cities was approximately 
64,300,000, according to the 1940 Census. 

“During the first eight months of 1941, 
permits were issued in reporting cities for 
buildings valued at $1,893,150,000, an in- 
crease of 23 percent as compared with the 
corresponding period of 1940. Permit valu- 
ations for new residential buildings amounted 
to $1,035,349,000, a gain of 26 percent. Over 
the same period, new nonresidential build- 
ings showed a gain of 25 percent, and addi- 
tions, alterations, and repairs a gain of 8 
percent.” 

The Bureau’s tabulations of permit valua- 
tions include contracts awarded by Federal 
and State Governments in addition to pri- 
vate and municipal construction. For Au- 
gust, 1941, Federal and State construction in 
the 2,137 reporting cities totaled $38,199,000 ; 
for August, 1940, $67,468,000. 

New housekeeping residential construction 
for which permits were issued in the 2,137 
reporting cities in August, 1941, will pro- 
vide 36,868 dwelling units, 14 percent more 
than the number provided in August, 1940. 
Dwelling units in publicly financed housing 
projects authorized in the reporting cities 
numbered 7,423 in August, 1941; and 4,740 
in August, 1940. 





August Industrial Contract 
Awards Make Huge Total 


New York, N. Y., Sept. 29.—Building 
and engineering contracts awarded during 
August, 1941, totaled $760,233,000 and were, 
according to F. W. Dodge Corp., higher 
than for any other month recorded in its 
record of construction in thirty-seven eastern 
States. This dollar volume was 84 percent 
greater than the $414,941,000 awarded in 
August, 1940, and 14 percent greater than 
the $667,097,000 awarded in May, 1928, 
which was the previous highest month on 
record. 

Residential building dollar volume of 
$231,529,000 was 51 percent above that of 
August, 1940, and larger than for any month 
since April, 1929. 

Non-residential building was, however, at 
a record high level of $286,741,000, 141 per- 
cent above the August, 1940, level and 12 


percent above its previously high month of 
June, 1928, when it had an award volume of 
$255,901,000. Said Thomas S. _ Holden, 
president F. W. Dodge Corp.: “Industrial 
plant construction has been an important 
factor in the demand for critical materials; 
as the Defense plant expansion program 
tapers off, the critical supply situation with 
regard to vitally important building mate- 
rials and equipment should be eased to a 
considerable extent.” 





July B&L Savings High 


savings, building and loan associations 
throughout the country in July was 16.7 
percent more than the new money these 
institutions received in the same month of 
1940, according to Paul Endicott, Pomona, 
Calif., president of the United States Savings 
& Loan League, Chicago. The gain in re- 
ceipts over June of this year was 68.5 per- 
cent, and July was next to the highest month 
so far in 1941 in the dollar volume of new 
money invested. July results show unmis- 
takably increased ability and willingness of 
people to save money, Mr. Endicott believes. 





Organize to Maintain Private 
Building Activity 

MILWAUKEE, Wis., Sept. 29.—The Wis- 
consin Civilian Building Priorities Commit- 
tee has been organized in Milwaukee, by 
employers and labor leaders in the building 
supply industry here. Its purpose is to find 
ways and means of avoiding strangulation 
of the industry here by Defense priorities. 
It consists of eight members, two represent- 
ing manufacturers; one, plant labor; one, 
labor in construction field; two, the industry 
at large, and one representative of the 
public. The move to seek safeguards for 
the survival of building originated in the 
plumbing field through Julius S. Judell, 
president of the Milwaukee Flush Valve Co., 
but was later expanded to include all of the 
building field. 





To Plan for Post-War 
Rebuilding of Cities 


The first conference on city replanning 
under the auspices of the Urban Land In- 
stitute, Chicago, will be held Oct. 15-17 at 
the Massachusetts Institute of Technology, 
Cambridge, Mass. A field trip is a special 
feature, which will be conducted by Frank 
H. Malley, secretary of the Boston cit) 
planning board, on Oct. 16. The Institute 
believes that in the present accelerated pace 
of the Defense effort, it is necessary to 
plan in advance for the inevitable economic, 
social and governmental problems of the 
post-emergency period. There is a growing 
feeling that the nation’s productive energy 
should then be directed into a large-scale 
program of city rebuilding, it says. Gordon 
Whitnall, ULI city planning consultant, will 
give three discussions of new patterns for 
old cities, with emphasis on the neighbor- 
hood unit as a basis for replanning. Arthur 
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W. Binns, of Philadelphia, who has won 
national renown for his work in rehabilitat- 
ing more than 1800 old houses in his home 
city to provide low-cost housing for low- 
income families, will attack the problems 
from the realistic point of view of a prac- 
tical real estate man and building expert, 
at a luncheon session on Oct. 16. Charles 
T. Stewart, ULI administrative secretary, 
will present the fiscal aspect of city plan- 
ning. 





Asks Lawyers’ Help to 
Modernize Building Codes 


INDIANAPOLIS, INpb., Sept. 30.—Amending 
of building codes in localities where they are 
obsolete and restrictive was urged today by 
Defense Housing Coordinator Charles F. 
Palmer as an important step toward con- 
serving materials and promoting the defense 
housing program. Speaking here before the 
Municipal Section of the American Bar As- 
sociation, Mr. Palmer told the lawyers that 
they can participate in the Defense housing 
program by giving their aid to municipali- 
ties where building code changes would be 
to the interest of the public ... An imme- 
diate reform of restrictive codes would in 
some instances be of great help in promot- 
ing Defense housing, as well as later on in 
facilitating an expansion of housing after 
the emergency is over.” 





Big Fund Provided for Low- 
Rent City and Rural Homes 


WasHINGTON, D. C., Oct. 2.—President 
Roosevelt has approved United States Hous- 
ing Authority loans totalling $15,879,600 for 
slum-clearance projects, providing low-rent 
housing in 38 cities and 92 rural communi- 
ties. The loans will provide homes for 5,093 
low-income families. Many of the localities 
are in areas where housing shortages have 
occurred because of Defense activities. The 
new loans provide the largest amount of 
construction yet approved for low-income 
farm families. The rural program calls for 
construction of 1,599 dwellings. 





Private Building to Be Leading 
Theme of Real Estate Men 


Civilian home building, whose continuance 
in the present readjustment to a Defense 
economy bulks as a paramount concern to 
hundreds of. thousands of families in the 
United States ready to buy or build homes, 
as a major factor in maintaining balance in 
the rent situation, and as a giant element of 
national productive power, will be one of a 
half dozen subject matters of national im- 
portance in relation to Defense and to post- 
Defense planning that will be before the 
National Association of Real Estate Boards, 
Chicago, at its coming annual convention at 
the Book-Cadillac and Statler Hotels, De- 
troit, Mich., Nov. 4-7. 

Looking to the speeding of needed action, 
public and private, the convention, with 
heads of federal agencies concerned opening 


Amermcanfiumberman 


many of the discussions, will deal with (1) 
dwelling construction for Defense workers 
(just assigned priority ratings for the im- 
mediate production of 200,000 family units 
to take care of specific situations) ; (2) re- 
turn of hundreds of thousands of older struc- 
tures to usable condition for meeting emer- 
gency housing needs; (3) utilization of our 
industrial real estate resources; (4) impact 
of all this on city growth, on real estate 
values now and in the Defense period, on 
real estate taxation. Technical discussions 
will cover repercussions on home building 
methods (including search for substitute ma- 
terials), on real estate leasing and_ sales 


methods, on the appraiser’s problems, on the 
way property management must be planned. 
Steps that must be taken now and in the 
future to preserve small business enterprise 
in the United States, will be discussed as 
they relate to real estate and home building. 
Among speakers will be Senator Joseph C. 
O’Mahoney, Wyoming; FHA Administrator 
Abner H. Ferguson; Defense Housing Co- 
ordinator Charles F. Palmer; John J. 
O’Brien, of the Office of the Quartermaster 
General; and Arthur W. Binns, Philadelphia. 
A debate on a proposed fundamental change 
in the whole plan for taxing real estate will 
be a lively feature of the program. 
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A view of engine installed at Mill "A" 


| 


“Turn it Over” 


shouts the foreman, and the 30 x 


40 Corliss rope-drive engine 
slowly starts revolving. Smoothly 
idling for a few moments to prove 
that all is well, the engineer then 
opens the throttle and momentum 
is gained. Faster and faster turns 
the giant wheel. The spokes be- 
come a blur, the mill machinery 
tunes up to a monotone whir, as 
the monster engine—a new in- 
stallation—pulls the plant with 
“power to burn.” With a whine 
the band-saw bites into the log 


—and Honey Island continues a 
long steady grind of turning out 
Kirby quality lumber. 


Mr. Lumberman, news of in- 
stallations like this is of interest 
to you because from it you can 
find cause to reassure yourself 
that for years to come your de 
pendable source of supply will 
be at your service. Buy now, 
where habit can safely lead you 
in the future. 


KIRBY iin 


“A wood for Every Purpose” 


KIRBY BLDG. 


HOUSTON 
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SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


SU GPR Pattern Lumber 


Selects and 


PINE =». 


California Ponderosa Pine 
Mouldings and Cut Stock 


» Sugar Pine Specialists for 30 Years 
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THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














Kennedy 


Western 
Lumber Products 


Prompt, , efficient shippers .of big mill, 
excellent quality, rightly-priced Fir, 
Hemlock,. Cedar, Spruce. Red Cedar 
Shingles, Idaho White Pine, Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief ° 
that a SATISFIED CUSTOMER is 

greatest asset of any institution. 


j.G. Kennedy Lumber Co. 
Henry Building 
Seattle 





J JAMES W. SEWALL “ 


Consulting Forester 

PHILLIPS & BENNER 
5 Old Town, Maine Ruttan Block, 
® Established 1910 Port Arthur, Ontario 


Logging rap? an 


Have you a problem to solve in I 
Seer cc eect oa 
ntine econ 
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ng superin timber owners, 
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JAMES W. SEWALL 
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THE BUSINESS RECORD 








Incorporations 


CALIFORNIA. Los Angeles—Associated Lum- 
ber & Materials, Inc., recently organized by 
LeRoy Pitcher and Curtis McFadden, has 
opened a 3-acre retail lumber and_ building 
materials yard at 11215 Exposition Boulevard, 
here. 

Los Angeles — Phillips- Hill Lumber’ Co.; 
$75,000. Offices have been opened at 1913 Wil- 
shire Boulevard. 

VIRGINIA. Richmond—Builders’ Mill & Sup- 
ply Corp.; building supplies. <A. S. Osbelt, Box 
234, Richmond, is president. 

WISCONSIN. Milwaukee — Lumber Dealer's 
Service & Supply Co., 3232 W. Fond du Lac 
Ave.; wholesale building materials. 

Milwaukee—Shore Line Lumber Mills, Inc.; 
manufacture, buy and sell lumber. 





New Ventures 


CALIFORNIA. Los Ange castman Lum- 
ber Sales is the name of a new lumber organi- 
zation opened at 331 Petroleum Building here, 
by Harry E. Eastman. 

FLORIDA. Green Cove Springs—Woods Lum- 
ber Co. opened, using the buildings formerly 
occupied by Jones Lumber Co. 

TEXAS. Amherst—Jones-Knox Grain & Lum- 
ber Co. is a new enterprise here. 

Atlanta—Atlanta Lumber Co. opened by 
Cc. M. and P. J. Grogan. 

Levelland—West Lumber Co. has been opened, 
carrying a complete line of lumber and _ build- 
ing materials. 





Casualties 


CALIFORNIA. Mineral—Sam Crowley lum- 
ber mill burned, with loss estimated at $25,000, 
partially insured. 

NEW YORK. Central Valley—Barnes &«& 
Elmer Lumber Co. destroyed by fire, except 
for one small storage building, from which 
business is being conducted. Loss estimated at 
$60,000. Plans are already made to _ rebuild 
the plant immediately. 

North Tonawanda—Meyers Lumber Co. plan- 
ing mill, valuable machinery, two lumber 
trucks, and several carloads of lumber, de- 
stroyed by fire, with loss estimated at $50,000. 
Lumber worth $25,000 was saved, 

SOUTH DAKOTA. Sioux Falls—H. W. Ross 
Lumber Co. had stock of coal and building 
materials destroyed by fire, with loss estimated 
at $300,000. Office was saved. Loss was 
covered by insurance and it is planned to 
rebuild the yard. 

WASHINGTON. Dayton —City Lumber & 
Coal Yard, Inc., had sawmill and 20,000 board 
feet of lumber destroyed by fire, with loss 
estimated at $10,000. Slab wood, 60,000 feet 
of lumber in the yards, and about 60,000 feet 
of saw logs were saved. 





Business Changes 


ARKANSAS Blytheville — East Arkansas 
Builders Supply Co. succeeded here ‘by Delta 
Lumber Co. 

Paragould—East Arkansas Builders Supply 
Co. here succeeded by East Arkansas Lumber 
Co.; Thomas Huddleston and Harold Scott, pro- 
prietors. 

Walnut Ridge—East Arkansas Builders Sup- 
ply Co. succeeded here by G. E. Henry Lumber 
Co. 

ILLINOIS. Mount Prospect—Albert Wille 
Lumber & Coal Co. succeeded by Wille Coal & 
Material Service. 

. KANSAS. Wichita—Chastain’ Lumber Co. 
succeeded by General Lumber & Supply Co. 
‘KENTUCKY. Combs—East Kentucky Stave 
& Lumber Co. succeeded here by Mowbray & 
tobinson Lumber Co. 

LOUISIANA. Independence — Independence 
Lumber Co., Inec., succeeded here by Cucchiara 
Lumber Yard. 

LaFayette—Louisiana Building Supply Co., 
Inec., succeeded by Louisiana Building & Sup- 
ply Co. 

MICHIGAN. Davison—The old Post Lumber 
Co. succeeded by McAra Lumber & Coal Co. 

MINNESOTA. Lanesboro—Interior Lumber 
Co. here succeeded by Bernt M. Bearson. 

MISSISSIPPI. Pachuta—R. E. Covington suc- 
ceeded by C. Blankinship Lumber Co. 

MISSOURI. St. Louis—Reinhardt Stair Co. 
succeeded by Riedel Stair Co. 

NEW YORK. New York City—Block & 
Greenberg Lumber Co., Inc., branch at 160-26 
South Road, Jamaica, succeeded by Sam Green- 
berg Lumber Co. 

Port Jervis—L. D. Horn & Son _ succeeded 
by Horn’s Coal & Lumber, Inc. 

OREGON, Crabtree—Crabtree Lumber’ Co, 














succeeded by Lemada Lumber Co. 

The Dalles—Builders Supply Co. succeeded by 
F. G. Mauser Lumber Co. 

TEXAS. Cleveland—Wall-Berry Lumber Co. 
succeeded by W. B. Berry Lumber Co. 

WISCONSIN. Eldorado—Wisconsin Building 
Material Co. succeeded here by Eldorado Lum- 
ber Co.; George W. Manuel, proprietor. 

Milwaukee—Meckelburg Sash & Door Co., 
2200 North 31st Street, purchased by Walter 
Getzel, head of the W. A. Getzel Woodwork 
Co., who will continue to operate both plants. 

Mineral Point and Platteville—Eastman Lum- 
ber Co. succeeded by Gateway Lumber Co. of 
Madison, Wis. 

Rothschild—Rothschild Lumber & Fuel Co. 
purchased by M. P. Diedrich but there will be 
no change in firm name. 

Sheboygan — Maislein Lumber Co., Inc., 
changed corporate name to E. R. Beyer Lum- 
ber Co. 





New Mills and Equipment 


MICHIGAN. Rapid River—Diamond Pole & 
Piling Co. will start operations here in the 
sawmill it recently purchased from the Stone 
Anderson company. Improvements have been 
made to the plant. 

OHIO. Marietta—Anchor Lumber’ Co. is 
establishing a flooring mill here. 

OREGON. Waldport—Roy Bender of Port- 


land is erecting a sawmill here for producing 
alder lumber. 





Virginia Timber Burnt 


RicHMOND, Va., Sept. 29.—Fires burned 
over a number of valuable areas in Glouces- 
ter and Mathews counties during the last 
week-end. Fires were reported burning over 
wide areas at Freeport, Cash, near Gloucester 
Courthouse, at Kenwood and at Mathews 
Courthouse. 





Plywood Production Plant 
Expands Output 


PortLaNbD, Ore., Oct. 1—Expansion of 
its production capacity to 10,000,000 feet 
per month through the addition of neces- 
sary machinery has been announced by 
Evans Products Company of Portland, Ore. 

The AMERICAN LUMBERMAN  has_ keen 
advised by M. D. Tucker, vice president, 
that the company has completed installation 
of a second lathe, one additional dryer, an 
additional press and an additional sander. 
Evans Products Company now has_ two 
lathes, three dryers, three presses and four 
sanders. Production capacity is now 
10,000,000 feet per month and the company 
is currently producing that. 





Prefabricators Appoint Man- 
ager; Expand Production 


SEATTLE, WASH., Sept. 30—C. A. McVey, 
formerly factory superintendent for the Long 
Bell Lumber Co., Weed, Cal., has recently 
been appointed general manager of the 
Speedwall Co., prefabricators located here. 
Mr. McVey has had more than 20 years of 
experience in the lumber industry and _ is 
widely known among Pacific Coast lumber- 
men. 

After several years of experimentation and 
research the Speedwall Co. is now organ- 
ized for large scale production of its giant 
fabric covered wallboard, prefabricated walls 
and other dry wall units. 
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Paul Bunyan’s 


LOG TRANSPORTATION 





GENERAL MOTORS DIESEL TRUCK AND RAILROAD LOG TRAIN —THE RED RIVER LUMBER CO. LOGGING OPERATION 


lt just got too fast for Babe, the Big Blue Ox. With his railroads and 
trucks hauling logs to Westwood, Paul has given Babe a pasture pension 





Red River's continuous year round production puts 
logging on a "must" basis. Whether the haul is long or 
short, the chance tough or easy, the woods output must 
not fail. Quality as well as quantity must be maintained 
and Red River's practise applies to the woods as well as 
the plant with selective logging and protection of forest 
growth as well as uniform manufacture and kiln-seasoning. 


‘Paul Bunyan’s’ 


CALIFORNIA PINES 


Soft Ponderosa & Sugar Pine 
LUMBER MOULDINGS PLYWOOD 
INCENSE CEDAR Venetian Blind Slats and Pencil Stock 


MEMBER WESTERN PINE ASSOCIATION 


























“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS" 


THE RED RIVER LUMBER COMPANY 











REGISTERED 





MILL, FACTORIES, GENERAL SALES - SALES OFFICES 
: 360 N. iicaikan Ave. 807 Hennepin Ave. 2709 Grand Centrai TERMINAL 
WESTWOOD, CALIFORNIA CHICAGO § |=... MINNEAPOLIS. Rew TOSS SY 
PISTRIAUTIOS TAROS wee Fiance Caces Bune.  Wiowsboex. Buoc. ¥ 


TRADE MARK 





Cricaco MINNEAPOLIS Los ANGELES Reno , KLAND : SAN FRANCISCO 
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Long Logs ae 
for Large |igimat 


ABT PIA G 
Timbers 


Yellow Pine 


Large or small, short or tall, they're tough 
and rugged timbers of Long Leaf Pine. 
Cut to your order to fit your needs. Sell 
Long Leaf for ALL construction uses. 


Wier Long Leaf Lumber Co. 
HOUSTON, TEXAS 
Mills: Wiergate, Texas 















MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
hzlf by Six Poplar Bevel Siding, Mouldings 
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ELIZABETH, LOUISIANA 


XELLOW PINE 


Timbers, chemically treated to 
prevent stain. 











Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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NEWS FROM THE SOUTH 


Hardwood Traffic Association 
Urges Best Use of Cars 


MeEMPHIs, TENN., Oct. 1.—Lumbermen 
throughout the South have been advised by 
Southern Hardwood Traffic Association that 
a constriction of traffic facilities lies ahead, 
and that they should get all shipments out 
of the way as quickly as possible. They 
have been told that freight cars should be 
loaded to capacity and be loaded and un- 
loaded with a minimum of delay. 

“The volume of freight moving is con- 
stantly increasing and the peak will prob- 
ably be reached within the next few weeks,” 
said Cecil A. New, secretary-manager of the 
association. “It is necessary that the fullest 
and best use be made of the cars available.” 
Mr. New especially urged the lumbermen to 
move their winter fuel needs as quickly as 
possible to avoid delay and plant operation 
interruption. Peak demand for production 
and transportation of coal will start about 
the middle of October, Mr. New stated. 





Southern Pine Association Has 
New Assistant Secretary 

New Orveans, La., Sept. 22.—Peter C. 
Gatfney, Jr., was today appointed assistant 
secretary of the Southern Pine Association, 
it was announced by Secretary-manager H. 
C. Berckes. The career of Mr. Gaffney 
closely parallels that of his manager in trade 
association work. Both were elevated to their 
positions at an early age—Mr. Berckes hav- 
ing been appointed secretary-manager, the 
position he still holds today, at the age of 
31, and Mr. Gaffney to the assistant secre- 
taryship at 29. 

The story behind this new appointment is 
one that exemplifies the American system of 
business and the unlimited opportunities it 
offers to the youth of this country. Peter 
Gaffney obtained a position in the mailing 
department of the Southern Pine Associa- 
tion in the summer 
of 1926. Not yet in 
his fourteenth year, 
it was necessary for 
him to submit an age 
certificate in order 
to be permitted em- 
ployment. He = soon 





PETER 
GAFFNEY, JR., 
New Orleans, La.; 

Assistant Secretary 








demonstrated un- 
usual abilities and 
a willingness to ex- 
pand his knowledge | 
in a field which he § 
chose then as a 
career — trade asso- 
ciation work. 

To broaden his value he made sacrifices of 
many functions associated with boys his age 
in order to attend night school, soon ad- 
vancing to the Executive and Administrative 
Department as a stenographer. 

When a vacancy occurred, Mr. Gaffney 
was promoted to the position of secretary 
to Mr. Berckes. 





After the present administration was 
elected to office in 1932, and NIRA became 
effective, Mr. Gaffney immediately demon- 
strated his ability to represent the industry’s 
viewpoint, rendering valuable service during 
the early days of negotiation. 

Peter Gaffney is widely known to south- 
ern pine manufacturers and to a host of in- 
dustrial leaders in other fields. He is an 
associate member of the American Trade 
Association Executives; a member of the 
New Orleans Athletic Club, and he is an ex- 
ponent of spare-time reading. 





Red Cedar Representative 
Now with Army 


MINERAL WELLs, TEX., Oct. 1—Remem- 
bered by lumbermen from Coast to Coast as 
a popular field representative of the Red 
Cedar Shingle Bureau, Ralph W. Hansen is 





now serving as a Captain in the regular U. 
S. Army, and is stationed at Camp Wolters, 
near Mineral Wells, Texas. 

Hansen was paid a visit recently by two 
of his former bureau associates, Secretary- 
manager W. W. Woodbridge and Texas rep- 
resentative P. W. Moffatt. The photograph 
shows him examining the Certigrade label 
on the door of Moffatt’s automobile at the 
time of the visit. Hansen was on army 
maneuvers at the time, as the “blitz buggy” 
and tent encampment in the background 
would indicate. 





Hurricane Hits Texas; Homes 
and Crops Damaged 


Houston, Tex., Sept. 27—A_ hurricane 
has done millions of dollars damage to 
southern Texas. It was reported 325 miles 
south of New Orleans about Sept. 15, and 
hovered over that vicinity until it started 
on a west northwest course, which struck 
the Texas coast line about the mouth of 
the Trinity River. Center of the storm was 
south of land and south of Galveston. It 
swept practically all pleasure piers away 
and destroyed many small houses, doing a 
large amount of damage. It continued on 
this course, and reports in Houston up until 
9 o'clock Sept. 23 were that the storm would 
hit land about Port O’Connor. However, as 
it neared Port O’Connor, it did an about- 
turn and took an east northeast course, 
striking Freeport and Angleton, and it soon 
passed between Houston and_ Ellington 
Field. The power went off about 9:30, put- 
ting the local radio stations out of commis- 
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sion, and very few people knew the center 
of the storm was headed for Houston. 

The soldiers from Ellington Field had 
been billeted in the Coliseum in Houston, 
and practically every building in Ellington 
Field sustained some damage, largely roofs 
being blown away. Many trees were up- 
rooted in Houston, practically all plate glass 
was destroyed, and the city was literally 
covered with debris. Many homes were 
damaged, but very few, if any, were blown 
down. 

There was very little damage done to re- 
tail lumber yards, and the effect of the hur- 
ricane will have will be to increase lumber 
sales for a short while, in order to replace 
damage done. Because of the heavy crop 
damage to cotton and rice, however, there 
will be a later slowing up of farm pur- 
chasses. 





Company Increases Output of Its 
Five Mills 


Aucusta, Ga., Sept. 29.—The Georgia 
Hardwood Lumber Co., which produces pine 
as well as hardwoods, operates some five 
mills from its Augusta, Ga., offices. During 
the past year or two the company has in- 
creased its production several times over. 
It has been supplying the Government much 
lumber and, to supplement its own cut for 
this purpose, has bought manufactured stock 
from other mills. Large shipments have 
gone to New England for the construction 
of Army camps and other Defense projects. 

J. N. Chatham, hardwood sales manager 
and brother of O. R. Chatham, president of 
the company, was especially interested in fu- 
ture volumes of the lumber market. 

“We hear conflicting opinions,” he said. 
“One mill operator west of the Mississippi 
River said that while sales are good at 
present, he expects to close down his mill 
the first of January. I imagine he'll not do 
it. His reason is that he was caught with a 
heavy inventory when the earlier war closed, 
and lost money. But another experienced 
operator says he is making plans on the basis 
of heavy volume for at least five years. 

“My own guess, and predictions have to 
be guesses, is that there will be a large 
market for quite a while. If the war con- 
tinues, there’ll be a Defense market. Army 
camps and ordnance plants, even after 
they’re built, continue to buy rather large 
supplies of lumber. If the war closes within 
a few months, as some people expect, I 
rather think there’ll be a big post-war mar- 
ket for houses. We were just getting into 
stride on house building, following the hard 
times, when this war happened. Thousands 
of people want houses; and many of them 
are now making money. The scarcity of 
consumer goods is likely to mean that a 
fair share of this money will be saved. That 
ought to create a favorable market for house 
building. 

“This company has long been in favor of 
research to find new and better uses for 
lumber and methods of building. I’m glad 
the National Hardwood Lumber Association 
has authorized the research Foundation. It'll 
cost a good deal, but even a few new devel- 
opments will much more than balance the 
accounts. The pattern of this country is 
changing, and the United States is not cor- 
rectly built for the ways of living that have 
been coming in. The earlier war gave a big 
push to automobile development, and we 
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built thousands of miles of roads, for the 
better machines. This time jt’s likely to be 
aviation. Airplanes are likely to decentral- 
ize the country. Time is a big factor in 
business, and it’s possible now for a business 
man to cross half the country in a few 
hours. This will have its effect upon the 
location of plants and even of homes; so 
I expect a large amount of rebuilding in the 
next few years. If lumbermen know how to 
use their product, they'll have a big share in 
this rebuilding.” 





Northwest Missouri Dealers Plan 
Fall Meeting 


St. JosepuH, Mo., Oct. 1—Unlike many 
other district organizations, the Northwest 
Missouri Lumbermen’s Association holds 
two meetings each year. The spring meet- 
ing is a business convention and only deal- 
ers are invited. The social side and 
entertainment are featured at the fall meet- 
ing. Heretofore, the fall meeting has been 
open only to dealers in Northwest Missouri. 
This year the organization, through its 
president, Marlowe Russell, of Cameron, 
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Mo., is extending invitations to dealers in 
Northeast Kansas, Southeast Nebraska 
and Southwest Iowa. 

The principal address will be made by 
A. <A. Hood, of Johns-Manville, New 
York City. He has chosen as his subject, 
“Opportunities and Obligations of Retail 
Lumber Dealers Today.” The only other 
address at the business session will be made 
by Roy Gaither, Altus, Okla., president of 
the Southwestern Lumbermen’s Association. 
Mr. Gaither will be introduced by FE. E. 
Woods, Kansas City, Mo., secretary of the 
Southwestern Lumbermen’s Association. 





Cuts Dues on Burnt Stands 


MontTrEAL, QueE., Sept. 29.—Stumpage 
dues on timber cut on lands which were 
partly burnt over during the summer, have 
been reduced, according to a decision reached 
by Hon. Pierre Emile Cote, minister of 
lands and forests, of Quebec. This decision 
has been reached to encourage lessees to cut 
what timber is left before it further de- 
teriorates. 
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We offer the followng red Oak 2 yrs. dry. 
100,000’ each 4/4 No. 3 Com., 4/4 No. 2 Com., and 
50,000’ each 4/4 FAS., 8/4 No. 2 Com., and 8/4 


Also 5 ears 4/4 Sound Wormy and Btr. Appala- 
chian White Oak, year dry. 


CoTToN HAN 


ODESSA , NY. 












We are drying a millon feet 4/4 to 16/4 Hard- 
woods monthly in our MOORE MODERN CROSS 


CIRCULATION KILNS at Cayuta. 
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NOW IN OUR 57th YEAR 
OF LUMBER MANUFACTURING 


WT. SMITH L 


YELLOW PINE AND HARDWOODS 
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The W. T. Smith Lumber 
Company operates one of the 


most complete drop sorters 
in the south, separating the 
lumber for length, grade and 
thickness in a single opera- 
tion. The photograph taken 
below the drop sorter shows 
how the lumber is stacked in 
units for transfer to the dry 


SELECTIVE LOGGING ASSURES 
PERMANENT SOURCE OF SUPPLY 


UMBER CO. Inc. 





CHAPMAN, ALABAMA 





Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 
is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
ne BEST. Write for samples 


and prices. 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 


LITTLE ROCK, ARKANSAS 


ORIGINAL 









offered by 


For 44 years the A. DeWeese Lum- 
ber Company has been serving the 
lumber trade. We _ specialize in 
Mixed Cars of high-grade Dimen- 
sion, Boards, Shed Stock, Finish. 
Quick shipments of top-qualify 
lumber. 


PHILADELPHIA, MISSISSIPPI 








DAMON Hk 


MAPLE AND BIRCH 
FLOORING 











When you want reliable 
quality Maple and Birch floor- 
ing, order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 
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Among Lumbermen’s Clubs 


Lumbermen's Club of Memphis 
Holds Fall Meeting 

MeEmMPHIs, TENN., Sept. 27.—Defense 
home building projects during the next 12 
months will require 100,000,000 feet of floor- 
ing Ralph E. Hill, of the Lumbermen’s Club 
of Memphis, told that organization at its first 
fall meeting here Thursday. “The govern- 
ment is now specifying 34-inch oak flooring 
where a short time ago it would only take 
25/32 inch. The change came after we had 
shown them 3-inch oak flooring in Wash- 
ington that was in perfect condition after 
30 years of hard wear.” 

James H. Griffith, Jr., membership com- 
mittee chairman, presented R. H. Bodine, 
club president, with six applications for 
membership to be voted on at the next meet- 


ing. H. A. Landree of Shannon Brothers 
Lumber Co. was elected to membership. 

Members of the club approved a sugges- 
tion made by A. H. Simmons, Vocational 
School Director, that the club sponsor a 
class in hardwood lumber inspection. Presi- 
dent Bodine named a committee to go into 
the matter and report at the next meeting. 
The class would be open only to lumber firm 
employees. 


New Slate of Officers Elected by 
Baltimore Club 


3ALTIMORE, Mp., Oct. 1.—The Hoo-Hoo 
Club No. 100 of this city launched its fall 
and winter program of active work at a 
well-attended meeting held in the Longfellow 
Hotel, when Robert Gould, of the Dealers’ 
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Grade-Marked Lumber 
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A. DEWEESE LUMBER CO. 


Hoo-Hoo Golden Jubilee Program 


MINNEAPOLIS, MINN., Sept. 30.—Celebra- 
tion of the Golden Jubilee of International 
Concatenated Order of Hoo-Hoo will be 
observed at Hat Springs National Park and 
Gurdon, Ark., on Oct. 8-9-10. The hotel 


\'M COMING/ 
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selected for the meeting is the Arlington 
Hotel at Hot Springs National Park. Three 
packed days of well rounded activities are 
planned. for the delegates, days that will 
serve to reaffirm its objects, namely, friendly 
relations, confidence and cooperation. 

Wednesday morning, Oct. 8, will be for 
the registration of delegates, with luncheon 
in the Kitty Cat’s Room on the lobby floor 
of the Arlington. During the afternoon 
Governor Homer M. Adkins of Arkansas 
will welcome the delegates, and Julius Seidel, 
Seer of the House of Ancients, St. Louis, 
Mo., will respond. Supreme Snark of the 
Universe, George W. Dulany, Jr., will 
deliver an address, and the presentation of 
reports, and appointments of committees will 
occupy the balance of the afternoon, followed 
by the presentation of distinguished guests. 
During the evening there will be a joint 
meeting with Arkansas Association of Lum- 
ber Dealers. 

Thursday will be the pilgrimage day to 
Gurdon, Ark., the birthplace of Hoo-Hoo. 
Busses will leave the Arlington for 4surdon 
in the morning, with ceremonies scheduled 
at the Hoo-Hoo Monument at 10:59 A. M. 
Speakers will include President Louis Cabe 
and Chase G. Stephens, secretary of the 
Gurdon Board of Trade. An address will be 
delivered by George W. Dulany, Jr., and 
luncheon will be served at Gurdon. During 
the afternoon, ladies will attend movies at 
the Hoo-Hoo Theatre in Gurdon, and there 
will be a Golden Jubilee Concatenation in 
the Gurdon High School Gymnasium. Fol- 
lowing the group’s return, the Golden Jubilee 


Zanquet will be held in the hotel with Harry 
T. Kendall, St. Paul, Minn., as toastmaster, 
and J. Carthell Robbins, Stuttgart, Ark., 
as speaker. 

Friday morning will again find the dele- 
gates reconvened in a business session at 
the Arlington Hotel. George W. Dulany, Jr., 
will occupy the chair, and the two scheduled 
speakers are: C. C. Sheppard, Clarks, La., 
who will speak on “Hoo-Hoo: Tell Lum- 
ber’s Story to the Public,” and Arthur A. 
Hood, New York City, whose topic is, 
“Tomorrow’s Career Men in the Lumber 
Industry.” At the noon luncheon Miss 
Dorothy Atwood Yarnell, Little Rock Junior 
College, Little Rock, Ark., will tell the 
delegates, “My Grandmother, Mrs. Mary 
Anne Smith, No. 2877, Searcy, Ark., Was a 
Member of Hoo-Hoo,” the only woman ever 
to be a member of the order. 

The afternoon business session will include 
committee reports, election of officers and 
directors, embalming of the Snark of the 
Universe, reminiscences by former Snarks, 
and will be concluded by adjournment. 

The management of the Arlington Hotel 
is making special rates to members and fam- 
ilies as follows: single room with bath, $3, 
$4 and $5; double room with bath (two 
persons), $5, $6, and $7; single room with 
toilet and running water $2.50 and $3.00; 
double rooms with similar accommodations 
(two persons), $5.00 per day. 
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Warehouse Supply Company (Inc.), was 
elected president, with Charles Sack, o 
George Sack & Sons (Inc.), vice president, 
and Harry League of the League Lumber 
Co., as secretary-treasurer. 

The club set up an appropriation of $75 
to help defray the expenses of the delegate 
to be sent to the Golden Jubilee of the 
national body to be held at Hot Springs Na- 
tional Park, Ark., but the selection of the 
delegate was deferred until a later date. 





Ladies' Day Outing Enjoyed by 
Buffalo Hoo-Hoo 


BuFFa.o, N. Y., Sept. 10—About 150 lum- 
bermen and their ladies, members of the Buf- 
falo Hoo-Hoo Club and guests, held their 
second annual Ladies’ Day Outing at the 
Buffalo Automobile Club’s Country Club- 
house, at Clarence, N. Y. The ladies played 
bridge on the clubhouse veranda in the after- 
noon. Prizes for the high score at each 
table were distributed by Ralph Taylor, who 
had charge of this activity. 

The party was served a delicious chicken 
dinner in the club’s attractive dining room. 
The Hoo-Hoo color scheme of orange and 
black was carried out in the table decora- 
tions, the flowers, the after-dinner mints and 
in the wrappings of the unique gift for each 
lady—a _ pair of wood salt and _ pepper 
shakers. During the course of the dinner, 
Hoo-Hoo songs were sung and impromptu 
solos were sung by volunteers from the 
crowd, under the enthusiastic direction of 
song leader Edward Y. Gemmill. 

President H. Morton Jones presided, wel- 
coming the ladies and announced there would 
be no speeches and then turned the meeting 
over to the Master of Ceremonies, Norman 
Brautigan who, ably assisted by E. Y. Gem- 
mill, conducted a most interesting and enter- 
taining quiz program. 





St. Louis Retailers Study 
Lumber Merchandising 

Str. Louts, Mo., Sept. 29.—Sixty retail 
lumber dealers and their sales representatives 
have begun attending an 8-week course in 
lumber merchandising, sponsored by the 
Wood Products Institute of St. Louis and 
conducted by the St. Louis Board of Edu- 
cation. The class, held each Monday night 
at Soldan High School, began Sept. 29. The 
course will cover securing of leads, develop- 
ing prospects, meeting objections, technique 
of financing projects, right ways to meet 
competition and the finer points of quoting 
and closing. 


Washington Hoo-Hoo Chooses 
Officers for Year 


WASHINGTON, D. C., Sept. 29.—The Hoo- 
Hoo Club No. 99 of this city meeting for 
the first time this fall at the Continental 
Hotel recently, occupied itself chiefly with 
the election of officers for the ensuing year, 
and the receipt of regular reports. The new 
officers are: President Russell Lamar, of 
Lamar & Wallace; vice president, Eugene 
Madden, of Galliher & Huguely (Inc.); 
and Secretary -treasurer Vernon Johnson, 
who is engaged in business on his own ac- 
count. John Harvey, of George E. Walker 
(Inc.), was chosen delegate to represent 
the club at the national convention and 
Golden Jubilee of Hoo-Hoo at Hot Springs 
National Park, Ark. 
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Birmingham Exchange Has Annual 
Banquet and Election 


BIRMINGHAM, ALA., Sept. 29.—The an- 
nual banquet and induction of new officers 
of the Building Material Exchange (Inc.), 
of Birmingham, was held at the Redmont 
Hotel on Sept. 23 with Warren Whitney, 
manager of the National Cast Iron Pipe Co. 
as the chief speaker. 

The new officers are Wimberly Miree of 
the Miree Lumber Co., president; H. D. 
Kenney of Odum Lumber Co. (Inc.), vice 
president; Peter Fyfe of Seale Lumber Co. 
(Inc.), secretary; W. Thornton Estes, Es- 
tes Lumber Co., treasurer and Hugh L. 


Nathurst is again the secretary-manager. 

Mr. Estes presided as toastmaster and 
introduced the speaker Warren Whitney, 
who declared that all business may be clas- 
sified as either manufacturing, financing or 
selling, and that the lumber and_ supply 
dealer in his functions covered all three. 

“You are everything it takes to support 
the American way of doing business,” said 
Mr. Whitney of the lumber dealers whom 
he praised as builders of America. He added 
that a perfect salesman is one who makes a 
deal beneficial to both parties, and that the 
lumber dealer in building a soundly con- 
structed and designed house for a satisfied 
client fulfilled that description. 
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THE MASS MARKET 


2. REDUCES 
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3. LOW COST 
INSTALLATION 


4. LIGHT, STURDY 
CONSTRUCTION onds. 


Here is garage door equipment priced to meet the re- 














Lifts vertical 
doors up over- 
head in 3 sec- 











quirements of modest pocket-books . . . designed to give efficient 
over-head operation for lighter garage doors (weighing up to 150 


pounds). 
under this weight limit. 


Easily adapted to new or old folding-type doors that come 
“Junior” equipment brings the simplicity and 


convenience of “Over-the-Top” Door Equipment within the reach of the 
mass market. Write today for information and prices. 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


snuine WHITE PINE x3 
Genuine STROBUS) 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000,000 feet annually. 
Members N. W. L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 





WHITE PINE (2h— 


Also California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 


YARD STOCK F j R CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH way! 








FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 


























: In Cleveland 
HOTEL HOLLENDEN 
In Columbus 
THE NEIL HOUSE 
In Akron 
THE MAYFLOWER 
Inu Lancaster, O. 
HOTEL LANCASTER 
crim 142 Corning, N.Y. 
“nr & Gener BARON STEUBEN HOTEL 
THE HOTELS THAT CHECK WITH EVERY TRAVEL STANDARD 
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Demand for Western Pines Will 
Absorb All Mills Can Produce 


PorTLAND, OrE., Sept. 27—The Western 
Pine Association today issued a statement 
embodying estimate of the probable con- 
sumption of lumber from the western pine 
region for the fourth quarter of 1941. 

Third quarter shipments, according to lat- 
est reports, it says, will be approximately 
1,775 million feet, or an advance of about 15 
percent over shipments for the like period 
of last year. This is an all-time high for 
the movement of western pine lumber dur- 
ing any quarter of any year in the history 
of the industry. Shipments for the first nine 
months of the year also established a new 
record, with a total of 4,511 million feet, 
nearly 20 percent more than for comparable 
period of 1940, and 64 million feet above the 
yearly total for 1937. 

Third quarter production of 1,975 million 
feet was up 323 million feet from the second 
quarter, and showed a gain of 14 percent 
over last year, in spite of adverse weather 
for logging. This record production consti- 
tutes an excellent response by the industry 
to appeals made in August by OPM and 
OPACS for greater lumber production dur- 
ing this period of emergency needs. 

However, the demands of Government and 
other customers for shipments were so in- 
sistent that even this immense production 
did not permit the usual normal accumula- 
tion of stocks during the quarter. Stocks 
grew less than 200 million feet during the 
period. 


Must Now Ship from Current Output 


The extremely favorable month by month 
comparisons of 1941 shipments over those of 
1940 began to narrow in August, and prob- 
ably by the middle of the fourth quarter will 
be showing no increases at all, because the 
stock accumulations which helped make such 
heavy shipments possible last fall are lighter 
this year. A larger percentage of shipments 
this fall and winter will have to come from 
current production. 


Box Demand Is Constantly Increasing 


The August 14 report of the Lumber Sur- 
vey Committee, U. S. Department of Com- 
merce, states that the prospects for the lum- 
ber industry indicate continued great activ- 
ity regardless of difficulties arising out of 
priorities, price ceilings and other regula- 
tions of prices and supply. With a probable 
new cantonment program, continued heavy 
industrial building, and the proposed pro- 
gram of 625,000 family dwelling units to be 
built in the fiscal year 1941-1942, as com- 
pared with 600,000 in the previous fiscal 
year, the lumber industry’s capacity will be 
heavily taxed in the coming months. Espe- 
cially important in the case of western pine 
is the constantly increasing demand for boxes 
and crates in which to ship planes, shells, 
rifles and other munitions. 


Demand Will Absorb All Mills Can Ship 


3ased on such general predictions, and 
on all other available information relative 
to the use of our products, it is now esti- 
mated that during the fourth quarter of 1941 
the consumption (shipments) of western 


pine lumber will be about 1,461 million feet. 
This would mean a volume of shipments 71 


million feet lower than the 1,532 million 
feet shipped in the fourth quarter of 1940, 
and 17.3 percent under third quarter ship- 
ments of this year. An unusually late dry 
fall, permitting later than normal seasonal 
production, would increase this volume of 
shipments, because the demand during the 
fourth quarter apparently will absorb prac- 
tically everything the industry can ship. 





Wage Minimum of 35 Cents 
Effective Nov. 3 


WasHincton, D. C., Oct. 1.—Recommen- 
dations by industry committees for the es- 
tablishment of minimum wage rates of 35 
cents an hour in the lumber industry, and 40 
cents an hour in the wood furniture indus- 
try, were approved today by Gen. Philip B. 
Fleming, administrator of the Wage and 
Hour Division. Wage orders will be is- 
sued shortly putting these minimum rates 
into effect Nov. 3. 

Sawmill Pays 40 Cents on Furniture 

Parts 

In announcing approval of the lumber and 
furniture minimums, Gen. Fleming clarified 
the Division between the lumber industry 
and the furniture industry as defined for the 
wage orders. The definition of the furniture 


industry includes “the manufacture and 
assembling from wood of furniture 
parts separately, set up or knocked 
down...” The furniture industry will in- 


clude, Gen. Fleming said, all wood-working 
operations necessary to the manufacture of 
furniture following delivery of the wood 
from the dry kiln or air-dried dimension 
shed. It will include the manufacture of 
furniture parts, whether made in the furni- 
ture factory or a sawmill. 

Wood parts, produced for furniture manu- 
facturers, wherever manufactured, will be 
considered “furniture parts’ and within the 
furniture industry if the wood-working oper- 
ations include processes other than rip saw- 
ing, cut-off sawing, molding, planing and 
resawing. The manufacture of veneer and 
plywood will be within the lumber and tim- 
ber products industry, for which the mini- 
mum will be 35 cents an hour. However, 
the manufacture from plywood or veneer 
of “furniture parts” will be within the fur- 
niture industry for which the minimum will 
be 40 cents an hour. 





Western Pine Directory 


PortLAND, Ore., Sept. 27—The new edi- 
tion, just revised, of the Western Pine As- 
sociation’s membership directory is now 
available to dealers and other interested per- 
sons by writing association headquarters at 
510 Yeon Building, Portland. The directory 
is revised to Sept. 10, and replaces the 
April 1 issue. It covers 140 mills in ten 
western States and British Columbia, and 
shows location of individual plants, sales 
offices and percentage of production of 
Idaho white, Ponderosa and sugar pines and 
associated species. Standard and _ factory 
products and specialties, as manufactured 
at each mill, are also indicated in conveni- 
ent form. 
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Steeltex forPlasteris designed 
with full consideration of 
plastering problems. It is 
the only plaster base that 
binds plaster into fully mon- 
olithic surfaces by the com- 
plete embedment of its 
network of welded wires. 
Steeltex reinforces—mini- 
mizes cracking—eliminates 
lath and stud marks—adds 
structure strength—helps 
plaster cure. Investigate! 


FOR CONCRETE FLOORS | 


Pittsburgh Steeltex for floors 
is a combined reinforcement 
and form for concrete over 
light steel joists. It is an 
electrically welded steel wire 
reinforcing fabric securely 
attached to the “form” ele- 
ment—a strong, fibrous, 
cord-reinforced, water- 
resistant backing. Advan- 
tages include greater 
strength, economy and 
speed of application; elimi- 
nation of additional reinforc- 
ing or other forms; inhibition 
of progressive cracking, etc. 
Send for information. 








Steeltex for Masonry Veneer is not just a 
substitute for wood or composition sheath- 
ing. It is an “engineered” product that 
applies modern, scientific building principles 
to veneer practices. 

It imparts to veneer most of the advantages 
of solid wall construction, yet eliminates the 
old faults of excessive thickness, prohibitive 
cost, dampness, sweating, etc. It applies the 











proved strengthening principles of reinforced 
concrete. Steeltex makes the brick, stone or 
other masonry veneer wall an integral part 
of the structure—not a free-standing shell with 
limited strength and definite fire hazard. It 
adds an air and water repellent “moisture 
seal” backing that provides additional pro- 
tection and enhances effectiveness of inner 
wall insulation. Every builder should learn 
about this improved method of applying 
masonry veneer. Write for full particulars! 














Stucco on Steeltex has sur- 
vived hurricanes and earth- 
quakes! Reinforcement 
“like concrete” by embed- 
ment of a rigidly welded net- 
work of steel wires imparts 
this remarkable strength, 
assures a crack-free building 
medium as permanent as 
any. Resistance to corrosion 
through galvanized copper 
bearing steel and protection 
against dampness by mois- 
ture-proof backing are other 
advantages. Write. 


Pittsburgh Welded Reinforcement Fabric for concrete basement floors, foundations, 
retaining walls, garage aprons, etc., is available in many sizes, gauges and meshes. 


PITTSBURGH STEEL COMPANY - CONSTRUCTION PRODUCTS DIVISION - 1666 GRANT BUILDING, PITTSBURGH, PA. 





Pittsburgh Steeltex 


THE MODERN REINFORCEMENT FOR CEMENT AND GYPSUM APPLICATIONS 
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Here’s What's New 


Book Explains Use of Inventory 
as Collateral 


A new booklet entitled “How to Solve a 
Difficult Financial Problem” has been writ- 
ten and published by E. A. Baker, vice- 
president of Douglas-Guardian Warehouse 
Corp., 100 W. Monroe St., Chicago, Ill. It 
sets up a case of a hypothetical business 
which has a substantial inventory of manu- 
factured goods and at the same time is loaded 
down with trade debts. It shows how by 
making use of Douglas-Guardian service 
this inventory may be used as collateral for 
a loan from the company’s bank, thus cen- 
tralizing the debt and saving interest charges 


and the unpleasantness connected with many 
small debts. This book is in addition to 
another, “Financing the Modern Way,” is- 
sued by Douglas-Guardian, which explains 
field warehousing in detail. Copies are avail- 
able upon request. 


Low Cost Casement Window 
Unit for Kitchens 


A low priced kitchen casement window unit 
made especially to fit over modern sinks is 
manufactured by Roach & Musser Co., Mus- 
catine, Ia., and tradenamed “Thrift-T Twin 
Kitchen Casement Unit.” It is ready to 
install. The frame is set up, sash installed, 





Better Grnames 


FOR BETTER BUILDINGS 


These famous’ Bradley Miller 


White 
Pine 


Genuine 


straight and true through years 
Frames, surpassingly fine in the of service. We also offer Pon- 
wood and in the making, are 


ready-sellers and good _business- 
builders for you.. Made of Gen- 
uine White Pine, manufactured 
with scrupulous care, they stay 


Telephone 7812 


derosa Pine Frames, same manu- 
facture and grade as the Genuine 
White Pine. Mixed Cars of 
Frames and High Quality Box 
Shooks. 


BRADLEY, MILLER & COMPANY, 


Bay City, Michigan 


C. W. Jones, 74 Bonny View Road, West Hartford, Connecticut 





Eastern Representative 





DEPENDABLE 
PRODUCERS CAN 
SUPPLY ALL 
YOUR NEEDS 





This famously fine lumber has won the unqualified approval of pro- 
gressive dealers and discriminating builders. North Carolina. Pine, 
wood of beauty, strength and durability, is ideal for both interior and 
exterior uses. It is easily workable and takes paint well. The reliable 
firms here listed can supply you with all building items in North Caro- 


lina Pine. 








ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 
SPA Grade Marked Lumber 


Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 


and Framing Lumber. Kiln Dried and Air Dried. 








BURRUSS LAND & LUMBER CO. 
Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 


a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 
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weatherstrip, hinges and all hardware 
applied, and screens fitted. Woodwork is 
toxic treated with water repellant. Units 
are carried in stock and ready for immediate 
shipment. Full information is available from 
the manufacturer. 


Free Barn Plan Book Helps 
Sell Package Jobs 


A barn plan book designed to help build- 
ing material dealers to sell barn jobs as 
package units has been prepared by Louden 





Machinery Co., 1310 N. Court St., Fairfield, 
Ia. Free copies are sent to those who 
request them on their regular letterhead. 
The book enables the dealer to figure more 
accurately on barn jobs on both labor and 
materials. It explains how to avoid costly 
building mistakes and describes features 
which provide most animal comfort and 
increase their production. Many new barns 
are pictured and described. 


Insulation Ad Mats Offered Free 


A series of 12 new newspaper advertise- 
ments to be used by dealers to promote the 
sale of “Double Value Balsam Wool” sealed 
insulation have been prepared by the Wood 
Conversion Co., St. Paul, Minn., manufac- 
turers of that product. Some of the ads tie 
in directly with the national defense pro- 
gram. They vary in size from one column 
by five inches to two column by eight inches 
and are available to dealers without cost 
in mat form through the Wood Conversion 
Co. They are supplemented by various size 
logotypes and trademarks on “Balsam- 
Wool.” 


New Guard for Hand Saws 


A new guard to protect hand saws when 
not in use has been developed by E. C. 
Atkins & Co., 402 S. Illinois St., Indian- 
apolis, Ind., and tradenamed “Protectasaw.” 
It is constructed from copper plated dead 
soft steel with a longitudinally arched body. 
It touches only extreme front and rear points 
and protects all the teeth. The guard may 

i < = 








be filled with vaseline to prevent the rusting 
of infrequently used saws. “Protectasaw” is 
made for 26 inch models and may be trim- 
med to the desired length with tin shears 
for shorter saws. Further information is 
available from the Atkins firm. 
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Takes Over Line of Wallboard 
Clips | 

A group of ingenious spring wire clips 

and fasteners for mounting wall and ceiling 

boards have been acquired by The Patent 

and Licensing Corp., 30 Rockefeller Plaza, 

New York, N. Y., a subsidiary of The 
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Flintkote Co. of the same address. Three 


types of the clips provide simple but positive 
means of securing gypsum lath and board 
and insulating lath and board to wood studs. 
Another type is used for fastening metal 
lath to metal studs, and still another is for 
the concealed fastening of insulation tile and 
plank to wood lath furring strips. Those 
designed to hold gypsum lath and board al- 
low for lateral shifting without damage to 
plaster surfaces. The line was developed 
by the former Olsen Products Co. 


Ford Trucks for 1942 Now 
on Display 


The 1942 Ford truck line offers 126 
chassis and body combinations, six wheel- 
bases and a choice of four engines. There 
is a new 90 h.p. six cylinder power plant 
as well as two V-8 motors of 90 and 100 
h.p. and a 40 h.p. four cylinder engine built 
for maximum economy. A new two-piece 
seat unit with deeper cushions is said to 
increase comfort and safety for the driver. 
Improvements have been made in the dis- 
tributor, oil control piston rings, the cooling 
system, springs and frame. Complete infor- 
mation is available from Ford truck dealers, 
or from the Ford Motor Co., Dearborn, 
Mich. 


134-inch Ford stake 
truck with 106 by 82 
inches of load space. 
It is available with 
either of two V-8 en- 
gines, or with the new 
six-cylinder motor 








Issue New Metal and Wood 
Working Machine Tool Catalog 


A new and completely revised catalog il- 
lustrating and explaining the standard line 
of metal working and wood working ma- 
chine tools manufactured by Walker-Turner 
Co., Inc., South Ave., Plainfield, N. J., has 
recently been issued by that firm. Band 
saws, radial saws, circular saws, jointers, 
lathes, a unique drill press and similar prod- 
ucts are included, as are several new ma- 
chine tools developed for defense industries. 
A postcard addressed to the Walker-Turner 
Co. will bring a copy of the catalog by 
return mail. 


New Book on Sheathing Avail- 
able Without Cost 


A complete summary of an exhaustive 
study by the technical staff of the National 
Lumber Manufacturers. Association, 1337 
Connecticut Ave., Washington, D. C., on 
sheathing. has just been made available in 








LABORATORY & SERVICE DATA 


a 32-page illustrated booklet entitled “A 
Manual on Sheathing for Buildings.” The 
new publication, which includes analysis of 
test data from several universities and Gov- 
ernmental bureaus, is intended primarily for 
use by building material merchants and 
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Western softwood mills are working at 
record speed to meet both defense and 
civilian demands. Stocks are low, order 
files are crowded, bookings are heavy. 
Lumber buyers find it increasingly diffi- 
cult to get the right lumber—to get 
prompt delivery. 


The Western Wholesaler 
Offers You Valuable Service 


It will pay you, Mr. Buyer, to choose a 
reliable wholesaler to represent you in 
this western market. The wholesaler 
has mill connections to fill your orders. 
Is in constant touch with hundreds of 
mills. Knows where the stocks are, 
how to assemble them for mixed car 
shipments. HE CAN SUPPLY YOUR 
NEEDS IN WESTERN SOFTWOODS— 
FIR, CEDAR, PONDEROSA PINE, 
SUGAR PINE, IDAHO WHITE PINE, HEM- 
LOCK, SPRUCE. Here is a representa- 
tive list of Western Wholesalers. Let 
them eliminate your buying worries. 


DUNCAN LUMBER COMPANY, INC. 


Distributers for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles, 
SEATTLE, WASH. 


Mauk Seattie Lumber Company 


Our Specialties: HOMESTEAD Brand 7 
2x4-8’ Fir Dimension, SEATTLE, WASH 


Morrill & Sturgeon 


Lumber Co. The Mark of Quality 


Yeon Bidg., Portiand,Ore. 
CARL SODERBERG Pr aw rete corn 
ne e, re. 
LUMBER COMPANY a wg 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 























110 aoe St., "SAN FRANCISCO, CALIF. 
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Correctly Designed Parts for 


TAIRWAYS 


Complete stocks for prompt shipment in OAK, 
RED GUM, BIRCH, YELLOW PINE. Other 
woods also available. 


With our modern equipment, we invite in- 
quiries to take care of your CIRCULAR and 
ODD STAIRWAY JOBS. Send us your prob- 
lems in special or difficult millwork, 


Write for Stair Folder “G.” 


Corbett Cabinet Mfg. Co., * rx" 


Iccinois Wire and Mlanuractuainc Co. 


Joliet, Illinois 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 














Loose Leaf Tally Books | 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 
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Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
| Telephone Randolph 4893 Collection and Mechanics Liens 


es 








GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 
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other members of the building profession. 
The serviceability, toughness, strength, free- 
dom from condensation, insulating proper- 
ties, cost, etc. of wood sheathing are dis- 
cussed in detail. Copies of the sheathing 
manual are available in limited quantities 
without charge from the NLMA., 


Custom-Cut Roof Character with 
Strip Shingle Economy 


A four-color brochure illustrating the new 
“Random-Tab” shingle recently announced 
by the United States Gypsum Co., Chicago, 
Ill., is available upon request. The folder 
shows the several colors in which the new 
shingle is available. “Random-Tab” shingles 
are designed to afford all the advantages of 
appearance contained in a custom cut 
shingle roof with the economy of strip shin- 
gles. It is said to be impossible to repeat 
roof patterns with this shingle. It is self- 





aligning, self nail covering and self joint- 
protecting. ‘“Random-Tab” is easy to apply; 
no special care is needed in selection of the 
strips. 


New Dodge Line Has Wide Range 


Dodge “job-rated” trucks for 1942 include 
112 standard chassis and body models on 18 
different wheelbase lengths ranging in 
capacities from half-ton pick-up and panel 
types to heavy duty gasoline and diesel 
powered prime movers. Power and torque 
increases are unprecedented in Dodge his- 
tory. Improvements have been made in air 
cleaners and fuel filters. Oil pump efficiency 
is increased and clutch housings strength- 
ened. The cooling system has been im- 
proved. Dodge dual-purpose trucks have 
two speed axles providing a gear ratio for 
extra speed with economy and a power ratio 
for extra pulling ability on hills or in heavy 
going. Driver comfort and eye appeal were 
kept in mind when cabs and bodies were 
designed. 


1'/-ton Dodge "job- 
rated" truck, 160-inch 
wheelbase 


= 


— 
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New Display Stand for Glue 


A new kind of counter display is the fea- 
ture of a special deal on “Weldwood” plas- 
tic resin waterproof glue just announced to 
the trade by the United States Plywood 


!~Glue it With WELDWOYD | 
WATERPROOF : — ames ves 
o “ 1 
StAIN-PREE NEGA, De) Y4 COLD WATER 
é fsvhooe ee 


a 
~_—— 


~10¢ - 25¢- 5O%- 85° 


WELDWAOUD Plastic Resin Waterproof Clue 








Corp., 616 W. 46th St. New York, N. Y. 
The display holds six ten cent cans, three 
25 cent cans, two 50 cent cans and an 85 
cent can of “Weldwood.” Each is fully ex- 
hibited. The outfit is shipped completely 
set up with cans in place. The background 
features the use of “Weldwood” in home 
and workshop and copy stresses its merits. 
The display and two ten cent cans of glue 
are offered free with a minimum trial order 
of ten cans in assorted sizes. Complete in- 
formation may be obtained from United 
States Plywood Corp. 





New Paint Brush Line Designed 
for Defense Needs 


Specifically designed to meet the require- 
ments of painters during the national emer- 
gency is the new “Minute Man” line of paint 
brushes introduced by Devoe & Raynolds 
Co., 44th St. & First Ave., New York, N. Y. 
In spite of the fact that delivery of bristle 
from China has ceased, the new line has 
100% pure bristle only. Special effort will 
be made in filling defense orders. Specific 
suggestions are included in the price list for 
the “Minute Man” line for obtaining greater 
use out of a brush as it wears down. Com- 
plete information is available from Devoe & 
Raynolds Co. 
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Increase of 9.2 Percent in 
Lumber Loadings Estimated 


Freight car loadings in the fourth quarter 
of 1941 are expected to be about 11.8 percent 
above actual loadings in the same quarter 
of 1940, according to estimates just com- 


piled by the thirteen Shippers’ Advisory 
Boards and made public today. Loadings 
of the twenty-nine principal commodities 


are estimated at 7,052,638 cars in 1941, 
compared with 6,307,278 actual in 1940. For 
building materials, the following percentage 
increases are estimated: Lumber and forest 
products, 9.2; cement, 19.3; brick and clay 
products, 20.9; lime and plaster, 15; paper, 
paper board and prepared roofing, 17.7. 
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Loadings of Revenue Freight 

The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
Sept. 20 totaled 1,821,921 cars, showing an 
increase of 111,461 over the number for the 
two weeks ended Sept. 6. Forest products 
loadings of 91,019 cars show an increase of 
4,583 cars over the number for the two 
weeks ended Sept. 6. 





Fire Prevention for Defense 
Keynotes Annual Week 


New York, N. Y., Sept. 30—‘“Fire Pre- 
vention for National Defense” is one of the 
slogans which will be used to characterize 
National Fire Prevention Week, to be ob- 
served throughout the nation Oct. 5-11. 
Statistics show that during the past year 
10,000 lives were lost in fires, and that 90 
percent of the 1/3 billion dollars that went 
up in smoke could have been prevented. 

One of the bulletins issued by National 
Fire Protection Association says, in part, 
“While bombs rained down on Britain last 
year, another enemy was destroying lives 
and property in the United States and Can- 
ada. When the year was done and the toll 
taken, approximately 10,000 lives had been 
sacrificed. Homes and factories, schools and 
churches, all had been laid waste by fire at 
a loss amounting to hundreds of millions 
of dollars. There was nothing new in this 
American tragedy. The same thing had hap- 
pened the year before and the year before 
that. Our constant enemy is fire!” 

As a logical outlet for building materials, 
and as a source for proper construction 
methods, the dealer is the proper source for 
information about the use of such materials. 
His active participation as a leader in such 
movements is of benefit both to his commu- 
nity and to himself. The current campaign 
has the support of over 130 organizations 
who are actively interested in’ preventing 
fire loss. 





Jury Disagrees on First Moun- 
tain Anti-Trust Cement Trial 


Denver, CoLo., Sept. 29.—A Federal court 
jury here which heard during the week 
anti-trust charges against nineteen cement 
companies and firm officers, reported that it 
could not agree on a verdict. Federal Dis- 
trict Judge J. Foster Symes dismissed the 
jury and immediately set the case for a 
second trial to start-October 1. The trial of 
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the defendants, accused of conspiring to fix 
and maintain retail cement prices in the 
Denver area, was the first anti-trust case 
to reach a jury in the Colorado Federal 
court. The defendants were named in in- 
dictments returned April 19 by a Federal 
grand jury, which charged 240 lumber and 
cement companies and their officers in Colo- 
rado, Wyoming and New Mexico with price- 
fixing violations. 

Many of the indicted lumber dealers 
pleaded nolo contendere and were fined; 
others pleaded innocent and have vet to go 
to trial. The cement dealers’ trial lasted 
three weeks. Judge Symes, at the close of 
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the trial, charged the jury to quash the sec- 
ond count, which had accused the defendants 
of conspiring to fix and maintain wholesale 
prices, and try the case on the first count— 
conspiring to fix and maintain retail cement 
prices. 

The Government sought to prove that the 
cement dealers petitioned the manufacturers 
to establish fair trade contracts fixing mini- 
mum retail prices. 

The defense held that the dealers’ peti- 
tions were in accord with State and Fed- 
eral fair trade laws, and that the manufac- 
turers acted independently in issuing the 
contracts. 






























Coffman Stair Co., Washington Court 


Moore APM Doors. 


Moore tight-fitting, fire-resisting Doors hold 
heat inside the kiln and cold air outside—saving 
Patented construction of Moore 
APM Doors resists corrosion and deterioration 
from acid fumes, heat, humidity and weather. 


steam and fuel. 


Install Moore Fire-Resisting Dry Kiln Doors on 
your old or new kilns now, before cold weather 
reduces kiln efficiency. Send us dimensions of 
door openings for estimate and complete infor- 
mation. Write today—no obligation. 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 


House, Ohio, 


operating Moore Cross-Circulation Kilns equipped with 


Give Attention To Kiln Doors 


Installing Moore Doors Now 
Will Save You Money Later 


Cold air seeping into the kiln around leaky or 
poorly insulated doors upsets the drying schedule 
and causes uneven drying of lumber. 









NOW-- 
BEFORE 
WINTER 
ARRIVES-- 


ASBESTOS 





Note scientific, long- 
lasting construction 
of Moore APM (as- 
bestos - protected- 
metal) Fire - Resist- 
ing Door. These 
doors have actually 
saved plants from 
destruction by re- 
sisting the spread 
of flames. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


FAN SYSTEM 


INTERNAL 
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San Francisco, Calif. 


TERMINAL RATES—Acting for the port 
of San Francisco, the board of State har- 
bor commissioners reported plans for, pro- 
testing the recent ruling of the United 
States Maritime Commission © declaring 
State and municipal terminals subject to 


its jurisdiction and prescribing a_ mini- 
mum basis for certain terminal rates in 
the local harbor. The Maritime Commis- 


sion decision prescribed the basis of mini- 
mum rates for wharf demurrage and stor- 
age, the limits of fee time at terminals in 
the Bay area, and laid down a list of 
rules to be observed by wharves and ter- 
minals in this area. Effective Oct. 15, 
the Panama Canal landing charge on lum- 









Pine.. Fir 


1 % Billion Feet 
of Timber Supply 





Lumber Co. New toxics 


This modern, up-to-date mill 
offers you a full line of lumber 
and lumber products in 
DOUGLAS FIR, WHITE FIR 
and PONDEROSA PINE. 
Dimension, Timbers, Ties, Lath, 
Yard and Shed Stock, Bevel 
Siding, Mouldings, Box Shook, 
Crating. Stock of first qual- 
ity and careful manufacture. 
More than 43 years’ experi- 
ence serving lumber buyers. 
Send your orders and inquiries 
to Southwest Lumber . Co., 
Alamogordo, N. M. ; 
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Manufacturers 


PINE & POPLAR ty e 


8 
» embers 
chs PLB. 


«> LA GRANGE, GA. 











Ask the Wholesaler for 


QUALITY BANDSAWN 
APPALACHIAN HARDWOODS 


Manufactured by 


ZICKGRAF HARDWOOD CO. 


FRANKLIN, N. C. 
DRY-KILNS PLANING MILL 
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ber will be increased from $2 to $3 per 
1,000 feet by the Panama Railroad. 

COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports the 
movement of 82,042,000 feet during Au- 
gust, 1941, compared with 80,461,200 feet 
in July, and 86,300,900 feet in August, 
1940. The August, 1941, distribution was 
as follows: 


Feet 
Bet PFONGCIBCE 66 cscwiscescvins 21,244,500 
Manta. TRV OATGE . 02 6% heer Be tlesews 308,000 
Los Angeles Harbor......... cscs 53,473,900 
ee eee ee eee 6,120,600 
POFt PRUGROMIG 66 6ivis cee eciswws 895,000 
WORE 66.56 bed RENERHEAN Oe ROS 82,042,000 


The August, 1941, movement to San Fran- 
cisco was up 2,029,800 feet from July; to 
Los Angeles, down 364,200 feet; and to 
San Diego, down 19,800 feet. Fifty-two 
steam schooners were operating in the Pa- 
cific during the last week of September, 
thirty-five in coastwise trade and seven- 
teen offshore, including Hawaiian Islands, 


Alaska Gulf-Atlantic, Canal Zone and 
Chile. Thirteen were-reported laid up. 


REDWOOD — Demand is reported very 
good, with prices exceedingly strong. 
Stogks at mills, particularly of uppers, are 
low. Both dry and green tank stock is 
secaree, With large’ demand coming from 
the oil fields. Mills are producing at 
about*’niaximum -tapatity.” 

CALIFORNIA PINES — Ponderosa de- 
mand is strong, as are prices. Stocks are 
badiy Droken. “Demand is both from yards 
and the.Government. ‘The situation is 


about the same for sugar pine. 


Tacoma, Wash. . 


WEST COAST WOODS—The market is 
still active. “Order filés of umbér mills 
are growing, and the volume of inquiries 
does not point toward any diminishing 
of activity. Operators are concerned over 
the price ceiling, which they believe is too 
low and puts them in an _ unfavorable 
position for trading. They are hopeful 
that protests to Washington may remedy 
the situation, but meanwhile are doing 
their utmost to meet the new price level. 
The labor situation, quiet for several 
months, has been aggravated by a strike 
at the plant of the Peterman Manufactur- 
ing Co., plywood and door manufacturers; 
labor leaders declare there is little likeli- 
hood of the disputé sptreading to other 
plants. Log supplies are ample and log 
prices are good. - ; : , 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Some of 
the uncertainty which prevailed in lumber 
quarters relative to OPACS ceiling prices 
on southern pine and Douglas fir has 
passed during the last two weeks and 
business is recovering to normal volume. 
Smaller mills welcomed the ceiling re- 
vision and they now claim they can con- 








“tinue to operate; first low prices would 


have eliminated them. Lumber business 
is good in the Southwest, and mills have 
more orders than can be filled promptly. 
Many still are refusing to accept certain 
orders. Market observers see little if any 
chance of price reductions in most south- 
ern pine, ponderosa pine, redwood and 
Douglas fir items, because mills are badly 
oversold and stocks are in poor assortment. 
Production will soon be curtailed by win- 
ter weather while demand still will be 
large. ba? 3 

SOUTHERN: PINE—The backlog of or- 
ders grows larger each week, and mills 
now are-swamped with business from all 
interests,that had withheld their buying 
pending peyision of ‘ceiling prices. Prices 
on yard stock items'are generally holding 
strong at ceiling level. Stocks are in poor 
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_almost.solely a rail affair. 
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Market News from Na 


assortment, and it is hard to obtain No. 3 
boards and flooring, finish and drop siding 
in all grades. Most of the lists issued by 
mills’ since the ceiling went into effect 
are on a mixed-car basis. Only a limited 
number of ‘mills will accept straight-car 
orders. 


WESTERN PINE 3ecause of the over- 
sold condition of the Ponderosa market, 
many mills are limiting the number of 
cars they will sell within a specific period. 
Allotments are. going to regular cus- 
tomers. Shipments have been a_ little 
heavier than orders in the last few weeks, 
but prices have held steady to higher. The 
weather soon will restrict offerings of air 
dried. Prices of No. 3 boards, No. 3 2x4s 
and No. 4 commons have’ moved up from 
$1 to $3 in the last ten days. 





OAK FLOORING—The slowing up in 
orders in the last two weeks was wel- 
comed as a breathing spell. Mills gen- 
erally are booked ahead with orders, 
Shorts are hard to locate, and all #3) 
inch items except clears are not avail 
in any quantity. 








able 


HARDWOOD—A general stiffening in 
prices of oak and poplar is expected. Mil- 
lions of feet of lumber will be needed by 
furniture manufacturers, since output of 
metal furniture is being restricted by pri- 
orities. Furniture men are complaining 
about the high price of gum. 


DOUGLAS FIR—Mills are trying hard 
to ship all orders before Oct. 1, when ceil- 
ing pricés take effect, because some of the 
orders were placed at higher price levels. 
Owing to the general set-up of the fir 
market, few expect prices to settle below 
the ceiling. 





*SHINGLES—The flurry in demand for 
shingles which got under way about six 
weeks ago has not subsided. Sales are 
big and prices are holding at recent high 
levels. A few mills can make prompt 
shipment on some items but the majority 
decline to specify delivery in less than a 


month... ° 
- Portland, Ore. 


WEST -COAST WOODS—For the first 
time,in many,. many months, lumber busi- 
ness in this area is showing a tendency 
tO slow up. .Some express the view that 
difficulty of builders in obtaining mate- 
rials other than lumber has had a very 
definite effect on retail yard selling. At 
any- rate, yard buying is off more than 
that from any other division of the mar- 
ket.- 

INTERCOASTAL 








This market is now 
Space to the 
east coast is subject to priorities, but is 
very limited under any circumstances. 
Buying from east coast outlets by both 
line yards and the Government has de- 
clined. The New England markets seems 
most definitely dull. Prices are a shade 
softer; the important factor price-wise is 
the ceiling on fir items, effective Oct. 1. 


RAIL—Orders are slower. By compari- 
son with what might be considered nor- 
mal, however, business still is. good. 
Volume is less than during the tremendous 
buying of the first six to eight months of 
the year. 


CALIFORNIA—The market may be con- 
sidered steady. Buying is. still above 
normal, but perhaps not as strong as here- 
tofore. Price positions show no material 
changes. Heavy rail shipments continue 
to move southward. 


LOGS—The market remains strong. 
Mills still need lots of logs to meet their 
capacity operations, and while woods 
operations are very active, the log supply 
is none too great. 
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tion’s Lumber Centers 


St. Louis, Mo. 


SOUTHERN PINE—General demand is 
fair and mostly for building and repair 
purposes. The market is more active than 
it was a month ago, but not as active as 
60 days ago, when prices were fluctuating. 
Prices now are steady and very close to 
ceiling set by Government. With expan- 
sion of local munitions plants and can- 
tonments, there is considerable Govern- 
ment demand. Designation of city by 
President as defense area’ should re- 
lease critical items, notably steel beams 
and plumbing supplies, lack of which is 
now holding up home construction. Pine 
mills generally are short on all stocks, 
and not anxious to sell. There is a heavy 
demand for lower grades by box and crat- 
ing industries, which have expanded and 
multiplied to furnish containers for muni- 
tions shipments. 





SOUTHERN HARDWOOD—Volume = of 
demand is heavy for all items, with dry 
stocks of many near exhaustion. Planing 
mills and furniture makers continue to 
buy actively in higher grades, but less 
than a month ago, the former because of 
seasonal tapering off in construction and 
the latter because they seem to have 
ample stocks. There is great activity in 








Dry kilns at the Murfreesboro Lumber Co., 

Murfreesboro, Ark. The mill has a capacity of 

30,000 feet per day, cutting Arkansas pine from 

the foothills of the Ozarks. Two of the kilns 

were recently converted to the Moore "cross- 
circulation" system 





crating materials. Prices are firm, with 
a tendency to advance. All items ex- 
cept oak, which seems not to.be so. scarce 
because of reduction of exports, have ad- 
vanced. Box and crating manufacturers 
are paying $33 to $37 for low grades. 


Memphis, Tenn. 


SOUTHERN HARDWOODS While 
orders have declined somewhat from the 
high of 111 percent of productive capacity, 
reached during the week ended Sept. 13, 
volume has been heavy and sufficient to 
keep shippers busy filling orders on hand 
and rebuilding their depleted inventories. 
During the first seven months of the year, 
production fell far behind new orders and 
shipments. In’ August -a balance was 
struck and just about maintained during 
September. Inventories ‘are still low. 
Prices have been firm on all items except 
oak. Flooring manufacturers continue the 
largest buyers of oak, paying $36, $32 and 
$24 east of the Mississippi, and from $1.50 
to $2 more west of the rivers: Demand is 
heaviest for gum, tupelo and ‘cottonwood, 
manufacturers say, With the lower grades 
most widely sought. 


OAK FLOORING demand continues 
strong, and prices are unchanged. One 
group of mills With a normal Weekly pro- 
ductive capacity ef about 16,500,000 Feet 





has orders on hand for 65,000,000. feet. 
Volume of new orders has declined some- 
what, but they now total 150 percent of 
all inventories. Shipments are far out- 
stripping orders and production. 


Birmingham, Ala. 


SOUTHERN PINE—Business has re- 
turned to a more even keel since the 
modified ceiling prices went into effect. 
The Government came into the market 
again with giant purchases that caused 
quite a stir, but demand from other buy- 
ers is somewhat quiet. Yards are not 
buying much, for residential building is 
off, being hampered by priorities on hard- 
ware and plumbing items, also a tighten- 
ing up on FHA loans. Ceiling prices are 
being shaded somewhat by the smaller 
mills on air dried stuff, but the big mills 
are making few concessions. 


Houston, Tex. 


SOUTHERN PINE The market con- 
tinues very strong with practically all of 
the shortleaf being sold for ceiling prices, 
and longleaf carrying the usual differen- 
tials. Mills all have small stocks, and it 
is very difficult to secure any quantity of 
any one item from a mill, and also difficult 
to place mixed-car orders. All items of 
siding in the different patterns are scarce, 
with 1x8-inch “C” No. 105 almost impos- 
sible to buy. Demand continues very 
strong for car and maintenance-of-way 
material. Timbers continue strong, with 
purchases being made for many emergency 
projects, the Suez Canal, and the United 
States Government getting in shape to 
make purchases for the English Govern- 
ment. There is also a heavy demand for 
6x8-, 8x8-, 6x9- and 9x9-inch for South 
Africa. Demand recently for scantling and 
boards for South America has been con- 
siderable. 

SOUTHERN HARDWOODS—The market 
is very strong, demand being far greater 
than supply. White oak, red oak, syca- 
more, gum, cypress, beech, magnolia are 
all scarce. Flooring oak is very scarce. 


SHINGLES AND LATH—Shingles have 
shown some weakness, prices declining 5 
to 10 cents per square; the storm in this 
vicinity created some demand.. No. 2 lath 
are strong but there seems to -be a little 
surplus of No. 1. Prices range $4.50 for 
No. 2 to $5@5.50 for No. 1, -mill. 


Seattle, Wash. 


WEST COAST WOODS—Demand for all 
Pacific Northwest forest products con- 
tinues very strong, with many items over- 
sold and prices firm. Some mills are run- 
ning three shifts in an effort to fill orders. 


RAIL—On Oct. 1st ceilings On most 
items of fir become effective. Current sales 
are made on prices of a fortnight ago. 
Hastern yard business is quiet, because of 
shortages in building accessories. Orders 
for car and maintenance material are 
good. Some 4,000,000 feet of lumber for 
Hawaii, Umatilla, Ore., and Santa Mar- 
garita, Calif., was purchased at an auction 
held in Seattle on Sept. 26 which was at- 
tended by a majority of local wholesalers. 


INTERCOASTAL 


searce. 














Ship space -continues 
Prices are unchanged and firm. 


SHINGLES—There has been a decline 
in demand from the high levels of the past 
month. Eastern orders are rush, buyers 
asking for car numbers. Canadian offer- 
ings will not be much of a factor until the 
new quota is effective. Prices remain un- 
changed. Direct to the trade sales of 5X 
bring $4.15, $2.95 and $2.05 to $2.10. Per- 


(Continued on Page. 71) 





Pine 


Hardwoods 


Fonguse 


48 Years’ Service 
to Lumber Buyers 


Dealers and industrial buyers find 
it PAYS to buy from Ferguson. 
There's a real advantage in getting 
ALL your lumber products from one 
central source. Let Ferguson supply 
your needs in Yellow Pine, Hard- 
woods, Cypress, West Coast Prod- 
ucts, Treated Lumber, Hardwood 
Flooring, Cedar Closet Lining, Ply- 
wood, Wallboard, Veneers, Shingles, 
Piling, Car Material, Grain Doors. 
Straight Car and Mixed Car service. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Sept. 29.—Demand con- 
tinues to place a heavy strain upon produc- 
tion, and as fresh Defense schedules, in large 
volume, come to the suppliers almost daily, 
the pressure to move such stock to the jobs 
is keeping most mill yards swept clean of 
dry lumber, leaving but a small proportion 
of current production available for civilian 
consumer needs. Business of the yards in 
sections remote from Defense activities is 
far below normal, for home building in the 
suburban and rural sections is severely lim- 
ited—by reason of mounting costs and by 
withdrawal of building labor to Defense 
jobs. Another factor that places a real check 
upon private home building is the acute 
scarcity of builders hardware, that is caus- 
ing grave concern among wholesale and re- 
tail hardware distributors. 

It is announced that the fourth, Oct. 1 re- 
vision of the Government’s sale price of 
“hurricane” pine, in its contract with East- 
ern Pine Sales Corp. will show advances 
over the previous list issued Aug. 18. The 
sales company reports a heavy volume of 
new business that is taxing its dressing and 
delivery facilities to the limit, and that most 
of this lumber is for delivery at projects 
more or less closely related to the Defense 
program. As a market proposition, the hope 
of lumber merchandisers here as well as 
among the pine shippers of the West is that 
this vast surplus of “hurricane” pine will be 
absorbed in the present abnormal drive for 
lumber supplies. To date a total of 1,250,- 
000,000 feet has been salvaged, 650,000,000 
feet by the Government and the balance by 
private owners. Government holdings are 
now moving at a rate of well over 100,000,- 
000 feet per year, and private operators are 
said to be doing even better than that. The 
current emergency demand for boards is ab- 
sorbing all offerings as fast as the stock can 
be made ready. The large group of inde- 
pendent operators are liquidating their sur- 
pus salvaged holdings in a favoring market, 
and the Government is dealing with the same 
market upon a price basis that promises 
to yield a return that will enable the Sal- 
vage Administration to repay the Recon- 
struction Finance Corp. its $13,000,000 loan. 
In this hurricane-swept area, the real con- 
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cern today is the forest fire menace. With a 
1941 rain deficiency to date of 6.47 inches, 
and the forest areas very dry, the recently 
organized Defense group composed of Forest 
Service experts, supplemented by W.P.A. 
and CCC camps and backed by a special 
Congressional appropriation of $5,000,000 
has succeeded thus far in holding fire 
losses to a minimum though scores of in- 
cipient blazes are reported almost daily. 


WEST COAST WOODS—A single ship 
arrival during September landed a total 
of 1,400,000 feet, consigned to several local 
distributors. This compares with receipts 
of 10,481,083 feet in September one year 
ago. The next important cargo listed to 
arrive here, to tally about 5,000,000 feet, 
of which few parcels are unsold, is due 
Oct. 13. Spot stocks at the docks, both 
of dimension and boards, have been sold 
down close to the vanishing point. For 
an average run of dimension fir at the 
dock, quotation runs $5 to $6 over page 
18 of list 33. Sales to retail yards con- 
tinue substantially below normal. Busi- 
ness at rural yards away from industrial 
Defense projects is quite limited, but at 
the more active centers the cautious buyer 
is closely checking delivered prices for 
each item as new price “ceilings” are an- 
nounced. For example No. 2 common 
southern pine roofers delivered at Boston 
rate points cost the dealer close to $37.50, 
while West Coast fir boards delivered by 
rail at the new “ceiling” prices affective 
Oct. 1 must yield close to $43.50 for No. 2 
common and $39@39.50 for No. 3. These 
prices apply upon roofers loaded after 
Sept. 5 and upon West Coast fir loaded 
after Oct. 1. 


EASTERN SPRUCE—Government sched- 
ules calling for many million feet of lum- 
ber for new airfields, hangars and housing 
for the personnel, now under construction 
at Houlton, Fort Fairfield and Presque 
Isle in Maine have been limited to local 
spruce, and the pressure to supply same 
has quite thoroughly exhausted all sources 
of civilian supply in that State. Produc- 
tion at the mills through October and 
November—both in Maine and the eastern 
Provinces—is largely covered by Defense 
orders. Civilian transactions at wholesale 
are limited and run chiefly to industrial 
schedules. Small dimension sizes start at 
$43@44 for 2x3- and 4-inch; $46@47 for 
6-inch; $47@48 for 8- and 9-inch, and 
$50@53 for 10- and 12-inch in lengths up 
to 16 feet. Board prices are unchanged 
and are based on 1x6-inch, in lengths up 
to 16-feet at $44@46. To the shore yards 
an occasional small cargo offering goes 
at $41.50@43. Vessels are scarce and no 
boats are available at under $6, Bay of 
Fundy to the Vineyard. 


LATH AND SHINGLES—With the wall- 
board mills of the country in full pro- 
duction following the August strike, the 
call for spruce lath is less’ pressing, 
though shippers are attempting to hold 
all price advances scored through August 
and September. The larger mills will not 
accept orders at under $6, neither will 
they produce more than is needed for fill- 
ing current orders. Eastern white cedar 
shingles are in a firm position, starting 
at $4@4.10 for the top grade of extras. 
Production and sales are in close balance. 
Washington red cedars are definitely 
lower by 5 to 15 cents per square, while 
the British Columbia mills, having passed 
their free import quota four weeks ago 
and being subject to a U. S. duty of 25 
cents per square for the balance of the 
year, are very firm at around $6.11 for 
No. 1 Perfections; $5.56 for XXXXX No. 
1; $4.42 for No. 2 and $3.62 for 3’s. Many 
British Columbia mills are heavily over- 
sold and several have withdrawn from 
the market. Current local sales are chiefly 
by the Washington mills at a drop of 10 
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to 15 cents per square from previous quo- 
tations, for New England delivery by rail. 


PINE BOXBOARDS— As the seasonal 
demand for containers from the fruit and 
vegetable packers tapers off, the call for 
crating and boxes in which to ship De- 
fense orders is keeping all box shops run- 
ning at top speed. Both round and square 
edge boards in the box grades are covered 
by orders well in advance of production. 
An average run of inch round edge sells 
freely at $13@15 f. o. b. shipping point 
with the very desirable lots going as high 
as $17 and even $18. In No. 4 inch square 
edge, the popular 3-inch width, dressed, 
is well oversold at $40@42 delivered at 
Boston rate points, with the 4-inch avail- 
able at $35@37; 6- and 7-inch at $39@41, 
and 10- and 12-inch at $41@42. 


KASTERN HARDWOODS — There are 
few new transactions, and few if any 
price changes have come to the surface. 
Unsold, desirable lots of maple and birch 
at the smaller mills are difficult to locate, 
and most of the larger modern plants are 
either working on Government specifica- 
tions or carrying out season contracts for 
supplies at the wood-workers or furniture 
plants. Consumers and distributors are 
scouring the country for supplies with 
little success. The price is made to fit 
each particular transaction in a strong 
sellers market. 


New York, N. Y. 


Dealers are struggling to adjust them- 
selves to ceiling prices, priorities and what 
not. There seems to be no shortage of lum- 
ber, except perhaps certain species of hard- 
woods and certain items of southern pine. 
The storage yards report large blocks of 
West Coast lumber on hand and a certain 
amount coming in by water right along. 
Generally speaking, business has been very 
good, especially during the past six weeks. 


SOUTHERN PINE —Longleaf timbers 
for ship building continue in great de- 
mand, and it is very difficult for dealers 
to find enough of the larger sizes to fill 
the demand. Other items are not so diffi- 
cult to obtain, although deliveries are 
quite slow. 


WESTERN PINE—Prices are holding 
steady. Some shipments of lower grade 
Ponderosa reached this market last week. 
Idaho and sugar pines are available, but 
shipping difficulties are now becoming 
more serious than ever. 


WEST COAST—It is surprising the 
amount of West Coast fir and hemlock 
which is still coming in both by rail and 
water. There appears to be no shortage 
of any items at present, with storage 
yards reporting large stocks. 


SPRUCE—Prices still seem to be ad- 
vancing, with only a limited amount of 
spruce coming into this market. Dealers 
are having some difficulty in placing 
orders for certain items at any price. 


HARDWOODS—There seems to be no 
sign of slowing down in the demand. Sales 
of all items continue heavy, and it looks 
as if dealers are going to experience great 


difficulty in getting their requirements 
taken care of. 


Buffalo, N. Y. 


Lumber demand has continued fairly ac- 
tive, while available stocks of leading 
woods remain below normal. Building is 
being hampered to some extent by the 
lack of necessary materials, including 
lumber. Retailers are hopeful that the 
situation may change for the better soon. 
Prices are holding firm and some advances 
have recently been made. Wholesalers 
report that it is not difficult to obtain 
orders, but that the mills cannot make 
prompt shipment of many of the items 
wanted. 


HARDWOODS — Some of the leading 
woods are quite scarce, including birch 
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and sap gum. Hardwood flooring prices 
have been advanced lately, and the mills 
have little stock to offer. 


WESTERN PINES Demand 
steady, while there is little 
the supplies available at mills. 
is reported to be 





continues 
increase in 
Idaho pine 
practically out of the 
market and not much Ponderosa pine 
is to be had, with numerous items quite 
difficult to procure. Retailers are order- 
ing as needed and their stocks in most 
cases are depleted. 


NORTHERN PINE—The market is 
strong and demand continues fairly ac- 
tive. Not much Canadian stock is being 
offered. Canadian output is curtailed by 
a shortage of labor, and is being absorbed 
by home demand for Defense purposes. 


Baltimore, Md. 


NORTH CAROLINA PINE 3usiness has 
been rather spotty. Prices vary from 50 
cents to $1 or even $1.50. Local yards are 
kept quite busy on home building, espe- 
cially for Defense workers. 30x makers 
are rushed with work. Some items are 
searce; there is adequate supply of others. 


LONGLEAF PINE Quotations depend 
on supply and demand. On larger dimen- 
sions and best grades there is small room 
for price fixing. 








CYPRESS—Fine stocks are very strong, 
with the spread in quotations narrow. 


WESTERN WOODS—Better grades of 
fir are difficult to obtain and they tend to 
advance. Other woods are also in good 
shape. Problems of transportation and la- 
bor are less troublesome. Much lumber 
must be shipped by rail. 


HARDWOODS—tThe general list tends 
to advance, with gum and maple especially 
strong under the influence of increasing 
demand and handicaps upon production. 
Buying by furniture factories and other 
consumers is still very free. 


Norfolk, Va. 


NORTH CAROLINA PINE Sales are 
lower than during July and August. De- 
mand has not been affected by the new 
ceiling price-list, for it is about in line 
with market. There has been a very brisk 
demand for good, bright air dried B&bet- 
ter boards, especially from retail yards 
in this locality; when supplies of these are 
bought up, buyers will turn to kiln-dried 
stock. There has been a very good de- 
mand for dry commons. Many mills are 
unable to complete orders for good dry, air 
dried roofers or dressed framing within 
time specified in orders, because they do 
not have the stock. Recently air dried 
roofers have been sold in North Carolina 
at $20@21 for 4-inch; $28 for 6-inch, and 
slightly higher prices for 8-, 10- and 12- 
inch. These prices are f. o. b. mill tak- 
ing a 27 cent freight rate to Philadelphia, 
Pa. There has recently been an increase 
in box plant demand for rough box lum- 
ber, and also from industrial concerns for 
dressel lumber. Excessive rainfall most 
of this year has made it difficult to log, 
season and ship, but very dry weather now 
favors operations. It is becoming increas- 
ingly difficult to secure competent mill 
labor. 








Philadelphia, Pa. 


West Coast and shortleaf dealers 
throughout this area express concern over 
the establishment of ceiling prices, and 
report generally an “unsettled market.” 
Shipment of lumber by water in and out 
of this port continues on a narrow basis. 
The mass shifting of boats by the Govern- 
ment to carry Defense materials has had 
a telling effect on both price and delivery. 
Transportation is the problem giving the 
lumberman much concern. When his 
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boats were taken away from him he 
turned naturally to his only other means 
of shipment—the railroads, but on these 
congestion has developed and further de- 
lays in shipments are witnessed. 


SOUTHERN PINE—Customers report in 
many cases buying what they need. re- 
gardless of price. 
be slipping below ceiling in some com- 
mon shortleaf, which is being used to a 
great extent in Defense housing projects. 
Barge and boat shipping is practically at 
standstill. Mills won’t commit themselves, 
dealers report, and yards are placing few 
orders. 

WEST COAST—Prices are up generally 
from what they were, but there is uncer- 
tainty because of price ceiling to be es- 
tablished Oct. 1. Few commitments being 


Prices are reported to_ 


made. Little lumber is coming in by boat; 
most receipts are for Defense work. 


HARDWOODS—Loading up in anticipa- 
tion 


of higher prices, greater demand, 
shortages, ete. has been succeeded by a 
slight let-up. Industrial consumption is 


large, and demand for different grades and 
thicknesses of sap gum is good. Birch and 
maple are very scarce. It is said that 
there are plenty of logs in the Adiron- 
dacks awaiting a freeze to get them out 
over boggy land. Prices of hardwoods are 
firm. 


SPRUCE—Supplies are very hard to get, 
most dealers report. Price is no object if 
shipment can be made. Shipments can not 
be made in less than four. to six weeks, 
and it takes another 10 to 12 days for 
delivery. 






































Close Fireplace Sales 
Faster with a 
HEATILATOR 














“The Heatilator Fireplace Unit is tops 

when it comes to closing fireplace sales 
quickly. Most customers are already half sold on the Heati- 
lator Fireplace—either because they’ve seen it advertised 
for years, or because they know someone who has one. You 
don’t have to waste time answering questions or overcoming 
doubts. Just tell them, ‘This is a Heatilator—the simpler, 
trouble-free fireplace unit that has been proved successful 
in thousands of homes and camps all over America .”’ 


And Here’s Another Point, Mr. Dealer: 


There’s only one grade of Heatila- 


tor—the best grade. 


Only one 


price, one quality, one idea to'sell— 
more comfort for the home! 
WRITE TODAY, get complete 


dealer facts. 


HEATILATOR, INC. | | 


7810 E. Brighton Ave. 


Syracuse, N. Y. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mil) sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 


in the period of Sept. 15-22, 


prices for this period were not available, prices for 


the month to date have been inserted ‘and starred (*): 


West East 
Side Side 
Flooring Standard 
Lengths 
1x3 rift— 
meanetter,. 68.15 weal 
ieee te ee *58.81 57.80 ( 
D oid awes *43.75 £2.00 
1x3 flat 
= 
spewettor. »2.04 4.15 
rrr te 48.59 48.83 
D eo ee 37.69 37.00 
1x4 rift— 
ee tter. 65.94 
eevcerver 5.00 ieee 
D Faiae eee *42.00 40.00 
1x4 flat 
— 
synwetter. 2.01 50.86 
Valrwenes 48.38 47. 69 
D eo 36.88 36.3: 


End Matched 
Flooring, 2 to 8-foot 


1x3 rift— 
B&better..*29.00 
1x3 flat 

grain— 
B&better.. s .98 44.00 
aS 40.00 41.00 
i ae ls eo 30.00 30.00 
1x4 flat 

grain— 
B&better.. 43.00 42.50 
oS esaneea 39.11 40.00 
eee 26.79 29.00 


Drop Siding, Stand- 
ard Lengths, 1x6” 


No. 117-— 
B&better.. 53.60 ene 
Mr. aadavaletarias 46.92 45.00 


BF siaawwaus 41.71 

No. 116— 

B&better.. .... 53.25 
 weeeewen 50.88 50.13 
Lire 42.10 41.60 
No. 2 34.84 32.86 
No. 3 29.59 24.00 


Assorted patterns 
B&better.. 54.25 52.17 


Ceiling Standard 


Surfaced Finish 
Standard Lengths 





Rough Finish, 
Standard Lengths 


588/4 thick — 
4-' 


neteuere ee 100. 00 


iti and Base 
Standard Lengths 


No. 1 Fencing & 
ae 2 ee 
00 


Plaster Lath 





a, ia aa 50.89 50.02 
BP seid gases 41.61 41.00 


mO, FT cscs 46.88 sweet ane 
No. 2 .... 34.18 26.82'N 
\ 





West East West East 
Side Side Side Side 
No. 2 Shiplap and No. 2 Dimension 

Boards, Std. Lgth. 2x4 

»lix 29.72 29.99|12 & 14... 32.69 26.52 

ta bie dees 39°30 30.92 a 31.81 32.19 

leds 357 R07] {18 & 20... 35.69 34.15 

1x10 aes: 401 29 80 i 24...*41.00 *37.00 
10 ..... 4.01 29.8015 

seca tines $9.36 (36-91l12 & 14... 30.67 29.20 

No. 3 Shiplap and 16 entice ais 31.48 30.03 

Boards, Standard z tenes ee ote 

BU see eeeve o0.4e » ‘ 

heal gt o1.47|g2g& 24: ++ 441-00 *40.00 
>, * eeeeee ot.cé wi.té = 

1x6 Reh. & 12 & 14... 29.60 30.91 


S1S/S4S. 27.16 24.39Ij¢ |...... 29.20 31.55 


s}1x6 CM... 26.88 24.60/78 €°36:1) 35.06 33.96 
x8 2 d2}9 





IXS ...... 26.88 24.32199 & 24...*42.00 38.50 
inee +... 27:47 24.46 |oe16 . anes 
1xl2 ..... 29.93 26.50112 & 14... 36.43 33.13 
Rees 34.63 34.30 
Jambs 18 & 20... 31.59 36.58 
B&better— 2 24...%42.50 Saen 
. ot = 6 81.20 12 & 14... 35.67 32.05 
5 x4-8 tical 79 = 9 ae 6 eer 36.67 32.20 
ox sect meager 40.25 39.50 
| | SRE 42.50 40.50 
No. 1 Dimension 22. & 24... 48.00 44.00 
x4 oat 
2 & 14... 36.84 33.06 a > . Under, 
. Gvsawcus 37.12 31.10 : 
8 & 20... 3915 38'50]Shortleat— 
2 & 24. 45.00 3x4&4x4... 42.12 33.13 
x6 4x6—8x8.. 39.16 40.00 
2 & 14 95.20 33.69 )8&4x10 ... 46.00 34.80 
6.2... ., 3637 34.32]2X10-10x10 44.00 
Di anata 37.83 36.91)°@4x12 ...°54.00 
Eee 38.93 38.30 No. 3 Dimension, 
22 «& 24. ° . 46.90 ees Random Lengths 
2x8 -_, epee 25.72 22.10 
13 & 14... S29.05 GE TORRE .ccccc 24.00 20.20 
. Be ee $G.01 S85.800emMS «...2.. 25.30 21.00 
| Steere 37.30 S5.6852E10 ..2-. ae 
aaa 40.78 es ks eee 34.00 anaes 
we & 34... cece “SESS Car Siding, 13/16” 
2x10 a B&btr.&Sel.— 
Saar 40.08 37.8l]ix4, 9.....*65.00 
5 See 44.53 37.71]1x4, 10....*60.00 
Ferre 42.00 41.50 Common— 
18 & 20 7.41 *46.50]1x6, 10.... .... 45.00 
-122 & 24... 51.50 mney ont ) 
2x12 Car L ning, 13/16” 
12 & 14... 45.36 41.75|B&btr.&Sel.— 
ee 47.22 42.4111x4, 18....*71.00 
2 Trea 51.90 *46.83/Common— 
eae 52.50 48.50 1x6, 16.... 55.00 
22 & 24. 99.00 *49.50 1x6, 18.... 60.00 *50.00 





DOUGLAS FIR 


Seattle, Wash., Sept. 


tions f.o.b. mill on peumtan fir eons in ined 
cars for rail shipments direct to the trade 


appear below: 


Vertical — Flooring 
Cc 


RES 22400 cnanewce men $70. 00 
Flat Grain I 
Meee! Grid whatirac ao.a eure $50.00 $ 
TR Stieber 55.00 
Drop Siding 

1x6 Pat. No. 106....$52.00 
1x6 Pat. No. 116.... 52.00 

Ceiling 
LBS ere ree $46.00 
Ser eer 50.00 


; 1x6 1x8 1x10 1x12 
No. 1°.’....$32.00 $32.00 $32.00 $34.00 
By awed 28.00 28.00 28.00 28.00 
ee ee wows 20.00 20.00 20.00 20.00 

“a 1 Dimension 
14 16 18 20 

et eee es $32. 20 $32.50 $33.50 $33.50 $33.50 
 ? a 32.50 32.50 33.00 33.00 33.00 
1. ot are 32.50 .32.50 32.50 32.50 32.50 
re 33.50 - 33.50. 34.00 34.00 34.00 
MR sus cisee ware 34.50. 34.50 35.50 .35.50 35.50 


No. 1 Rough and/or Surfaced ‘Timbers 
4x4 to 4x12-inch planks 20 feet and 


GEOG. TUG oo aa hoc Feet ee cercmewonen $31.00 
SSu3F SO Tt. SUE SMOTUOT 26 0.05 cc evcecces 28.00 
pi ee ee er eee 30.00 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 

No.1 No.2 No.3 

Brown Ash— FAS Sel. Com. Com. Com. 


ee crea aacere $75.00 $65.00 $48.00 $38.00 $29.00 
i ae os 80.00 70.00 53.00 43.00 30.00 
OEE xigedean 85.00 75.00 58.00 45.00 30.00 
ig eee 90.00 80.00 62.00 48.00 31.00 


No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
4/4 


Sint abe ee $87.00 $77.00 $52.00 $40.00 $30.00 
3. ETT 92.00 81.00 57.00 44.00 30.00 
a ae 95.00 85.00 60.00 45.00 32.00 
i 101.00 91.00 70.00 46.00 32.00 
ke ee 107.00 97.00 79.00 55.00 acite. 
hg eet 111.00 101.00 84.00 60.00 
SFR Savarese 79.00 70.00 45.00 35.00 


No.1 No.2 No.3 
ee Maple— FAS Sel. Com. Com. Com. 
4 


utharolenen $89.00 $74.00 $55.00 $42.00 $25.00 
ye ere 94.00 79.00 66.00 45.00 26.00 
OFS Gee cwenx 97.00 82.00 65.00 46.00 27.00 
BNE hae catea roe 104.00 89.00 70.00 46.00 28.00 
St Serr 104.00 89.00 70.00 47.00 28.00 
gd eee ..114.00 99.00 78.00 52.00 cenars 
ak See 116.00 101.00 82.00 52.00 
1, aa 134.00 119.00 92.00 55.00 
Bee anced 136.00 121.00 94.00 57.00 ‘antes 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
i rere - $62.00 $51.00 $40.00 $30.00 
EE Sar wicncecworas 65.00 54.00 41.00 31.00 
i, SOOO ice 65.00 54.00 42.00 31.00 
i Se eT 68.00 57.00 43.00 32.00 
WS are <-Bievermns 71.00 60.00 45.00 prekke 
bo LEE 76.00 65.00 50.00 Ae 
No.1 No.2 No.3 
Birech— FAS Sel. Com. Com. Com. 
4/4 ......$115.00 $100.00 = ».00 $43.00 $28.00 
ae iccwes 120.00 105.00 3.00 51.00 29.00 
i eee 122.00 107.00 79, 00 57.00 29.00 
i eee 126.00 116.00 89.00 62.00 29.00 
. § So 128.00 118.00 92.00 65.00 eee 
3 aaa 130.00 120.00 98.00 70.00 
gg ee 178.00 169.00 138.00 aie 
St ee 98.00 83.00 61.00 42.00 
MIS secure 103.00 87.00 65.00 44.00 as" 
No. 1 No. 2 No. 3 
Tr Elm— FAS Com. Com. Com. 
eens Cease $59.00 $40.00 35.00 25.00 
Hy i ic salah ataiabetcn 65.00 47.00 37.00 26.00 
ees 75.00 55.00 40.00 27.00 
SL eae 79.00 63.00 42.00 30.00 
| Le Cas 89.00 74.00 50.00 33.00 
BRP asst 99.00 84.00 55.00 35.00 
No. 1 No. 2 No. 3 
Soft Maple— FAS Com. & Sel. Com. Com. 
ss ree $73.00 $52.00 $39.00 $29.00 
WAM ecvcizceienass 78.00 57.00 43.00 30.00 
er o.0-e wave wer 85.00 62.00 49.00 30.00 
TS Drees 93.00 68.00 50.00 30.00 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 26.—Average prices on 
red cedar shingles, f.o.b., mills, are: 
Royals ' 


ET ARE 5. in cn algioue Wiphaluvele/ecsiackia Sin d.cmealeaevels $5.40 

st > eS ee ee ae eer me 

I ee haa aoa in uitgcaial dca lagen ib vate IRL A aaa 2.00 
Perfections 

BA EE ork Care se Ce ees merneeeseemes $4.50 

en ee W ite at ah reread ol wid proralame enw wee 3.10 

eI eat teed Ae alee lire ee gee ais 2.30 
XXXXX 

ES ee rr ee $4.15 

IM iss aid omar lake orale Steaua pe 2.95 

ee BEN KatetsoJasiwcnncnacanaa $2.05- 2.10 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 27.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain’ as quoted in 
issue of Aug. 9, 1941.—Hditor. 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Sept. 


15 to 20, inclusive. 


30th direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 


State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. Quotations follow: 


-———lllinois 


PONDEROSA PINE 
Selects S2 or 4S— 


1x8 
( ae oeees $80 9 
Be Bele ww wees 65.75 
—— 
4 cea ean isn Lae 
6/4 


Commons, S82 or 4S— 


PE Kn eaw se saree $49.25 


1x12 RL 











r Illinois ~ ~—Pennsylvania——, 
Ponnaysvantn ; IDAHO WHITE PINE see 
Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 
Quality (D) RL.....$64.92 Sires $68.00 otniana 
Colo- Ster- Stand- Colo- Ster-. Stand- 
1x8 5/4RW 6/4RW nial ling ard nial ling > ard 
$78.47 . $83.19 $86.53 No.1 No. 2 No. 3 No. 1 No. 2 No. 3 
71.00 71.00 Commons S82 or 4S— 
wa? ; ixS RL, : : $55.19 $47.75 ore $56.99 
izi2 Re... dee 48.14 eee 62.31 
No. 1 No. 2 SUGAR PINE 
Selects S2 or 4S— 
4/4RW 5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
CS Ber Deiscs wees ieee eas eax $91.50 Ee 
DP et Mec c ties ates ay af aM 2 ee $77.50 
No. 2 No. 3 aay s2Ss— $ No. 1 ; No 2 No. 3 No. 1 No. 2 No. 3 
‘ “_ |. QFE caesarean 862.75 BD 3.75 ae Satie serene seate 
$49.17 $44.50 i reece 61.75 53.75 cht 
92.25 46.18 Ft rs 72.75 56.7: 44.50 





—s 


-—- PR Aa wnwrmrerten 


sp | AS 


~~ - ern S| AF HF KF RF HH TSP 
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te Oo ee 
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Current Market Review 


Considerable confusion still prevails in 
the softwood market as the result of ceil- 
ing prices and priorities that put heavy 
emphasis on Defense needs. A new 
OPM order clears the way for Defense 
housing. And civilian building will be 
made slightly easier by a restricted prior- 
ity order for metal accessories. In both 
cases, however, many switches in ma- 
terials will be necessary. Building con- 
tinues very active in the Defense areas, 
the list of which has again been added 
to. New residential construction outside 
of Defense areas seems to be facing se- 
vere handicaps under priorities and 
credit curb and because of labor shortage, 
so distributors there are becoming ex- 
tremely reluctant to buy ; though they are 
advised that repairs and remodeling offer 
them wide opportunity to maintain their 
sales volume. There was some pick-up 
in their buying after upward revision of 
southern pine ceiling prices. Residential 
permit valuations for over two thousand 
cities in August, including public proj- 
ects, were 25 percent larger than in the 
corresponding month of last year; and 
contract awards that month in the 37 
eastern States exceeded last year’s by 53 
percent. That the retailer shared in the 
gain in activity is indicated by a report 
that August sales of independent yards 
were 50 percent larger than in that month 
of 1940. Mill sections generally say 
there has been some decline in volume 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
Sept. 29: 


Plain Red Gum Plain Poplar 





FAS— Saps & Selects— 
Ore 92.00 OPW 26 wes 53.25 
No. 1 & Sel No om.— 

asin uni T° ~_ 
Quartered Sap Gum No. 2-A Com.— 
FA 2 ee 32.00 @ 33.25 
|, 63.75 
ie. was se 69. 75 Cottonwood 
3s re 67.00 Log run— 
eee 74.75 4/4 36.00 
No. 1 & Sel.— ao oe ae 
Y. peeneee 49.50@50.00 | °/* «+++: 36.25 
6/4 ......53.50@54.50 
8/4 ......55.00@55.75 Basswood 

Log Run— 

ae ee Coe . eee 40.50 
aaa 55.75 
No. 1 & Sel.— Plain Sycamore 
oe 42.75@45.00 | Log Run— 

BPS ons sies 46.00 Mee hac s 38.50 
= 2 Com.— - 

», ee 25.00 @26.00 Cypress 
Serres 28.00 | FAS— 

Plain Black Gum 4/4 ...... 72.00 
No. 2 Com.— 3 eee 75.00 
S/S waive 26.00 | 6/4 ...... 77.00 

Plain Tape! ee 95.00 

ain pelo oe 
No. 2 Com.— —— 
4/4 26.00 ee 10.00 @ 55.06 
JE seco 26.00 | 574 1. ....59.00@65.50 

Plain White Oak SS, iPereee 59.75 
FAS— Shop— 

i eerie 520-00 1 4/4 2.605% 37.00 
5 / 7.75@ 0 
Plain Red Oak BES sis wis es 47.75 @49.0( 
yy a No. 2 Com — 
.. ae 50.00 OPS eawn 31.00 @ 32.00 
nn 1 & Sel— 450 | Mixed Hardwoods 
No. 2 Com.— Dunnage— 
SE vevees 32.00 ' 4/4 ...... 9.75 @15.00 


of dealer buying, but mills are crowded 
with orders for Defense purposes. As 
numerous projects are being announced 
frequently, they expect to continue to be 
called on for capacity production. Stocks 
of 386 larger mills Sept. 20 were 15 per- 
cent below the level of last year and were 
almost forty percent covered by unfilled 
orders. Production in the two weeks 
ended that date was even with last year’s, 
but almost equalled by shipments, which 
were heavily in excess of new business, 
so that there was no addition to stocks 
and the backlog of orders was reduced. 
Southern pine mills appear to have had 
no difficulty in obtaining ceiling prices, 
and the West Coast mills have been able 
to ship at practically recent levels despite 
the going into effect of a ceiling Oct. 1, 
while quotations in these species not cov- 
ered by ceilings, and in other leading 
softwoods, have been gradually advanc- 
ing. The Salvage Administration an- 
nounces a further mark-up in prices of 
New England hurricane pine. The trade 
is a bit disturbed, however, by reports 
that southern pine sales at Memphis to 
the Army were $3@6 under ceiling, for 
small mills have offered convincing evi- 
dence that they can not operate at less 
than the maxima scheduled. Under the 
Wage-Hour law, they must pay a mini- 
mum of 35 cents after Nov. 3. On all 
routes, ship space is difficult to obtain; 
and that rail shipping may be more 
troublesome is indicated by an estimate 
that total fourth quarter loadings will be 
11.8 percent heavier than last year’s, with 
forest products loadings up 9.2 percent. 

Hardwood sales have been improving, 
as a result of increasing demand from 
Defense industries for container and fab- 
ricating materials, and from Defense 
contractors for flooring and trim. Re- 
ports on mill stocks confirm those of 
the scarcities in practically all species be- 
ing encountered in the market. Quota- 
tions on all woods except oak are strong, 
as are those on flooring. The normal 
seasonal curtailment in mill output may 
soon be expected to set in. 





MAPLE FLOORING 


Northern maple flooring mills report the 


following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Sept. 27: First Second Third 
eee ra $84.62 $79.37 $65.01 





WEST COAST LOGS 


Seattle, Wash., Sept. 29. 
logs are as follows: 





Average prices of 


Fir No. 1, $30-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 

Cedar Shingle logs, $19-21; lumber logs, 
$33-35. 


Hemlock: No. 2&3, $15.50. 
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Free Motion Pictures 
Teach Steelmaking 


Motion pictures produced by the United 
States Steel Corp. and its subsidiary com- 
panies are proving to be valuable in training 
courses throughout the United States where 
thousands of workers are fitting themselves 
for national defense jobs. They are dis- 
tributed free of charge to classrooms, fac- 
tories, arsenals, colleges, technical societies, 
business and civic organizations who wish to 
study the details of steel making. During 
the first seven months of this year more 
than 1,870,000 persons saw United States 
Steel motion pictures. 

“The Making of Steel,’ the latest film 
released, tells the story of steelmaking in 
seven reels from the time the ore is mined 
until the finished product leaves the mills. 
Complete information about securing the 
film for showing may be had by addressing 
A. C. Wilby, assistant to vice president, 
United States Steel Corp. of Delaware, 208 
S. LaSalle St., Chicago, Ill. 








In homes today 
suggest Hard Maple 


For no other flooring harmonizes so 
well with fine-grained, present-day fur- 
niture, wall paneling and trim. 

No other flooring offers such ballroom 
smoothness to delight the eye, make 
rooms brighter, and cleaning easier. 
No other flooring wears so well, or 
keeps its beauty so long. 

. . . And today, Hard Maple costs no 
more. Suggest MFMA Northern Hard 
Maple for home floors; and you'll make 
a satisfied customer more satisfied. 


Nationally Advertised Monthly by 


MAPLE FLOORING MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicage, Illinois 


Floor with 
MFMA Maple 


NORTHERN HARD 
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RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuinocton, D. C., Sept. 29.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Sept. 20: 








No. of Mills Unfilled Orders Gross Stocks 

Reporting 1941 1940 1941 1940 
Total Softwoods® ........«. 386 1,152,360,000 1,119,729,000 2,948,816,000 3,459,250,000 
Total Hardwoods® ......... 85 67,197,000 63,199,000 286,436,000 334,128,000 
Total Lumber ...cccccccces 462 1,219,557,000 1,182,;928,000 3,235,252,000 3,793,378,000 
CEM POOPIE 666 cece cucceses 90 73,439,000 84,314,000 54,193,000 70,310,000 


*Of Northern mills, 9 reported on softwood, 11 on hardwood unfilled orders; 12 mills 
on stocks. The total number of mills (471) includes 9 northern plants that are in both 


softwood and hardwood subtotals. 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 





Wasuinocton, D. C., Sept. 29. 


Following is the National Lumber Manufacturers’ Asso- 


ciation’s report for the two weeks ended Sept. 20, and for thirty-eight weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available, and percentage com- 
parisons with statistics of identical mills for the corresponding period of 1940: 











Av. No. Per- Per- Per- 
Mills Production cent Shipments ceat Orders cent 

TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 391 553,308,000 109 551,801,000 100 501,632,000 S82 
Total Hardwoods.. s80 20,648,000 25,403,000 116 22,282,000 93 
Total Lumber ..... 466 573,956,000 108 577,204,000 100 523,914,000 83 
Total Flooring .... 80 24,233,000 26,545,000 101 19,066,000 71 


THIRTY-EIGHT WEEKS: 
Total Softwoods .. 398 
Total Hardwoods.. %6 


Total Lumber...... 476 
Total Flooring .... 79 


9,152,395,000 118 
420,465,000 117 





9,572,860,000 118 
453,048,000 122 


9,634,049,000 


115 9,756,935,000 111 
467,702,000 124 


448,335,000 118 


10,101,751,000 115 10,205,270,000 111 
461,254,000 122 480,634,000 113 


— 





Western Pine Summary 


PorTLAND, OreE., Sept. 29.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Sept. 20: 

Report of an Average of 97 Mills: 

Sept. 20, 1941 Sept. 21, 1940 

Production 201,386,000 175,031,000 

Shipments 191,770,000 182,731,000 

Orders received 168,856,000 216,739,000 
Report of 98 Identical Mills: 

Sept. 20, 1941 Sept. 21, 1940 

Unfilled orders 375,148,000 400,816,000 

Gross stocks..1,294,959,000 1,520,902,000 
Report of 98 Identical Mills: 


--Total for Year to Date— 
1941 1940 


9 
Production ...2,934,990,000 2,567,428,000 
Shipments ....3,173,835,000 2,664,773,000 
Orders .......38,252,694,000 2,850,602,000 


Southern Pine Statistics 


[Special telegram to American LUMBERMAN] 

New Orveans, La., Oct. 1.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Sept. 27: 


Average weekly number of mills, 125; 
Unitsy, 102 


Two-Weeks 
Three-year average production*® 61,043,000 
Actual production .......cccess 66,780,000 
II 55 ares es ails eva anane alm eke one 76,447,000 
Copan POGGIVOE x. o6c os ce mewnoes 82,300,000 


Number of mills, 124; Units+, 102 
On Sept. 27, 1941 
ae ey ere 152,005,000 
Unsold Stocks cc cos cc occ exes s cea On kOe 
*Nov. 1. 1937, to Oct. 26, 1940. 


7Unit is 299,000 feet of “3-year average” 
production. 





Stock Millwork — August 


The National Door Manufacturers’ Asso- 
ciation (Inc.), Chicago, reports that volume 
of stock sash, doors, and frames produced 
during August surpassed the July output by 
19 percent. The August production total 
also represented a gain of 32 percent over 
the comparable month of 1940. 





Discontinues Export Statistics 


SEATTLE, WAsH., Sept. 27—The Pacific 
Lumber Inspection Bureau has notified mem- 
bers that: 


A request has been received from the 
United States Government that we discon- 
tinue the publication of data on the move- 
ment of lumber from this area for the 
period of the emergency. We shall, of 
course, comply with this request as we 
did with a similar one coming from Cana- 
dian authorities a few months ago. This 
will necessitate the complete suspension 
of our monthly statistics. 

We shall continue to accumulate in our 
offices the information essential to the re- 
ports as heretofore prepared. At some fu- 
ture date, we will thereby be enabled to 
furnish those interested with the results 
of this period. 

While it naturally is a matter of regret 


that such a course is necessary, we sin- 
cerely hope that this interruption of our 
routine will be of short duration, and that 
at its termination our timber products will 
quickly resume their normal place in the 
markets of the world. 





House Organ Tells of Com- 
pany's Preparedness to 
Meet Demand 


An item in a recent issue of the “Co- 
operator,” house organ issued monthly by 
Lennon Wall Paper Co., Joliet, Ill., informs 
the trade that it is prepared to meet 
promptly their wallpaper requirements. Be- 
cause of enlarged and improved facilittes the 
company is able to handle a large volume of 
business comfortably. However, it urges 
that orders be placed early. The folder con- 
tains information about some of the best 
selling patterns in the Lennon wallpaper 
lines, and announces that the supply of the 
company’s new advertising book containing 
15 actual samples has been restocked and 
all the requests for this piece will soon be 
met. 
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AUGUST SALES OF INDEPEND- 
ENT RETAIL DEALERS 


WasHincrTon, D. C., Sept. 29.—Following 
is a compilation of percentage changes in 
August, 1941, dollar sales of independent re- 
tail lumber and building materials dealers, 
from August of 1940, and from July of 
1941, covering 32 States and 4 principal 
cities, these data having been prepared by 
the Bureau of the Census: 

Percent Change 





Aug. July 
1940 1941 
No. of to to 
States by firms Aug. Aug. 
Regions tptne. 1941 1941 
: ay Yee 1,138 +30 3 
New England. 84 +21 2 
eee 7 +45 —2 
| =.) eee 15 +1 —1 
Massachusetts.. 37 +21 +1 
Rhode Island... 9 +4 —7 
Connecticut ... 16 +27 +8 
Mid. Atlantic. 89 +30 *4 
Pennsylvania .. 89 +30 *4 
East No. Cent. 270 + 26 +6 
J ee re 58 +29 *_ 
ee 90 +13 +8 
oe ae 81 +24 +7 
Michigan ..... 17 +38 +10 
Wisconsin ..... 24 +42 +15 
W. No. Cent.. 141 + 26 +5 
Se, eee 27 +21 +12 
Missouri ....5. 39 +34 +6 
Nebraska ..... 40 +34 —12 
TEGRGRS. 66.60 65.0 35 +10 —2 
So. Atlantic.. 47 +21 +5 
South Carolina. 14 +31 +20 
CPOOUMIR 666000 s 17 +29 +1 
Lg: 16 +8 +2 
KE. So. Central 15 +32 +14 
Alabama ...... 15 +32 +14 
W.So. Central 155 +38 *__ 
Arkansas ..... 9 +37 +4 
Oklahoma ..... 26 +29 +2 
WOME cxceawens 120 +39 —-1 
Mountain 144 +18 *4 
MEOMTANA ...... 15 +3 —16 
ee eee 13 +25 +11 
Wyoming ..... 15 +26 +18 
Cotorado ...... 42 +10 a) 
New Mexico.... 14 +13 —5 
PFIGORS 60 ccs 14 +32 —6 
We Karccrecwsienss 24 +19 +10 
POGIME 622s 243 +43 +3 
Washireton ... 51 +38 +7 
OFPOCBON 6.6060: 21 +18 +8 
Calitor:iia ..... 171 +46 +2 
Prine-pal cities 
CHICAGO .6c06% 16 +42 +15 
St. Lewis... 14 +20 —) 
San Francisco.. 15 +53 +3 
ee ene 19 +55 +22 


*Less than 0.5 percent. 





Appalachian Hardwoods 
Were Active in August 


CINCINNATI, OHIO, Sept. 29.—The August 
barometer of the Appalachian Hardwood 
Manufacturers (Inc.), which reflects the Au- 
gust performance of 66 band mill units, 
shows a slight gain in production and small 
decreases in sales and shipments, as com- 
pared with July. The divergent trends pro- 
duced a_ better-balanced situation, August 
over July, in which production stood at 100 
and sales and shipments each at 107. De- 
mand was strong enough to reduce stocks 
further during August; the shrinkage ap- 
proximating 3 percent, to maintain the rate 
of decline reported for several months pre- 
ceding. Unfilled orders were smaller at the 
end of the month, but nevertheless were 
equivalent to six weeks production at the 
August rate. August hardwood production 
reported by this group of mills was 29,872,- 
000 against 28,863,000 feet in July; sales 
were 32,035,000 against 32,134,000 feet, and 
shipments were 32,109,000 against 33,329,000 
feet. Unsold stocks on Aug. 31 were 160,- 
179,000 feet, against 162,111,000 feet at the 
end of July, and 200,832,000 feet on the cor- 
responding date of 1940. Unfilled orders at 
the end of August were 43,901,000 feet, 
against 44,206,000 feet on July 31. 
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OBITUARY RECORD 








RALPH P. FALES, for 20 years a mem- 
ber of the editorial staff of the AMERICAN 
LUMBERMAN, died Sept. 18 at a Chicago 
hospital after several weeks of serious 
illness. Because of failing health Mr. 
Fales had retired last December, but from 
his home he had made numerous contribu- 
tions to this publication since that time. 
His writings, like his life, were refined 
and touched with human kindness. The 
magnitude of his vocabulary allowed him 
to erystalize his thoughts into neatly 
turned, delicately shaded phrases that ex- 
pressed these ideas without diffusion, and 
were a pleasure to read. He read widely, 
was well informed and was possessed of 
a natural wit that made his conversation 
most entertaining. Mr. Fales’ passing 
brings a sincere feeling of loss to the en- 
tire AMERICAN LUMBERMAN staff. He was 
a devoted church member and had served 
his church in numerous positions of re- 
sponsibility. His widow, a son and grand- 
children survive. 


WILLARD A. BLANCHARD, 75, presi- 
dent of the Blanchard Lumber Co., Bur- 
bank, Cal. died Sept. 4 after a brief illness. 
Mr. Blanchard, in conjunction with his 
brother, Roscoe W. Blanchard, founded 
the Blanchard company in 1911. Previous 
to that time he had been in the lumber 
business in Kansas. From 1914 to 1922 
Mr. Blanchard served as mayor of Bur- 
bank. He was a former president of the 
local Chamber of Commerce and served on 
the city library board. Surviving are the 
widow, a daughter, a son, W. J. Blanchard, 
treasurer of the lumber firm, two sisters 
and two brothers, one of which Roscoe W., 
is vice president and secretary of the com- 
pany. 


FRED D. BEARLY, 68, president of the 
F. D. Bearly Lumber Co., Oklahoma City, 
Okla., died Sept. 21, after eight months of 
illness. For 17 years Mr. Bearly was man- 
ager of the Long-Bell Lumber Co. office 
at Oklahoma City, and then organized his 
own company in 1919. He was a sports- 
man, a member of a fraternal organiza- 
tion and a church and a leader in a politi- 
cal party. Surviving are the widow, three 
daughters and a son. 


WILLIAM BENNETT, 47, for many ye¢ars 
connected with the Lehigh Portland Ce- 
ment Co., died Sept. 20 after a long illness. 
Death came at his home in Dunedin, Fla., 
where he was on leave from his business. 
Mr. Bennett joined the Lehigh Portland 
company in 1920 and represented them in 
southern Illinois, Tennessee and Wiscon- 
sin. He spent four years : the employ 
of C. J. Moritz & Co., Effingham, IIll., and 
ihen returned to the cement company. 


JAMES K. BIGGER, secretary and as- 
sistant manager of the Iroquois Door Co., 
Buffalo, N. Y., died suddenly Sept. 18. He 
had been with the company for 36 years, 
starting as a salesman in eastern New 
York State. He was a member of a frater- 
nal organization. The widow survives. 


PAUL A. BROOKS, 59, vice president of 
Brooks-Scanlon Lumber Co., Bend, Ore., 
ind of Brooks-Scanlon Corp., Foley, Fla., 
died Aug. 30 at Minneapolis, Minn. He 
vas also a director of the Powell River 
Paper Co., Vancouver, B.C. Mr. Brooks first 
practiced law in Minneapolis but later 
‘ransferred his activities to the lumber 
business. Surviving are the widow, two 

ns and three daughters. 


JAMES E. CURTICE, 83, a proprietor 
of the J. E. Curtice Lumber Co., Coleman, 
\Mich., died Sept. 12 after having suffered 

heart attack a week before. He had 
heen in the lumber business since 1893. 
He was president of a bank for several 
years, a member of the school board and 
' member of a fraternal organization. 
“urviving are a daughter and four grand- 
ons, 


WALTER A. DRUMM, 54, president of 
the Dierks-Drumm Lumber Co., Lincoln, 
Neb., died Sept. 12 after a long illness. 
He had been in the lumber business since 
he first became affiliated with the Dierks 
Lumber Co. in 1904. Mr. Drumm served 
overseas in the World War. His widow 
and his mother survive. 


WILLIAM DUNCAN, 63, vice president 
of J. and W. Duncan, Ltd., lumber mer- 
chants at Montreal, Canada, died Sept. 19 
after a short illness. With his brother 








James, Mr. Duncan organized the Duncan 
company in 1900. It has grown into one 
of the largest lumber concerns in eastern 
Canada. Mr. Duncan achieved fame as a 
curler and golfer as well. At the Cana- 
dian Lumbermen’s Association tourney, his 
last competitive appearance, he won first 
place and a trophy. He was a member of 
many golf and social clubs. Among the 
survivors are the widow, his brother and 
three sisters. 


A. FIELDER, 53, a proprietor of Fry- 
Fielder Lumber Co., lumber manufacturers 
at Colquitt, Ga., died of a heart attack 
Sept. 10. At the time of his death Mr. 
Fielder was in Panama City, Fla., re- 
covering from a previous heart attack. 
The widow and two daughters survive. 


GEORGE W. FISK, 84, for more than 
thirty years a lumberman in Chicago, I11., 
died at his home in Park Ridge, Ill., Sept. 
5. His last affiliation with the industry 
was with the Fisk Material & Coal Co. 
Surviving are three daughters, one son 
and his step-mother. 


MATTHEW F. FITZGERALD, 56, vice 
president and sales manager of Spitler- 
Fitzgerald Lumber Co., wholesale concern 
at Cleveland, Ohio, died Sept. 19 after a 
month of illness. For 20 years prior to 
1928 Mr. Fitzgerald was connected with 
the old Alexander Bros. Lumber Co. He 
and H. L. Spitler organized their concern 
about ten years ago. Surviving are a 
daughter and three sons. 


M. T. FREE, 68, until recently promo- 
tion man for the Ohio Retail Lumber 
Dealers’ Association, was killed in an 
automobile accident Sept. 3 near South 
Bend, Ind. He made his home in Indian- 
apolis, Ind. Surviving are a son and a 
brother, J. H. Free, Eastern salesmanager 
of National Plan Service, Ine. 


LOUIS GAGNON, 72, former proprietor 
of the Lewiston Lumber Co., Lewiston, 
Me., died suddenly on a street of that city 
Sept. 15. Survivors include the widow, 
eight children and several grandchildren. 
One son, Leo, is connected with the Lewis- 
ton Lumber Co. 


F. J. GILMARTIN, 58, secretary and 
general manager of the Gilmartin Lumber 
Co., Fort Wayne, Ind., died unexpectedly 
of a cerebral hemorrhage Sept. 21. The 
Gilmartin Lumber Co. was founded by the 
father of the deceased and the latter had 
been affiliated with the company during 
his entire business career. He was a de- 
vout church member and a member of 
several fraternal orders. Surviving are 
the widow, a son and a grandson. 





WILLIAM F. IHLENFELD, 58, for 23 
years identified with the sales staff of the 
Wilbur Lumber Co., died at a Waukesha, 
Wis., hospital Sept. 26 following a two 
weeks’ illness. He joined the firm in 1918 
and had been a resident of Waukesha 
since that time. His wife, a son and four 
sisters survive. 


MYRON DAL JORDAN, 65, president of 
Jordan-Sparks Lumber Co., Los Angeles, 
Cal., died Sept. 18. Survivors include his 
widow, his mother and a daughter. 


WILLIAM N. MINER, 73, since 1909 head 
of the Miner Lumber Co., a manufacturing 
concern at Warsaw, Ind., died suddenly 
Sept. 14 of a heart attack. He had served 
as a trustee in the church to which he be- 
longed for 27 years. Surviving are the 
widow, four sons and three grandchildren. 


LEO H. MISKELL, 44, assistant treas- 
urer of the Wood Lumber Co., Falmouth, 
Mass., died Sept. 9. He had been in Fal- 
mouth 22 years. He was a trustee of a 
bank and was an expert on real estate 
and its values. He is survived by his 
brothers. 


JOHN MUIR, 79, president of the Muir 
Lumber Corp., Manchester, N. H., died at 
his home in that city Sept. 17. He had 
been engaged in the lumber business there 
since 1888. In recent years active man- 
agement of the firm has been in the hands 
of his son, John A. Muir. Other survivors 
are the widow, three daughters and eight 
grandchildren. 


A. W. ORR, 57, a proprietor of the Cen- 
tury Lumber Co., New Castle, Pa., died 
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suddenly Sept. 20. He suffered a heart at- 
tack while at work. 


PAUL B. PAULSEN, 49, formerly affili- | 
ated with Harris Brothers Co., Chicago, 
Ill., and the Chicago & Riverdale Lumber 

Co. at Harvey, Ill., died Sept. 22 after two 
weeks of serious illness. Mr. Paulsen was | 
a World War veteran. Survivors include | 
his widow and his father. 


SIDNEY E. WAKEFIELD, 79, for the 
past 30 years associated with the Deppe- 
Carpenter Lumber & Produce Co., Baraboo, | 
Wis., died at his home Sept. 25 following 
a serious illness of about a week. Two 
sons survive. 


| 
POPE M. WATTS, 46, owner of a whole- 
sale and retail lumber business at Conway, 
S. C., died of a heart attack Sept. 13. } 

| 





Market News 


(Continued from Page 65) 


' 
| 
| 
fections sell for $4.50, $3.10 and $2.30, while } 
royals move at $5.40, $3 and $2. 
CALIFORNIA — The market is steady, 
with ship space scarce. | 
EXPORT—A small amount of lumber 
moves to Hongkong and to the east coast | 
of South America. Inquiries from South 
Africa come, but no space is to be had. } 
Orders from the Hawaiian Islands are less, 
but forty to fifty million feet awaits ships. 
LOGS—Hemlock brings as high as $18.50 
when purchased for lumber, as against the 
pulp price of $15.50. Government action 
admitting hemlock lumber to parity with fir 
in many instances is helping to increase its 
use. Other log prices are firm. Cedar 
shingle logs bring $19-21, and lumber logs, 
$33-35. Fir moves at $16, $22 and $30-31. 
Peelers sell for $32-35 and $40-41. 
WESTERN RED CEDAR—Prices remain 
as of Aug. 9. Mills are sold ahead sixty 
to ninety days. 


Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
heavy. While stocks are diminishing 
rapidly, assortments are holding up well, 
and orders are being filled speedily in 
most cases. Some manufacturers believe 
there is enough merchantable material 
available to carry on until new supplies 
are ready some months hence, while 
others are doubtful. Prices are firm. 














Lindsey 8-Wheel 


Tractor Wagons are >» Sean 
ideal for tractor log- Mgr looe 
ging. They are used (2 osition 


singly or in trains. to load: 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, - Miss. 





For snaking and 
bunching use our 
Self-Loading 8S kid- 
ders. 











CLASSIFIED 
ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One issue ............++++++++++++-30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..... ..+.-$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for cope. = paper 
containing advertisement. must 
be in this office not later e., ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 


advertisement is 


Too Late To Classify 





CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Ince. 
Minneapolis, Minn. 





Wanted -- Salesmen 


GARAGE DOOR SALESMAN 


Manufacturer of New Popular Price Garage Door 
wants salesman in each State now calling on 
Lumber Dealers. Good commission. Excellent for 
selling with other non-conflicting lines. SELF- 
RISING DOOR CORP., Warren, Indiana. 


WANTED: SALESMAN 


By well established wholesaler handling Southern 
Pine, Red Cypress, all West Coast Woods and Oak 
Flooring. Territory Central and Eastern Indiana, 
some border towns in Ohio. 

Address “R. 58,’’ care American Lumberman. 











Employees 


DETAILER AND BILLER 


Experienced in detailing and billing stock and 
special millwork. State age, draft classification, 
experiences, references, salary expected. Please 
answer in own handwriting. WAHLFELD MFG. 
COMPANY, Peoria, Illinois. 


ASSISTANT TO SAWMILL OWNER 


An owner 4A1 mill wishes a young man who knows 
and likes lumber and desires to make it his life 
work to take over some of the detail duties en- 
tailed in a mill of this type. An opportunity to 
work into something really worth while as assist- 
ant or in other executive capacities. : 
Address “R. 50,"" care American Lumberman. 


WANTED: MANAGER FOR LUMBER YARD 


In Country Town. Give age, 
and salary expected. P. O. 
Illinois. 











references, experience 
sox No. 574, Peoria, 











WANTED 








Employees 


YOUNG MAN RETAIL LUMBER EXPERIENCE 


Good education. Business getter. Reference first 
letter. Answer in own handwriting. Ohio. 
Address “R. 49," care American Lumberman. 


EXPERIENCED & CAPABLE BAND SAW FILER 
J. L. SPEAR LUMBER COMPANY, Bedford, Ind, 


WANTED: MOULDER MAN AND PLANER MAN 


Experienced and competent. Must be able to grind 
knives to pattern and set up and maintain ma- 
chines. Steady work, good town, North Central 
States. No labor trouble. Write Box No. ‘R. 26,” 
care American Lumberman, giving references. 











Employment 


EXCEPTIONAL SALES MANAGER 
NOW AVAILABLE 


The man for whom this ad is inserted has an ex- 
tremely successful sales management record. He 
has had years of actual road experience selling to 
the buyers direct and enjoys a wide acquaintance- 
ship among important lumber buyers. He’sa real or- 
ganizer. He knows how to get exceptional coopera- 
tion from sales representatives. He’s well liked, 
has a wonderful personality. His methods get and 
retain the business of good customers. His selling 
costs are low. He sells profitably—gets good prices. 
The only reason why he is now available is that 
the mill with which he has been connected for a 
number of years has cut out. He will be a real 
find for the lumber manufacturer who desires to 
put his sales department onto an efficient, result- 
producing basis to meet any competition. Very 
best of recommendations from present employer. A 
confidential interview may be arranged by ad- 
dressing 





“Q. 72,” care American Lumberman, Chicago. 





JOHN MANSVILLE GUILD SCHOOL GRADUATE 


Single man, 46 years of age, 20 years experience, 
retail lumber yards, John Mansville One Hundred 
Club watch winner, desires location, substantial 
company, Iowa preferred. Will consider any good 
proposition in nearby states. Management pre- 
ferred. Always have been employed in highly 
competitive areas. 
Address “Q. 82,’ care American Lumberman. 
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WANTED 








Employment 


MANAGER OR OFFICE MANAGER & AUDITOR 
Experienced and well versed in all phases of lum- 
ber business; also feed and fuel. Good salesman, 
careful of credits. 

Address “R. 54,"" care American Lumberman. 

MILLWORK SALESMAN 

Years of experience both special and stock work. 
Good record. Well educated. 

Address “R. 53,’’ care American Lumberman. 








EXPERIENCED RETAIL YARD MANAGER 
Married man, forty-one, desires change. Available 
thirty days. 


Address “R. 52,’ care American Lumberman. 





FULL CHARGE BOOKKEEPER 
For lumber office on northwest side of Chicago. 
State age and experience. 
Address “R. 57,’’ care American Lumberman. 





FACTORY SUPERINTENDENT AVAI) ABLE 


Special and stock millwork. Experienced in all 
its details. Capable detailer, biller, and A-1 me- 
chanic. A good producer with a good record in 
large factory. 

Address “‘Q. 56,’’ care American Lumberman. 


Business Opportunities 


WANTED: RETAIL LUMBER YARD 


Having several years experience in Architecture 
and General Contracting. I desire to purchase 
either substantial interest or complete equity ir 
Retail Lumber Yard, preferably with some mill 
facilities, proposing to spend my entire time in ac- 
tive participation in the business. Desire moderate 
investment at this time. Prefer Southwestern 
United States but will consider any reasonable op- 
portunity. 
Address “R. 34.” care American Lumberman. 








Lumber and Dimension 


COMPETITIVE YELLOW PINE CONNECTION 
For Dallas, Tex., territory wanted by good hustler. 
Good grades, well manufactured. 

Address “Q. 87,’’ care American Lumberman. 











8 AND 10” NO. 1 YELLOW PINE 
8 and 16’ lengths. Well rated buyer seeks about 
two cars for early shipment. 
Address “R. 55,’’ care American Lumberman. 








ASSUME FULL CHARGE 
Planing, Flooring or Sawmill. Lumberman 45 years 
of age, 26 years experience, 13 years with one firm. 
Address ‘‘Q. 78,’’ care American Lumberman. 





GOOD LUMBER SALESMEN AVAILABLE 
If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


POSITION WANTED AS YARD MANAGER 
Prefer Ill. or Wis., age 26, married, experienced. 
Address ‘R. 37,’’ care American Lumberman. 


MILLWORK SUPERINTENDENT OR FOREMAN 

20 years exp. in planing mill and lumber, manu- 

facturing high class millwork. A-1 references. 
Addresss ‘‘R. 31,"" care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 


Wants position. Best reference. 
R. A. TRUMBO, Morrison, Va. 


A PRACTICAL LUMBERMAN 


With wide and successful experience covering all 
departments wants a position. Go anywhere. Cor- 
respondence solicited. 

Address “‘R. 40,’’ care American Lumberman. 

















LUMBERMAN WITH 10 YEARS EXPERIENCE 


In large softwood mill operations in Europe, last 
6 years in London, England, as sales manager for 
East and North European lumber, wishes position. 
Thorough knowledge of office work. Single, 36, 
location immaterial. 

Address “R. 38,’’ care American Lumberman. 





WANTED: GOOD SAWYER 


On new hardwood circular mill located near Tan- 
nersville, N. Y., in Catskill Mts. State salary 
expected and experience. 

Address “R. 42,” care American Lumberman. 





WOMAN 12 YEARS EXPERIENCE 


As bookkeeper in retail lumber and supply yard. 
Business recently sold, desires change. Locate east 
of Chicago. ; 

Address “R. 51,” care American Lumberman. 





Steel Rails 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 1b., 25 lb., 30 1b. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 








RAILS WANTED—ANY SIZE 


cenit of location. Any quantity. 
onsult us before selling. 
THE W. H. DY ER CO., Fullerton Bldg., St. Louis, Mo. 


Used Machinery 


SAW AND PLANING MILL MACHINERY 
Steam tractor, four-way planer or matcher, several 
sections of rollers, trimmer, saw gummer, shingle 
machine, and circular saws. 

Address “R, 43,’° care American Lumberman. 





an 








FOR SALE 











Tractors 


—~ ee eee ee 


"CATERPILLAR TRACTORS 


Crawler type, ‘35” size, only slightly used, thor- 


oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $395.00. 
Also ‘65’’ size complete with winch, $795.00. For 
further particulars address, 

Oo. C. EVANS, Mt. Sterling, Ky. 
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